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Easy 
Sellers 











Business |rr"™ concen 


Builders |: IT PAYS 
| to handle 


LONG LAKE 
LUMBER 


Here are lumber prod- 
ucts of dependable 
i quality, giving fullest 
satisfaction to custom- 
ers, building profitable 
|: trade for dealers. Our 
| Idaho White Pine and 
Ponderosa Pine items 
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EXTRA GOOD, EXTRA STRONG, modern are cut from sound, 
in design, modern in manufacture, these straight-fibred timber, 
Spokane Pine Precision Frames are easy | carefully seasoned, ac- 
to sell, profitable for dealers to handle. | curately manufactured. 
Only choice selected kiln-dried Idaho Mixed Cars — Frames, 
White Pine and Ponderosa Pine are used. | Package and Lineal 
The superiority of these frames is due to ee Lath, 
our know-how; to care in selecting and | ” — 

seasoning the wood; to skillful workman- 
ship and precision machining. Every joint | 
is SNUG. Every frame is SQUARE, ready | 
for the sash without further fitting. Made | 
in standard and to special detail. Our 
Permatol-treated frames bear the brand of 
NDMA, signifying minimum standard ap- 
proval of National Door Mfrs. Assn. 
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Sugar Pine Clears 


WIDE AND THICK 
Thoroughly Kiln - Dried 


in Moore Modern Cross- 
Circulation Kilns. 


The large, modern Medfora 
mills, with greatly increased 
manufacturing equipmen 
can supply your needs 
California Ponderosa Pin 
Sugar Pine, Douglas Fi 
White Fir . . . Yard Stoc} 
Cut Stock, Lath, Moulding 
Factory Items. Complet 
planing mill, cut stock dé 
partment. Here’s lumber 
well manufactured, wi!1 
quality so safeguarded, 
superiority is quickly reco: - 
nized by dealers and use 


MEDFOR) | 


Medford, Oregon 


Member Western Pine Associat om 
West Coast Lumbermen’s Associ tion 





FAIR AND 
WARMER 


Temperature 91 deg. F 
Humidity 73 % 














Those doors in that new Jones 
house! -- oh, yes! they were dipped 
in WOODLIFE Toxic Water Repel- 
lent for3 minutes. Even in this sticky 
weather | don’t have to worry about 





SWELLING AND WARPING 


Did we have the cupboard doors 
treated too? (A worried frown)... 
| know the windows and frames were 
WOODLIFE-treated. That's a load 
off my mind -- wish | had treated all 
the millwork sms 


Protection Products Mfc 
Mfrs. of PRESERVATIVE SOLUTIONS for (20) 
Research Laboratory and Plant KALAMAZOO, 
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Complete Western Pine Service 
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The Story of Iwo Firemen... 





ye and Joe entered the fire 
department together. 


Tom figured that just being a fire- 
man was slow going. Why not 
peddle fire insurance, too? When 
the boss heard about it Tom got 
fired. 


Joe, on the other hand, learned all 
the old ways to fight fire, and he 
figured out some new ways. And 
now, he’s Chief! 


THE MORAL is that it pays to 
specialize. And National Gypsum is 
an excellent example. 


In fifteen years, National has be- 
come the largest exclusive wall and 
ceiling products manufacturer in 
the world. And look at what’s 
happened: 


Most gypsum wallboard today is 
lightweight, strong and easy-to- 
handle. That wasn’t so before Na- 
tional research developed a pat- 


‘-ented process to make a strong 


light-weight board. Today Gold 
Bond continues to lead the field to 
the benefit of the dealer and car- 
penter. 


Plaster used to be hit-or-miss qual- 
ity. National searched out the purest 
gypsum deposits, delivers you a 
plaster today that is richer, easier 


working and tailored to meet job 
conditions. 319 specialized Gold 
Bond representatives show the man 
on the job how to get better results! 
National research developed the 


exclusive patented “Gold Bond 
Floating Wall” system which min- 
imizes plaster cracks and reduces 
sound transmission. It developed 
the Gold Bond metal arch bead that 
cuts and bends on the job to form 
perfect low-cost arches. These are 
but a few examples. The advan- 
tages National Gypsum offers you 
are obvious. 


First, in using Gold Bond products 
you get the best things first. You profit 
automatically from every product 
improvement that a large and busy 


laboratory organization produces. 
You have exclusive features avail- 
able from no other manufacturer. 


Second, you have the assurance of un- 
divided responsibility on the com- 
plete job. You can sell a Gold 
Bond product for every wall and 
ceiling requirement: Gypsum plas- 
ter, wallboard, lath, finish lime, 
metal lath, insulation, casein paint, 
and sound control material. And 
when the whole job is Gold Bond, 
National’s 15 years’ reputation is 
behind it. 

Write today for the 1941 Gold 
Bond Handbook describing new 
methods of wall and ceiling con- 
struction. Address National Gyp- 
sum Company, Buffalo, N. Y. 





NATIONAL CITY, MICH. . . 
SAVANNAH, GA. 
NILES, O. . 


- LUCKEY, O. . 
MOBILE, ALA. 





- NEWBURGH, N.Y. 


Gold Bond 


related wall and ceiling products 


Producing Units at: 
NEW YORK, N.Y. . . . CLARENCE CENTER, N.Y. . . 
. FORT DODGE, IA. . . 
BELLEFONTE, PA. . YORK, PA. 
. ALEXANDRIA, IND. . DUBUQUE, IA. . 


- AKRON, N.Y. . - PORTSMOUTH, N.H. 
- MEDICINE LODGE, KAN. . . . ROTAN, TEX. 
- ORANDA, VA. . SALTVILLE, VA. 
DOVER, N. J. 
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This Country of Ours 


Americans Agree on the Necessity 
of “Four Freedoms” 


Hk PRESIDENT?’S pledge of the 
“four freedoms” to all the world 
is in line with traditional Amer- 

ican ideals; but it caused many to 
wonder how much responsibility the 
United States is taking or can take in 
underwriting these freedoms for all 
people in the world. 

But America would not be America 
if it renounced these four freedoms; 
and the point upon which all Ameri- 
cans can agree is the defense of our 
own country in terms of those free- 
doms. : 

That is the unity upon which the 
President has the right to insist. We 
can and do differ about methods of de- 
fense and about policies of implement- 
ing defense. These things can and will 
be worked out in the American way. 

Much of the unifying effect of the 
President’s speech may, however, be 
lost if the stubborn selfishness of cer- 
tain elements of labor in demanding 
rights and disregarding responsibilities 
is allowed to interfere with Defense 
preparations. Most Americans believe 
in the basic usefulness of labor organ- 
izations and would hesitate to curtail 
their rights, but they will insist that if 
strikes and work stoppages tend to nul- 
lify the drive to increase production of 
Defense materials, firm measure be 
taken to curb them, and at once. 

And it is clear, too, from the fact 
that it has been proven that the recent 
big New Jersey fire was of incendiary 
origin, that measures now __ being 
planned for home Defense are of para- 
mount importance to sustained utiliza- 
tion of our new facilities for vast pro- 
duction of Defense materials. Local 
home Defense units will probably be 
organized throughout the nation to 
thwart the saboteurs of the fifth column. 


Americans Must 
Unite on Defense 

The American way, since the found- 
ing of the Federal Government, is, in 
the face of a recognized crisis, to 


search for methods under the law for 
meeting it. Every person has the law- 
ful right to state his opinion and if pos- 
sible to make it prevail. But in return 
for this right he is morally obligated, 
once methods are lawfully adopted to 


support even those he does not fully 
approve. There is no other way in 
which free people can operate at all. 
Whatever changes in method may be 
necessary for us, Americans can unite 
upon the grounds of American defense. 
It is no time to be temperamental or 
to refuse to play unless we can name 
all the rules of the game. The stakes 
are too high, the fate of those who have 
lost through disunity is too ghastly. 


Post-War Use of Defense Housing 
Should Be Kept in Mind 


E KEEP discovering public 
housing projects, big and little, 
throughout the country. For 

the most part, and especially where the 
projects are small, we find no en- 
thusiasm on the part of lumbermen. 

This lack of enthusiasm is explained 
on several counts. The small projects 
are usually held to be unnecessary. An 
eastern lumberman, describing an un- 
dertaking to house 200 families de- 
clared his town didn’t need it “any 
more than a cat needs a pocketbook.” 
Another lack of enthusiasm, of course, 
lies in the fact that specifications are 
rigid and lumber prices low. Still a 
third is that the housing is frequently 
of a kind not easily absorbed into the 
real-estate picture when the emergency 
is over, 

* Ok O* 

But where housing needs for De- 
fense workers are very large and imme- 
diate, these projects are recognized for 
what they are; part of emergency De- 
fense, that can’t be measured by usual 
standards. The Defense housing prob- 
lem at San Diego, Calif., for example, 
is being met by a combination of pub- 
lic and private building. The very 
size of the problem makes it difficult 
if not impossible to do any complete or 
realistic planning that will take full ac- 
count of post-emergency conditions. 
The later use of all these houses will 
turn upon post-emergency industry. 

The emergency character of the 
problem is illustrated by the rental pol- 
icy followed for San Diego houses. 


The size of the house a family can rent 
is determined by the number of persons 
in the family; not by its resources or 
the amount it is willing to pay. Only 
Defense workers are allowed to rent 
them. The amount of rent is deter- 
mined by the wages of the worker, not 
by the size or value of the house. It 
is possible that a large family with a 
small wage may rent a three-bedroom 
house for $14 a month; while a small 
family with a large wage would pay 
$50 a month for a one-bedroom house 
of the same quality and finish. This 
departure from normal renting policies 
is a measure of the emergency char- 
acter of the undertaking. Housing in 
such places is no longer an independent 
business but is subordinated to and 
compelled to serve the primary busi- 
ness of producing Defense munitions. 


* * ok 


In many places these emergency 
houses clearly threaten post-emergency 
standards and real estate values. The 
suggestion has been made by a num- 
ber of lumbermen that the emergency 
idea be carried over into the disposal 
of buildings not needed later on. 

It would be better, these men say, 
simply to pull down houses not needed 
and to re-develop the ground, as and 
when peace-time housing is needed ; to 
build dwellings suited to the city and to 
its peace-time needs. 

That is something to be determined 
when the time comes. At least it is an 
idea to be kept in mind. 
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Clever garages, such as the one shown 
at left, designed to fit the type of house 
and lot selected, are planned features of 
the Planters’ Lumber Co. homes in North 
Little Rock, Ark. "Packaged" homes are 
sold over the counter, and advertising 
(sample copy shown below) designed to 
pull prospects out of the crowd is used 
to bring potential customers to the 
plant where point-of-sale, merchandising 
methods are used to develop sales of 


new homes 


LITTLE HOMES SOLD OVER THE COUNTER 


“T want $2,800 worth of house.” 

The young wife who has been buy- 
ing potatoes and butter over the 
grocer’s counter now talks over the 
counter to P. J. Williams, of the Plant- 
ers’ Lumber Company, North Little 
Rock, Ark. 

fe want a little white house to cost 
under $3,000,” the young wife goes on. 

“| have some rough plans of my own, 
which I want you to help me straighten 
out.” 

P. J. Williams, son of R. J. Wil- 
liams, president of the Planters Lum- 
ber Company, first helps the se ag 
by showing her his big scrapbook « 
Planters Homes, which is made up of 
real photographs and hand-sketched 
floor plans. Young Mr. Williams 
owns and operates his own Speed 
Graphic camera, which he uses to make 
photographs of all the houses his com- 
pany builds. And there are a lot of 
these, because five or six are continu- 
ously being built. The scrapbook is 
the handsomest that could be bought. 
The house photographs are enlarged 
to fit the page. The floor plans are 
drawn to exact 3/32-inch. scale. 

After the prospect has looked 
through the beautiful moderately 
priced home plans that have been cre- 
ated by the dealer for actual customers, 
she is turned over to the architect, 
J. Houston Robertson, who also does 
much of his work in the front of the 
office just behind the desk of P. J. 
Williams, 

Most prospects have some idea of 
the home they want, and they usually 


have rough plans of their own. Others 


have the architect crystalize ideas for 
them by presenting pencil sketches. 


And practically every prospect is fa- 
miliar with Planters Planned Homes. 
They are distinctive for several rea- 
sons. Tirst, they are all moderately 
priced, ranging from $2,500 to $8,000. 
Then most of them are styled on the 
modified Early American period, 
clean-cut and picturesque, with shut- 
ters painted green, brown, blue or red 
—the sort of house every young mar- 
ried couple wants. Most of them have 
wide siding, which this dealer pro- 
motes because it is attractive, pho- 
tographs well, and also has insulat- 
ing qualities. Other features of Plant- 
ers Planned Homes are picturesque 
white picket fence, garages that fit into 
the house and lot design, and beautiful 
kitchens and breakfast nooks. 

“We're building our publicity pro- 
gram,” said Mr. Williams, “around 
the complete-package-home sales plan. 
That is, we offer our clients an indi- 
vidually styled home, commencing 
with the plan, which we produce com- 
plete on his lot. Our architect draws 
the plans and supervises construction. 
Our plant furnishes all materials, down 
to the paint and even the material for 
the walks.” 

When a prospect requests the archi- 
tect’s service, he is made to feel as- 
sured that he is not obligated to build 


Right: A large volume of over-the- 
counter paint sales has been cre- 
ated by the consistent sale of 
picket fences and colored shutters 
for Planters Planned Homes. This 
paint cabinet close to the front 
shows a complete range of colors 
in popular quick-drying enamel. 
When one can is removed another 
is put in its place immediately 





the home nor to buy materials from 
the Planters Lumber Company. If he 
does build a Planters Planned home he 
gets the architect’s service without 
charge. If he wants only the indi- 
vidually drawn plans, he pays the 
architect a moderate fee, usually about 
$40. Occasionally a customer wants 
only the plan, which he desires to have 
until he is rez idy to build. Once in a 
while the customer buys the plan from 
Planters and gets his material else- 
where, but this happens infrequently. 

Architect J. Houston Roberson 


gives his entire time to planning homes 
and making preliminary sketches. He 
has discovered that even though most 
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Above: Brightly painted shutters help to make inexpensive houses like this attractive enough for exhibition models. This one 
was used as a display home. Above, right: P. J. Williams exhibits his plan book, made up of photographs of Planters’ Planned 
homes. He uses his own camera to make the pictures 


of the ideas in the plans are his, it pays 
to make the prospect feel that the 
dealer has only developed the custom- 
er’s original creation. For when the 
prospect comes in with even the hazi- 
est sketch, his enthusiasm is built up 
because this dealer has so much to 
show him—pictures and plans of actual 
houses that other customers have 
planned and built. 

The owner of a Planters Planned 
home is made to feel that he is getting 
a lot for his money because this dealer 
has cut the cost of small homes by 
using stock materials and by eliminat- 
ing the basement and often the dining 
room. Most of the homes have two 
bedrooms and a dining alcove to re- 
place the dining room. In fact, one 
of the distinctive features of these 
small homes is the striking effect cre- 


We Pay‘24a Month 


for our New Home 


* 
We've Been Offered 
$50 A Month Rent for It! 


~ 






e 
he FOR YOUR CON- 


Why can’t YOU build a new FHA home while the cost 
is even less than rent? Have it planned by our Home 
Planning Department, with YOUR own ideas incorporated 
in it. 

We can furnish ALL information per- 

taining to construction, a reliable con- 

tractor, your loan and monthly payments. 


PLANTERS LUMBER CO. 


410 E. Washington North Little Rock Phone 4-288 








ated by the dining alcove or breakfast 
nook—effected by an arrangement of 
windows, perhaps, or by an unusual 
cabinet or built-in table. 

Practically all of these homes are 
sold on long-time FHA loans. From 
the inception of the FHA plan the 
Planters’ Lumber Company has pro- 
moted it. 

The newspaper advertising features 
Planters Planned homes, built with a 
FHA loan. When an unusually at- 
tractive one is built a formal opening 
is staged. A typical newspaper adver- 
tisement that featured an exhibition 
house had this message under the pic- 
ture: 

“ANOTHER ‘PLANTERS 
PLANNED’ HOME 

“This will be a good opportunity 
for you to see a home planned by the 
individual owners with the help and 
service of Planters Home Planning 
Department. Homes designed by our 
home planning department are not just 
ordinary new houses—they have the 
distinction of being individually 
planned from the ideas of the owners. 

“Bring Your Ideas of the Home 
You Want to the Home Planning De- 
partment. 

“Let us help you get started on the 
way to building a new home. We can 
furnish all information pertaining to 
construction, get you in touch with a 
reliable contractor, and explain in de- 
tail about your monthly payments. In 
fact, anything about your loan, even to 
filling out your application.” 

Stock plans are also supplied to 
those who want them, and are used 
extensively for promoting the Home 
Planning department. Stock plan 


books are mailed to prospects. But it 
is the experience of this dealer that no 
customer has ever wanted a stock plan 
house. Sometimes the customer brings 
in a stock plan and asks for changes 
made in it, whereupon the architect 
draws a complete set of plans. 

Because the individual home plan- 
ning service promotes houses built 
with wood siding exteriors, the paint 
department has grown to be one of the 
most important. Because paints have 
become a very profitable over-the- 
counter item, they are the only mer- 
chandise displayed in the main part of 
the store. Even after the house has 
been turned over to the builder, nearly 
all home owners need extra paint. If 
a white picket fence does not go with 
the house it is frequently added later. 
And a wooden fence calls for repaint- 
ing every few years. Colored shutters 
also promote extra paint sales, as well 
as the cabinets for kitchen and dining 
alcove specified in most Planters 
Planned homes. 

R. J. Williams, president, says that 
there is a very great demand for the 
inexpensive small home of from four 
to six rooms. He thinks that a home- 
planning service for these cheaper 
homes is even more important than for 
higher priced ones. 

“Our volume on small homes com- 
menced when we established our home- 
planning department,” he said. “One 
little home helps to sell two more. And 
every client is eager to achieve some 
unique feature that will make his home 
outstanding. People know that they 
can have unusual conveniences and 
effects worked out inexpensively when 
they come to us.” 
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Corner windows similar to those illus- 
trated at left are demanded by modern 
housewives today. Fortunately, entrances 
such as those shown below are no longer 
prohibitive in price but may be incor- 
porated in the average small home. 
Corner cabinets, right, are also on Mrs. 
Modern Housewife's required list 


Millwork Trends in the Small Home 


When we speak of trends in mill- 
work today, we are talking about the 
so-called low cost home or the home 
for the salary earner of medium means. 
As everyone knows, the big building 
market today is in the $3,500 to $6,000 
There is one major considera- 
tion that is modeling those homes 
today, and that is the question, “how 
to get the maximum utility from a 
minimum amount of interior space ?” 

Thirty-five years ago, $1,500 to 
$2,000 would purchase a 6 to 8 room 
The main reason 
that there were 6 or 8 rooms was not 


class. 


two-story house. 
because there was so much more in- 
terior space, but because the interior 
space was usually cut up into smaller 
units than is considered good practice 


—_ = 
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today. Larger families of those days 
demanded more bedrooms, for example ; 
habits of living and the then popular 
conception that a woman's place was 
in the home and nowhere else, also had 
considerable to do with the layout and 
the inconvenience of the home. 

The differences in plans caused by 
our present needs, plus the modern 
viewpoint of utility, has dictated to a 
considerable extent the direction the 
modern trend in millwork is taking. 

The old time living room which was 
called a parlor and which was used 
chiefly to impress the visiting preacher, 
Was quite properly kept small compared 
with present living room requirements. 
The dining room was the big room in 
the houses of a generation ago. At 
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least it was as big as the parlor was 
g ] 


then. 


Today the living room has 


pushed the dining room into a dinnette ; 
general eating is done in a breakfast 


nook and if the dining room is not 


a 


dinette, it is often just a corner of the 


living room. 

Because the dining room is_ util 
tarian today, there is no room f 
the huge buffet and baronial table « 
the past. 
thing except the simplest pieces « 


furniture and any storage 


‘- 
Tr 
yf 


There is no room for any- 


I 


space re- 


quired, must be built into the dining 
room, such as corner cabinets, etc. As 
for the old time library or den, the 


living room in_ today’s house he 


swallowed it whole. 


LS 


The book shelves 


that graced the library are now re- 
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cessed shelves flanking the fireplaces, 
or occupying the height and breadth of 
one end of the living room; nor are all 
the books to be found in one place, for 
recessed niches are incorporated into 
nearby handy corners where some 
recuperator from the day’s effort might 
be relaxing. 

In much the same way, the kitchen 
has swallowed the pantry, and the 
things that used to be found in the 
pantry are now enclosed in the refrig- 
erator or in the much more decorative 
built-in cabinets of the modern kitchen. 
The pantry was always a cubby hole 
anyhow that was rather dark and now 
all those things it formerly contained 
have been brought out into the well- 
lighted, well-ventilated kitchen. Of 
course, the light of the kitchen enters 
through modern well-designed, well- 
placed windows, possibly casement 
windows, which serve a_ particularly 
useful purpose when’ placed over the 
sink, = 

In general, it appears bedrooms 
have about held their own. Bay win- 
ows and dormer windows are still 


recognized as good treatment in 
bedrooms. Closets, however, have 


undergone a change—mirrored closet 
doors, built-in drawers and trays, a 
special place for hats, for shoes, for 
luggage, special arrangements for 
clothes have all contributed to this 
change. Modern closets are as con- 
venient as the arrangement in a modern 
business man’s private office. 

There is no comparison between a 
modern bathroom and the bathroom of 
30 years ago. Modern bathrooms have 
hidden their utilitarian aspects under 
a mask of beauty that the term “Pow- 
der Room’ amply describes. To the 
[Tollywood bathroom, cove bases, re- 
cessed shelves, beautifully mirrored 
built-in cabinets, built-in vanities and 
seats, appropriate doors and _ closets 
have added much. 

The great point to be taken from all 
of these changes which have arrived 
with the passage of 30 years is that all 
of the items mentioned may now be 
purchased from stock. This means that 
the luxuries in cabinet, staircase and 
fireplace work which 30 years ago were 
only available to the very well-to-do, 
can now be placed in the modern me- 
dium priced home. The technical 
advances plus the stocking and dis- 
tributing practices of manufacturers 
and jobbers have made this possible. 
Thirty years ago, few home owners 
could afford the now moderate priced 
entrances shown on these pages. 
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Present day trends in millwork have 
tended toward narrow base _ boards, 
narrow line window frames and plainer, 
easier cleaned surfaces. There have 
been indications, however, that the 
trend is swinging toward the more 
ornate type of millwork, though not 
necessarily toward the bric-a-brac, cut- 
up appearance created by earlier mill- 
work patterns. Rooms badly broken up 
by ill-placed. small windows and doors 
will remain a thing of the past if for 
no other reason than this—that the 
modern housewife is demanding more 
light, .which means larger windows, 
such as picture windows, or group win- 
dows, or corner windows, all of which 
avoid. breaking up wall space. 

Much as the trend has been toward 
arches, doors today are still holding 
their own, simply because in the small 
house, every room must have at least 
two functions. 

It has been shown how the dining 
room is often just a part of the living 
room, and therefore, becomes a part 
of the living space as well as the 
dining space; the living room with 
its grouping about the fireplace-book- 
shelf-area also functions as a library; 
few bedrooms can be just bedrooms ; 
certainly not just for one person; 
and as a rule at least one room 
in the house serves for something like 
this: a spare bedroom, a sewing room, 
a hobby room. In order to have any 
privacy at all in such a house where 
rooms must double in two parts, doors 
are essential. It would be a bit awk- 
ward to have a camera man’s equip- 
ment mixed up with a sewing circle’s 
paraphernalia. Obviously, this calls 
for at least two closets, nooks or niches 
behind two doors to hold and separate 
the tools of the two divergent interests. 

Small homes are rarely air-condi- 
tioned, and therefore, a door between 
the dining room and the kitchen is 
almost a necessity. It has been found 
in interviewing women that some type 
of a vestibule at the front entrance and 
a wet garment closet is a necessity for 
a well arranged house. This, of course, 
calls for two or three doors. In spite 
of modernistic architecture, modern 
housewives are still calling for base- 
boards and particularly in the kitchen 
and bathroom for cove bases, which aid 
them, they say, to keep the rooms clean. 

Different sections of the country, of 
course, have their styles of architecture 
in vogue, but in general, colonial mill- 
work is more often used and seen in 
the small home. English and Spanish 








type houses are not being built in any- 
where near as large quantities as the 


colonial type home. Durability and 
fitting-the-home-to-the-man’s _ pocket- 
book is chiefly responsible for this 
colonial boom. Prevalence of the ma- 
terials with which a colonial home may 
be built is another reason. 
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As far as such auxiliary items as 


storm doors and storm windows are 
concerned, there are more of them 
being sold than ever before on the 
initial sale of the house. This is par- 
tially due, it has been claimed, to the 
FHA loan which encourages a man to 
get everything he needs at once so that 
he will not have to spend any more 
of his salary on the home than his pay- 
ments call for. Combination doors have 
developed from a seasonable fall and 
spring item to all year round leaders 
in most lumbers dealers’ establishments. 
Garages are included with most cur- 
rent house plans and are almost uni- 
versally considered. The market for 
garage doors, therefore, is a healthy 
one. 

In general, millwork today is better 
designed and better in tune with the 
needs and desires of the modern house- 
wife than ever before. A considera- 
tion of the housewife, the ultimate user 
of millwork, is to be seen in the plans 
and designs of every modern millwork 
manufacturers’ product, and sales pro- 
gram. It appears that the manufac- 
turer’s slogan is “Better Millwork and 
More Beauty for the Modern Home.” 
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New office and sales room of J. C. Proctor Lumber Co., 
Peoria, Ill. Staff from left to right: J. J. Lavengood, treas- 
urer; Joseph Miller, Jr., sales manager; Frank Messner, 
salesman; Barbara Madden, stenographer; O. K. DeWilde, 
clerk; Harry Ritzman, bookkeeper; LeRoy Kupfer, estimator. 
View of display across driveway from office. Windows 
permit attractive displays without obstructing view of inter- 
ior from passers-by 


Any company that stays in business 
95 years, and at the end of that time 
moves to modern quarters to take ad- 
vantage of new opportunities for mer- 
chandising, proves by the length of its 
life that it has had progressive man- 
agement, and by the move it makes 
that the present management is en- 
titled to inherit the tradition of the 
founder. 

The J. C. Proctor Lumber Co., 
Peoria, Ill., was founded in 1845 by 
the man whose name it still bears. The 
record of the company’s progress is 
clearly illustrated by the two photo- 
graphs that accompany this article 
one showing the original office, and the 
other showing the modern office and 
display room built and occupied in 
1940. Ordinarily, a concern as old as 
this one would, in the act of making a 





significant and progressive improve- 
ment, celebrate the occasion with con- 
siderable fan-fare. 

“We would like to have had a cele- 
bration of some sort,” said H. J. 
Schmoeger, president and_ general 
manager of the company, “but the 
truth is that we just didn’t have the 
time. We bought the grounds and 
buildings we are occupying now, re- 
modeled the office, built a new display 





View of remodeled plant recently 
occupied by J. C. Proctor Lum- 
ber Co. Supplies physical equip- 
ment for modern streamline sel- 
ling. View of original office of J. 
C. Proctor Lumber Co., built in 
1845, and still standing. Has not 
been used for a number of years 
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Management’s Success 
Proved By 
95 Years of Business 


§44et 


2 dae das stsies 


sty 


Shaded 


oe 


room, and moved everything nearly a 
mile without the loss of a single busi- 
ness day. We moved the stock a little 
at a time, and then over a week-end, 
moved the office. With business con- 
stantly growing in volume, and the 
need for taking care of our old and 
new customers while the move was 
under way we had our hands full with- 
out thinking of a party. We sent out 
a letter offering free small house plan 
booklets to our customers and friends, 
and carried a large announcement in 
the newspaper.” 

The business office contains no dis- 
play other than the actual use of ma- 
terials for building and beautifying the 
room, and the one or two artistic 
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panels containing material samples. 
Across the enclosed driveway from the 
office, a large display room is located. 
Wide windows feature the front and 
side of the sections flanking the en- 
trance to the driveway. Narrow bulk- 
heads are used in the windows of the 
display room. Windows are dressed 
seasonally, but greater use is made of 
floor displays than of window displays. 
In December the windows contained 
a number of small model homes, 
backed with attractive decoration ap- 
propriate to the Christmas season. 

The walls and counter in the office 
room are knotty pine, the floor is edge 
grain yellow pine, and the ceiling is 
insulating tile. 

“We had a beautiful chance to 
launch an advertising program when 
we moved here last May,” said Mr. 
Schmoeger. “Beginning with a full- 
page announcement of our move, we 
instituted the practice of carrying a 
classified ad every day. From time to 
time we supplement these with display 
ads, particularly when we have an im- 
portant seasonal announcement to 
make. We keep changing the copy, 
of course. You have to have a dif- 
ferent message every day. 

“We advertise a complete building 
service, including planning and financ- 
ing,” continued Mr. Schmoeger. “That 
advertising, of course, like all adver- 
tising, is bound to bring in a certain 
number of prospects.” 

Envelope stuffers are always in- 
cluded with monthly statements. Cus- 
tomers, the company feels, should 
never walk out of the office without 
having been given something. On the 
counter are book matches, bearing the 
company name, and if a prospect or 
customer does not take one as he 
leaves, he is offered one or two. A 
stock of particularly useful telescoped 
yardsticks are kept on hand, and these 
are offered to all women, and fre- 
quently to men. 

“The customer should always take 
one of these novelties with him,” said 
Mr. Schmoeger, “or he should be 
given a folder or a pamphlet. It helps 
to have him take along a reminder of 
our place.” 

One very efficient and economical 
feature of the new office is the tele- 
phone system. This, according to the 
manager, was the first of this type of 
telephone system installed in Peoria to 
work by lights. In the front of the of- 
fice, in plain sight of everyone seated 
at a desk, is a panel equipped with a 

(Continued on Page 38) 





SHOWMANSHIP ON WHEELS 


“We have tried commission sales- 
men,” explained Lester W. Foley, 
President, Foley Lumber Company, 
Jacksonville, Fla., “and also salesmen 
who furnish their own cars. But we 
find it more advantageous to use cars 
the company owns, because then we 
can paint them our own distinctive 
color (green) and have moving bill- 
boards on the streets. 

“When salesmen park downtown or 
at other points, people always see the 
company name on the car. Inciden- 
tally we also provide benches for serv- 
ice stations, and bus loading zones, 
and charge them up to advertising be- 
cause they have our name painted on 
them. 

“We have five salesmen’s cars, and 
I know our car advertising pays be- 
cause, for example, one day I was 
down-State two hundred miles and a 
man walked up to me and said he was 
interested in building and wanted to 
know if I could furnish him with plans 





for a house; on another occasion a 
man asked if we could deliver 25 sacks 
of cement over to his house right 
away; another man interested in 
building a garage asked if I would 
come out, give him a price, send the 
material, and get someone to build the 
garage for him. So I know it pays to 
have these mobile billboards.” 

In addition, the Foley Lumber 
Company also operates 25 streamlined 
trucks, 1144 to 5 tons, and semi-trail- 
ers. Most of these trucks are specially 
built, because Mr. Foley is aware that 
good looking equipment catches the 
eye and that trucks also are traveling 
billboards which play an increasingly 
effective part in advertising the prod- 
ucts he sells. Lester Foley calls it 
showmanship on wheels. The colors 
selected for his trucks are white and 
green, while the colors on the sales- 
men’s cars carry out the motif by use 
of green bodies with white wheels. 
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E. A. ROY, 
Chicopee, 
Mass. 

J. G. Roy 
Lumber Co., 





The new sales and administrative 
offices of the 3 G. Roy Lumber Co., 
Chicopee, Mass., are larger, and rep- 
resent more investment, than the aver- 
age yard would need or want. But 
the plant suits the special purposes of 
this company, and it contains ideas 
and details that can be adapted to 
general use of retailers. 

The Roy company has a diversified 
business. The yard is located in the 
densely populated Springfield area and 
has a big retail trade. <A sales floor 
was needed, for handling and display- 


West front and show window of J. G. 
Roy Lumber Co. Front is landscaped 
and has parking space for customers 


ing the hardware, paint, roofing, mill- 
work, household goods and other items 
that every building store must stock. 

The company also operates a spe- 
cialized woodworking plant that makes 
bowling alleys, custom-designed offices 
and the like. 

It has engaged on contract to re- 
manufacture and plane part of the 
New-England hurricane lumber; the 
white pine uprooted two or three 
years ago by a wondering Caribbean 
storm. For this purpose it built a spe- 
cial plant, including a 500-foot sorting 
chain, re-saw and heavy-duty planers. 


MODERN BUILDING HAS PARKING 
ACCOMMODATIONS 


The company’s work includes much 
and varied office administration. The 
building was designed to take care of 
all these things. 

The structure is 100 feet long, is of 
masonry finish in modified Mediter- 
ranean design, and is located along a 
main highway. 

The building itself attracts general 
attention. The grounds are completely 
landscaped, and there is a draw-out or 
parking space in front of the show 
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windows. These windows, as the pho- 
tograph indicates, form a bow. There 
is ample parking space for customers. 

The building is air conditioned. 
There is but one entry, a feature for 
which IX, A. Roy asked especially. The 
floor displays are at that end of the 
building, and every person who comes 
in must see them. The sales counter 
is at about the center ; and beyond this 
counter are the desks of the office staff. 
At the farther end of the big room are 
the accounting department and _ the 
customers’ lounge. The accounting 


June 14, 1941 


REALM of the RETAILER 


Meeting Wholesale Yard-to-Job Competition 


possibility of being overheard. It is a 
place, too, where visitors can wait if 
Mr. Roy is busy. His desk is in the 
main room, just next to the lounge. 
This lounge is also a display of spe- 
cial finishes. The walls are paneled 
with horizontal strips of hardwood ply 
paneling, ranging from dark at the 
bottom to light at the top. It is also 
a display of glass with the one-way 
vision feature. There are windows in 
the room, next to the main office. 
People in the lounge can see into the 
main office ; but those in the office can’t 





department is back of a wide counter, 
underneath which are the files. 


LOUNGE PROVIDES PRIVACY; 
DISPLAY OF FINISHES 


The customers’ lounge is the only 
private office or room on the floor. 
This is another of Mr. Roy’s ideas. 
He thinks that every time a customer 
feels hedged off from the operations 
of a business office, especially of a 
sales office, he feels to that extent 
elbowed out and unwelcome. The 
main room is large enough, and _ nor- 
mally there is enough subdued noise, 
so that a caller can tell his story at 
one desk without being overheard at 
the next desk. 

The lounge is the one concession to 
complete privacy. Now and then a 
customer feels sensitive about explain- 
ing his financial position if there is any 





see into the lounge. There is no spe- 
cial purpose in this, except to display 
and demonstrate the glass. The com- 
pany is doing a certain amount of work 
in designing and building private of- 
fices, and this room and its special 
finishes serve as a display. 


LIGHTING AND MURALS 
ENHANCE DISPLAYS 


To relieve the length of the big main 
room and also as a tribute to the lum- 
ber industry, a number of photographic 
murals have been set above the win- 
dows in the accounting department 
These are mostly reproductions 0! 
paintings of logging and manufactur 
ing scenes. 

The room is equipped with ceiling 
fluorescent lights ; and by actual meas 
urements there is on each desk some 
three times the amount of soft, day- 
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Eastern Yard Finds Good Stock With 


Displays in Impressive Plant and Ade- 
quate Service Help Hold Customers 


light illumination that is required by 
office standards. This has proven to 
he an important factor of office eff- 
ciency. It is equally useful in provid- 
ing unshadowed illumination for the 
merchandise displays. 
CABINETS AVOID BREAK IN 
PANELED WALLS 

very sales room in a building store 
needs panels or other displays of wall- 
board, roofing, doors and scores of 
similar items. But these things are 
hard to manage in a handsome room 
that is paneled to the ceiling in rare 
woods. That problem was solved by 
means of a row of cabinets, ranged 
along the blank wall next the display 
windows. The cabinets are finished 
to match the walls and have large slab 
doors in front. The display panels fit 
into grooves, top and bottom, and can 
be drawn out easily when they are to 
be shown. When not in use they are 
pushed back and the doors closed. 


NON-STOCKING YARDS OFFER 
STIFF COMPETITION 

A special situation developing in thé 
East, and one that in some form or 
other may develop anywhere, influenced 
the building of this sales plant. 

In densely settled areas along the 
eastern coast, a number of distribution 
yards and warehouses have been set 
up. They were established as whole- 


Beyond center of building, where 

sales desk is located, are desks of 

office staff, and beyond that the ac- 

counting department, shown here, ~ 

with entrance to customers’ lounge 
at extreme right 





Type of sales 
tables used on 
selling floor of 
J. G. Roy Lum- 
ber Co., Chico- 
pee, Mass. 


sale points. A number of retail yards 
have appeared that do not carry much 
stock of their own. When the sale is 
made, the retailer sends his truck 
around to the distribution yard, picks 
up the order and delivers it. 

This practice makes hard competi- 
tion for the inventory yard. But it 
also tends to make the retail yard un- 
necessary. At least the time might 
come when contractors would buy di- 
rect from the distribution yard. Any 
concern that does not carry responsi- 
bility for an important sector of cus- 
tomer service, has a diminishing hold 
upon its trade. Sales from samples are 
not as satisfactory to a buyer as sales 
from stock. 

NEW SALES PLANT 
SYMBOLIZES SERVICE 

So in part to maintain this hold 
upon the consumer’s interest, the Roy 
company has built this impressive sales 
and service plant. The company does 
not do construction work, and it has 
not yet begun any phase of package 
selling. Its plans in that regard are 
not fixed; but without much question, 
if the competition shaped up that way, 
it would consider this policy seriously. 
Contractors dealing with the company 
are competent and reliable, and doubt- 
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less only the necessity of keeping a rea- 
sonable control of sales would induce 
the change. The Roy family operates 


a construction company, handling 
mostly large structures. But the two 
corporations are wholly independent 
and do business with each other on the 
basis and prices any independent con- 
cerns would follow. The J. G. Roy 
Lumber Co. handles many sales on 
deferred payments, using the CIT and 
ABC services and doing some financing 
with its own capital. 

Our friend Edward Schinck, master 
salesman of this company, is pretty 
well sold on package merchandising. 
He thinks it’s rather certain to come 
and that it’s a good idea to master its 
technique now. You may remember 
that Mr. Schinck took this department 
to see some cinder-block houses last 
year. He tells us we were wrong in 
guessing the houses would be cold in 
winter. Some other features didn’t 
work out so well, but the houses were 
not especially hard to heat. 


Customers’ lounge is shown in corner, 

but windows act from outside as mir- 

rors, though people inside have one- 

way vision. Wall finishes, murals and 

fluorescent lighting combine to give 
a pleasing impression 
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the program being promoted by 

The Shurtleff Co. lumber yard 

and feed mill at Marengo, IIl., to im- 

prove the quality and increase the size 

of dairy herds on the surrounding 

farms has possibilities of flowering into 

a far reaching merchandising campaign 

based on the elevation of the incomes 

of the farmers in that community. 
M. E. Shurtleff, 
chief executive of 


L INGVIEWED as it may seem, 
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by the lumber company, and Dr. Van- 
DerVeen, veterinary affiliated with the 
Borden-Wieland company Marengo 
plant. It is this discriminating coun- 
cil which buys the calves and grades 
the work of the boys. 

But not all responsibility and mat- 
ters of discretion are left to this adult 
group. [Each youth makes his own de- 
cision as to the breed of calf he will 
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For the past two years the Marengo 
yard of The Shurtleff Co. has had on 
its payroll an agricultural engineer 
whose services and advice has been 
available without charge or obligation 
to the farmers of the community. Soil 
testing and assistance with the prob- 
lems of animal husbandry has been 
furnished cheerfully upon request. 

The Shurtleff employees are urged 
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yards is making it 

financially possible 

for a number of youths in that vicinity 
to own a high grade pure bred calf. 
The bankable note for the purchase 
price of the animal signed by the young 
person and his parent or guardian is 
renewable annually for three years, by 
which time the calf should have pro- 
duced other calves or milk to the ex- 
tent of its original cost. 

The young cattle raisers are graded 
upon their effort, attitude and interest 
in the project, and if they attain a cer- 
tain reasonable score the three percent 
interest charge is waived. It is ex- 
pected that most of the participants 
will not be required to pay interest. 

The project is being based and or- 
ganized around a club which is still so 
new that its name, the “Marengo 400 
Club” is as yet unofficial. The pro- 
posed name springs from the primary 
requirement for club membership ; the 
ownership of a calf of a dam which 
annually produces 400 or more pounds 
of butterfat. 

It has not been necessary for The 
Shurtleff Co. to work out the entire 
program unaided, The Borden-Wie- 
land dairy company which operates a 
large milk receiving station in Ma- 
rengo, has cooperated as has the Ma- 
rengo Community High School. 

In fact most of the organization 
work and personal contacts have been 
made within the school by M. J. 
Nicol, head of the vocational agricul- 
ture department. All but two of the 
27 young people who have received 
Shurtleff financed calves are enrolled 
in “Vocational Ag,”’ as they call it, and 
those two are 4H Club members. 
Mr. Nicol’s experience and training 
are. always at the disposal of the young 
cattle raisers to help them solve their 
individual problems. 

The boys are further supervised and 
assisted by an advisory council of 
which Mr. Nicol is a member along 
with Mr. Shurtleff, Earl Ham, agricul- 
tural expert and service man employed 


raise. Furthermore 
he must plan and 
take full responsi- 
bility for the feed- 
ing and _ breeding 
methods he uses. 
Naturally the 
young cattlemen 
will probably apply 
some of the knowl- 
edge they have ac- 
quired in their 
agriculture 
courses, and they 
may turn to their 
instructor for coun- 
sel. But the de- 
cision as to 
whether he follows 
the training or ac- 
cepts the advice, or 
goes off on a tan- 
gent of his own 
concoction is at the 
discretion of the 
student. 

All of the young 
cattlemen are en- 
thusiastic about the 
program. Their 
goals for future 
success in life were 
stated in terms of acreage and herds. 
“What would you do with all the 
money you would earn on such a 
farm?” one student was asked when 
he had finished outlining the farm of 
his dreams. “Breed more pure bred 
cattle; enlarge the herd,” was the un- 
hesitating reply. 

The boys are all looking forward to 
cattle shows this fall in which, accord- 
ing to their contract with Shurtleff, 
they must exhibit their charges. The 
boys will also go as a group to inspect 
each other’s calves, and without doubt 
each young cattle raiser will receive 
the full benefit of the unrestrained 
criticisms and opinions and comments 
of his colleagues. 
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® Above:—Marengo High School boy, 
Ed VanDerVeen with his Jersey calf. 
Below: Earl Ham, Shurtleff farm serv- 
ice man, with calf purchased by The 
Shurtleff Co. for Donald McKee, an- 
other high school boy. 


to render these services in a manner 
that will not cause the farmer any un- 
comfortable feeling of obligation, but 
rather will allow him to accept the 
act as a gesture of friendship. Better 
herds, larger herds, more income, are 
antecedent to increased needs and 
more farm building. Marengo farm- 
ers who have been started on_ this 
cycle by The Shurtleff Co. will not 
forget that name when they are ready 
to spend their building dollars. 
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Collect That Bill Before Your Customer Buys Elsewhere 


The business man who bears in 
mind that the 60 day past due line is 
the danger zone will be less liable to 
lose money than one who doesn’t. The 
important thing is to collect past due 
accounts without embarrassing the 
debtor to the point where he shifts his 
buying habits to another firm. 

Quick collection of past due ac- 
counts is recommended not only for 
the cash it will produce but also to 
eliminate the possibility of a customer 
trading elsewhere because he owes you 
money. 

One of the best ways to collect a 
past due account is to call the debtor 
on the telephone at regular intervals. 
[f this is done the debtor is not likely 
to say to himself when he has some 
money: “I guess I can let that Jones 
bill ride. He never bothers me.” 

Recently one mid-western firm tried 
a humorous collection letter which 
brought him better than a 50 percent 
return. The firm wrote: 

“Dear Mr. Jones: We've seen the 
original draft of the Declaration of In- 
dependence down at Washington, D. 
C., with all its historic signatures, but 
none of these signatures can give us 
the pleasure of seeing yours on a check 
made out to us. Of course, this is just 
a gentle hint, you know, that your ac- 
count is past due.” 

Often when the debtor is also en- 
gaged in some type of business this 
letter will produce results: 

“We have written you several times 
about the balance you owe. Since we 
have had no response we are wonder- 
ing whether you are still in business. 
We certainly would like to hear from 
you to be assured that you are still 
operating since we always like to 
recommend your firm for jobs when- 
ever the chance presents itself.” 

The above letter tried by a Wiscon- 
sin firm worked in 12 out of 15 cases, 
bringing either a reply or a check. 

Another collection letter used by a 
inerchant appeals to the debtor’s sense 
of humor in a subtle manner. It reads: 


“Dear Mr. Smith: Our books show 
that your account of $524.00 is now 90 
days past due. We hope that this is 
as far as you will permit it to slide 
and that the morning mail will bring 
us a check. 

“Of course we know that times are 
tough and that perhaps the wolf is 
knocking at your door just as he is at 
ours. We solved the problem very 
easily in our case. The wolf had a 
litter of young ones which we promptly 
killed and sold the pelts to pay our 
bills. 


“CAN'T YOU DO LIKEWISE?” 


A Vermont retailer waxed poetic to 
collect past due accounts and was suc- 
cessful in a majority of his cases. At 
the bottom of his invoices he put this 
verse: 


“Roses are red, 
Violets are blue, 
What I need most 
Is a check from you.” 

The effect of the poetry on the 
debtor not only elicited a sympathetic 
chuckle but also eased the pain of the 
merchant asking for money. The busi- 
ness man found that most of his cus- 
tomers remarked about the poem when 
they paid their bills. 

There are many ways of collecting 
past due accounts. But no matter what 
method you use it is well to remember 
three important things: (1) Know 
your customers before you grant credit 
and your past due accounts will be 
less; (2) Persistency collects more ac- 
counts than an attorney, and (3) The 
customer who owes you money will 
soon buy from your competitor if you 
don't collect it. 








overhead and out of the way. 








Heres a Timely Tip 


Many yards handle rope in smaller or larger quantities. Many find 
it hard to store; in the way, getting tangled, dirty and damaged. The 
Meredith-Roane Co., Annapolis, Md., devised this arrangement. The 





spools are on a wooden spindle, hung from a series of wooden hooks. 
The rope is easily pulled off for measurement, and the surplus is 
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Aspirin for “Headache” No. 13 
We enjoy very much the “Headache Contest,” 
currently appearing in the AMERICAN LUMBERMAN 
and would like to enter into the new contest, number 
13, “Loss of House Plans and Customer.” 





Casper, Wyoming .......... 194..., MA- 
TERIAL AGREEMENT................ 
In consideration for the plans and specifica- 
tions and/or other services furnished by the 
Rohlff Lumber & Supply Company in con- 
nection with the (building) or (remodeling) 
ere ee Street, 
Casper, Wyoming, we agree that insofar as 
possible all materials used on this job will 
be purchased through the Rohlff Lumber & 
RE SO cok vv esas erences Husband 
ek aaa ee Wife. 











In the past we have had much the same experience 
as the Ohio dealer, and to offset this headache, we 
worked out the (above) material agreement which we 
believe is self explanatory. 

We find that by ask- 
ing the husband and wife 






* 


Have You Found A Way to Offset 


Discounts to Carpenters As a Means 
SOLUTIONS TO TRADE-INS AND HOUSE 


However, there are various ways to handle these 
customers, one of them being to get a deposit on the 
plans and specifications when they are completed. 

We believe that once a dealer has established this 
system as we have, he would never think of furnishing 
plans again without some definite contract or agree- 
ment with the customer, no more than a loan company 
would let a customer have money without first getting 
his signature on the promissory note.—H. C. Breffle, 
Rohlff Lumber & Supply Co., Casper, Wyo. 








Aspirin for “Headache” No. 12 


For many years we were troubled with second hand 
doors and windows. We felt we were obligated to 
take them in trade. We constantly were “in dutch” 
with the customer because he felt we would not allow 
enough for his old door which his grandfather bought 
24 years ago and was just as good as the day it was 
bought but was the wrong size for his need today. 
In spite of all our explaining, the feeling was always 
there that we were trying to get the trade in for 
nothing. 

Here is the policy we now work on and it is working 


fine. When Mr. Cus- 





tomer asks us if we take 
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to sign this material 
agreement at the time 
they have decided to 
have us draw plans and 
specifications for them, 
that competition is prac- 
tically eliminated for all 
time on this particular 
job. 

Once in a great while 
we have a prospect who 
refuses to sign the ma- 
terial agreement, but 
these cases are very rare 
amounting to about two 
percent of our total for 
the year. In most cases 
this two percent are cus- 
tomers that require a lit- 
tle closer scrutiny and 
may have no intention of 
building at all. 





RULES OF CONTEST 
First Prize—$10; Second Prize—$5; Third Prize—$3 


1. Solutions of, or comment upon, the “Headache” 
printed in each issue must be not less than 100 words 
or more than 1,000 words long. 


2. Solutions of or comment upon any “Headache” 
must be received within 30 days of date of issue in 
which that “Headache” is stated. 


3. Only retailers and their employees are eligible to 
compete. 


4. The editors of the AMERICAN LUMBERMAN 
shall be the sole judges. Names and addresses of all 
prize winners will be printed in this journal. 


5. All solutions and written comment submitted shall 
be the property of the AMERICAN LUMBERMAN, 
with right to print in whole or in part. 


6. Entrants in any "Headache" contest are free to 
also enter any, or all, later contests; thus it is possible 
for you to win more than one prize—if your solutions 
are judged to be best. 








in second hand sash and 
doors, we cheerfully re- 
ply that we do, but in this 
way. We will take the 
doors and windows in 
our yard and sell them 
for him and what we get 
out of them is what he 
gets. We try to get him 
to set a price on each 
item left with us for sale 
and that is exactly what 
he gets when we sell 
them. Usually the cus- 
tomer feels at once we 
know more about the 
value and asks us to 
price them at whatever 
they are worth: In this 
manner, we do not have 
them in our stock and 
when we sell them we ex- 





we 
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Competition That Uses 
of Price Cutting? 


PLAN LOSSES GIVEN 


plain that they belong to someone else and that it 
must be cash because the stock is not ours. We also 
get a clean sale on the new millwork the customer 
wants. There is usually a spare bin about the 
yard where this stock can be stored, and the pros- 
pective buyer can be directed to it and more or less 
wait upon himself as each piece is price marked.— 
L.. Hatfield, City Lumber & Coal Yard, Dayton, 
Wash. 


May I offer as my solution for Headache No. 12, 
the following idea. If it is not easy to discourage a 
customer from expecting you to assume his old mate- 
rials, offer to take them on consignment for a short 
period, say three months, selling price to be deter- 
mined by you and suggest a percentage for your firm 
for any sales effort used to push old items. 

If not sold in said period of time have agreement 
whereby you can contact junk or second hand dealer 
and work out a deal with them to take material— 
again price to be left to you as you will be doing most 
of selling. Of course, the best way out would be to 
point out you are strictly a retail yard dealing in new 
materials only and emphasize the fact that you are not 
desirous of setting a precedent. Point out of course, 
the very small monetary realization possible from any 
salvaged material as a rule—Edwin L. Farrell, 
Dykes Lumber Co., New York, N. Y. 





To the New York Dealer—We have very little 
trouble selling used sash, door, etc., as a large part 
of our trade comes from colored people, who usually 
prefer used materials if it is in good shape. We fnd 
that used sash, doors, etc. go out faster than we can 
get them. 

We give the customer half of what he thinks we can 
sell them for. Used sash that are in pretty bad shape 
we sell for the price of the glass. 

For storing the used sash and doors we use the 
second floor, conserving space by having racks for 
the different sizes, which also helps in finding the size 
the customer wants without going through the whole 
rack.—Sylvia Holloway, Holloway Material & Supply 
Co., Tulsa Okla. 


New Contest No. 15 


PRICE CUTTING THROUGH DISCOUNTS 
TO CARPENTERS 


From a Montana Dealer 


Our biggest headache is the discounts given by our competitors. 
The hardware stores, particularly, rebate a portion of the price of 
hardware to any carpenter (we have no contractors) who pur- 
chases on his employer’s account to be used on his employer's job. 
The employer is charged full price while the carpenter receives 
as much as 20% commission for purchasing at any one of the 
hardware stores. 

Now, our headache comes in the fact that if we follow the 
lead of the hardware stores and give a discount commission to 
such purchases then we are expcted to give the same commission 
on all our merchandise, which of course, is impossible without 
a substantial price increase. The second part of this headache 
is a new competitor of ours who is so determined to get business 
that he is indulging in the same sort of discount business on 
other items of building materials. Of course, he can’t continue 
this indefinitely, but he is using this as a starter and will eventually 
be forced to get his price back to normalcy when he feels that he 
is established, or else go out of business. We can equal his 
prices, but this would only lead to a price war which we don’t want. 





GIVE US YOUR HEADACHE 


If there are problems that bother you, whether they be large or 
small, the AMERICAN LUMBERMAN invites you to submit them 
to this contest. Every sender of a Headache will receive, in ac- 
knowledgment, a beautiful automatic pencil, of real value, that he 
will be proud to own. 

Address all correspondence to CONTEST EDITOR, Amenrt- 
CAN LUMBERMAN, 431 South Dearborn Street, Chicago. 





PRIZE WINNERS 
Headache Contest No. 11” 


THE PROBLEM was, what is the best way to handle business 
from the “small order” man who wants immediate delivery ? 


First Prize—$10 
William C. Nolte, Brant Lumber Company, Toms River, N. J. 
(Solution published May 31.) 
Second Prize—$5 


M. H. Wyman, White Star Lumber Company, Montesano, 
Wash. (Solution published May 31.) 


Third Prize—$3 


Ellis O. Farris, Hayden Planing Mill Company, Owensboro, 
Ky. (Solution published May 31.) 
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Florida Company Builds Model 
Colonial Beach Houses 

Florida with its thousands of miles 
of coast offers many opportunities for 
buildings of all types and kinds, among 
them being beach houses, which are 
not new. But a certain type beach 
house being promoted by the H. Mays 
Lumber Co. of Tampa is new. 

Frank Bryan, president of the com- 
pany, to meet the desire of a customer 
for something different in the way of 
beach houses, developed the idea of 
reproducing a popular Colonial house 
in miniature. With the able assistance 
of Jane Ford, secretary-treasurer of 
the company, Mr. Bryan and Mr. 
Mays worked out a plan for a Colo- 
nial house they liked. 
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The pictures show the front and 
back of the miniature house. The in- 
terior is finished with a matched ceil- 
ing and varnished. The chimney is 
the water storage tank for the hot 
water used in the house. A solar water 
heater is constructed on the left side 
of the roof, and provides all the hot 
water necessary for hot running water 
outlets. 

The stairway at the back is remov- 
able. While the house is resting on a 
trailer chassis, this is for moving to 
the desired location only. The house 
will then be permanently set. The 
shutters are of the type that can not 
blow in the wind, being locked either 
closed or open. 


This model was built as an experi- 
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ment in cost and practicability. The 
company has an order for 200 beach 
houses and if the project meets with 
success an order for 1,000 more will be 
received. The Mays company spe- 
cializes in wood working and therefore 
is well equipped to turn out a well 
made product. 





Coffee on the Job Keeps 
Employees Working 


Free coffee for both customers and 
employees served at the main yard of 
Whiting-Mead, Los Angeles, Calif., 
keeps employees working. With cof- 
fee on the job they are not tempted 
to go down the street to the nearest 
restaurant at least once a day. 

Furthermore, customers are drawn 
to the yard by the free coffee, which 
is a very inexpensive form of adver- 
tisement. Contractors particularly like 
to drop in for a cup of coffee and pass 
the time of day with their favorite 
salesmen. 

A five-gallon coffee urn of the type 
used in most restaurants was placed 
where it is accessible from the selling 
Hoor, but is nevertheless removed suf- 
ficiently from the displays so as not to 
interfere with selling. The firm sup- 
plies small paper cups, canned milk, 
and sugar. Popularity of the idea is 
shown by the fact that an urn of coffee 
is consumed every day by customers 
and employees. 


Management’s Success Proved by 95 Years of Business 


(Continued from Page 31) 

red light and a green light for each 
of the four trunks. When the bell of 
one of them rings, a red light flashes. 
As soon as someone answers, the light 
turns green, indicating that the call has 
been received. When an outgoing call 
is made, the board shows a green light 
for the line in use. With the system, 
a call can be held while another is 
taken. It is also possible to carry on a 
conversation with three people at the 
same time. 

The old records of the company are 
extremely interesting. There is a col- 
lection of 250 old general ledger books 
dating back to 1845. Some of the 
baoks show where shipments of lum- 
ber came into Peoria by river boats. 
The collection of records includes a 
sheaf of letters in excellent state of 
preservation, dating back to 1886, and 
all turned out on a letter press that is 
still in the yard. Sales tickets date 
back 16 years. These are all filed and 


dated, and are proving valuable in 
servicing old customers. The company 
is planning on making a permanent 
display of these records for the benefit 
of people interested in historical data. 

Deliveries of materials are taken 
care of with five trucks of varying 
capacities, and the office is fully 
equipped with Dictaphones, adding 
machines, electric calculators, and 
typewriters. An interesting feature of 
the office is the steel door leading to a 
concrete vault with 18-inch reinforced 
concrete walls. The door has been so 
carefully finished that it looks like a 
wooden door, harmonizing perfectly 
with the pine walls. 

“The progress of the J. C. Proc- 
tor Lumber Company,” stated Mr. 
Schmoeger, “is the result of the co- 
operation of the entire organization 
which works as a unit. A great deal 
of credit must be given to the per- 
sonnel which consists of Joseph Miller, 
Jr., sales manager, a lumberman by 


birth, and a salesman of the highest 
type; advertising, collections, and 
credits are handled by J. J. Laven- 
good, Treasurer; LeRoy Kupfer and 
A. K. DeWilde are in charge of esti- 
mating, billing, and office selling; 
I'rank Messner works exclusively as 
an outside salesman; while the book- 
keeping, accounting, and stenographic 
work is handled by Harry Ritzman 
and Miss Barbara Madden. 

“The success of any business de- 
pends on having the right man in the 
right place,” continued Mr. Schmoe- 
ger, “and we feel we are indeed very 
fortunate in having this kind of an 
organization, and with it we know 
that our company will continue to 
prosper. 

“Tt has often been said that the first 
hundred years in business are the 
hardest, and we are looking forward 
to 1946 which will be the beginning 
of the second 100 years for our com- 
pany.” 
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Views on the American Lumberman Farm Home Plan 


The AMERICAN LUMBERMAN Ideal 
Farm Home Plan which was presented 
in the issue of May 31, has aroused 
a good deal of comment among readers, 
many of whom have written letters ex- 
pressing their reactions to it. 

Two letters of comment are pre- 
sented below. The editors of the 
AMERICAN LUMBERMAN solicit your 
opinions, regardless of whether they 
are favorable or unfavorable to the plan 
and the idea behind it. 

Our experience in the planning of 
farm homes dictates general agreement 
with your very competent treatment 
of the subject and with Mr. H. E. 
Wicher’s specifications. The detailed 
requirements will, of course, vary 
somewhat according to the type of 
farming and general location. 

Your article states: “The plan has 
been conceived primarily as a_ sales 
tool to be used as a basis from which 
to proceed to the development of a 
plan suited to the individual needs of 
any prospect.” It certainly is just that 
and any detailed criticism on such a 
predication would seem presumptuous. 

However, we will, with some doubts 
as to the propriety, make the following 
general observations: For the small 
cost, we would capture for use, the 
basement area under the sun room. We 
would like the outside basement stair 
equally convenient to the root cellar, 
work room and furnace room. We 
would like a well ventilated, large 
clothes closet in the basement. On the 
first floor, we would like more closet 
space. In our territory, there seems to 
be a preference for the office or study 
on the first floor. Of course Wisconsin 





is a dairy state and farmers usually 
have twice daily entries to make on 
milk records as well as poultry records 
and general farm accounts to look after. 

We believe that the results of your 
study are a real contribution to those 
dealers and any others who may be in- 
terested in the farm home problem.— 
Martin F. White, Wilbur Lumber 
Company, West Allis, Wis. 

Frankly, the plan which you submit 
in my opinion would not have or give 
any material help to the average rural 
lumber dealers. My reasoning for this 
statement is: first, the plan is much 
larger than is required for the small 
40 and 80 acre farms of the central 
states ; second, we find if the customers 
spend this much money they have ideas 
of their own which make a new plan 
necessary, and this, of course, would 
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render both plan and material list of 
no use to the dealer. Further in my 
opinion I do not believe stock plans 
render much service to the customer in 
general except to give some ideas, at 
least that is our findings ; it does, how- 
ever, aid the customer in making up his 
mind as to arrangement, etc. 

We found that inasmuch as most 
customers have ideas of their own, it 
was necessary for our company to or- 
ganize a “Home Department” consist- 
ing of a number one draftsman and in 
our case two estimators who are able 
to give the customer a complete price 
ready to move in. This has worked 
well for us—in other words package 
selling. 

I don’t want to appear critical of 
your plan, but I have given you my 
idea as we have found it. 

P. S. We are 
also enclosing 
an exterior 
sketch of the 
“American 
Lumberman 


Se Farm Home” 
<r which we think 
would be a 

great improve- 


ment, both as 
to architecture 
and more simple 
to build—L. O. 
Kilmer, The 
Gordon Lumber 
Co., Oak Har- 
bor, Ohio. 
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Reader 
Kilmer's 


Sketch 
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R. C. HERRMANN, 
Pittsburgh, Pa.; 
New President 





WASHINGTON, D. C., June 4.—The stream- 
lined forty-ninth annual convention of the 
National-American Wholesale Lumber <As- 
sociation during two days of intensive activi- 
ties brought to the platform speakers of na- 
tional and international importance, and was 
terminated soon after noon today in the spa- 
cious east room of the Mayflower Hotel. 

President J. Arthur Currey, of New York, 
brought the convention to order soon after 
10 o'clock Tuesday morning, and called upon 
William HH. Schuette, of Pittsburgh, a former 
president, to invoke divine blessing upon the 
proceedings. 


President Pleads for National Unity 


Mr. Currey’s address as president was 
prefaced with the statement that all reports 
by officers and committees would be brief 
and come to the members in printed form, to 
the end that time be conserved and made 
available for the long list of distinguished 
speakers who are intimately connected with 
the Defense program both in the United 
States and Canada. Full attendance of mem- 
hers at all sessions was urged as a tribute 
to those speakers. It was for this purpose 
that the convention program was “stream- 
lined.” Mr. Currey reviewed the Defense 
program and its probable current and future 
effect upon the lumber industry. The great 
car construction activity by the railroads was 
calling for a vast amount of lumber, as steel 
would not be available, and, as merchant 
shipping was being diverted to war purposes, 
the strain upon the railroads had already 
reached a point that encouraged him to urge 
upon the lumber industry the need of prompt 
unloading at delivery points.” Large quan- 
tities of lumber will be needed shortly for 
crating war materials that are now beginning 
to roll from factories. He reviewed the un- 
favorable publicity given lumber in connec- 
tion with Defense purchases and declared 
that it is time we made an effort to acquaint 
the nation with the problems of one of its 
largest industries, an industry, incidentally, 
in which the Government itself has a great 
stake, for, as you know, the Government is 
the largest of all timber owners. The pub- 
lic should know that much of our lumber 
has had to be sent to market because Jand 
and timber taxes have reached an almost 
confiscatory level. The public might well 
know more about the one important natural 
resource that will reproduce itself if given 
half a chance. The ereatest of all of our 
weapons of defense or war is still the unitv 
of our people. The politicians’ job and the 


and Their 
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National-American Defines Its Role 
In Defense; Anticipates Trends 


Distinguished Speakers Present Current Problems 
Solutions at Streamlined Convention 


civilians’ job is to furnish efficient instru- 
ments of war to our Army and Navy. The 
cards will be stacked against the fighting 
branches of our Government unless these 
endless conflicts between employees and em- 
ployers and between labor unions cease im- 
mediately. If wages need adjustment, 
adjust them immediately. If prices of com- 
modities and goods need to be set, set them 
immediately.” President Currey concluded 
his able address with a plea “That Almighty 
God bless and protect our President and our 
people and lead us in the right direction.” 


Secretary and Treasurer Present Reports 


The annual report of Secretary Sid L. 
Darling reviewed the finances and internal 
activities of the organization. The member- 
ship had increased from a low in 1933 of 238, 
to the present status of 325, and, during that 
period, the names of many commission men 
had been dropped as they could not qualify 
under the present requirement that each 





SID L. DARLING, 
New York, N. Y.; 
Secretary-manager 


ROY A. DAILEY, 
Seattle, Wash.; 
Western Manager 


member be a 100 percent wholesaler. The 
membership covers 37 States, the District of 
Columbia and a substantial list for Canada. 
This voluminous report will be promptly 
printed for distribution. There followed a 
brief report by the treasurer, William 
Schuette, Jr. of New York. 

Max Myers, of Cleveland, reported on the 
trade promotion campaign for 1941. Charles 
R. French, director of information of Na- 
tional Lumber Manufacturers’ Association, 
and Ralph Bradford, secretary of the Cham- 
ber of Commerce of U. S. A. made brief 
addresses. 


Defense Program Discussed by 
Priorities Chief 


At this point Treasurer Schuette was 
called to the platform to introduce the next 
speaker—a college mate—in the person of E. 
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J. &£ CURREY, 
New York, N. Y.; 
Retiring President 





R. Stettinius, Jr., a former president of U. S. 
Steel Corp., now one of the “Dollar a Year” 
men who is a member of OPM in Washing- 
ton and serving as chairman of the Priorities 
3oard. It was an “off the record” discussion 
of trends and activities in development of the 
Defense program as to the production and 
distribution of material. He strongly urged 
that the lumber industry set up its own com- 
mittees to regulate the movement of lum- 
ber as called for. Priorities would be granted 
whenever needed for getting lumber to De- 
fense jobs on time, and his office would co- 
operate promptly when called upon. It would 
be possible to issue from his office “manda- 
tory priorities” to compel the delivery of a 
required commodity, but he hoped that no 
lumber shipment would ever have to be made 
under such an order. 


Declares Lumber Did Its Defense Job 


N. Fairlie Blair, of Quebec, Canada, a di- 
rector, proceeded to introduce the next 
speaker, H. R. McMillan, a British Colum- 
bia member of the association now serving 
as president of Wartime Merchant Shipping 
(Ltd.), with headquarters in Montreal. Mr. 
McMillan explained in detail the Canadian 
plan for providing war time housing. All 
specifications called for dry lumber and it 
was delivered to the jobs on time. The 
buildings were completed within the speci- 
fied time limit, and no price advances were 
permitted or attempted. Labor relations in 
connection with Canada’s war program were 
gradually being brought into a safe and sane 
position. 

Marc L. Fleishel, of Shamrock, Fla., pres- 
ident of National Lumber Manufacturers’ As- 
sociation, was the next speaker. It was he 
who, a few short weeks ago, joined in a 
debate with Leon Henderson at the local 
Willard Hotel as to the war performance of 
the lumber industry in serving the Govern- 
ment. Mr. Fleishel’s text was “Lumber Had 
a Joh to Do and Did It.” He outlined the 
problem as it was brought to the lumber in- 
dustry out of a clear sky, and in closing de- 
clared that “the lumber industry has done 
and is continuing to do everything possible 
to efficiently serve the Defense requirements. 
and the spirit behind it all is real patriotism.” 

The report of the committee to nominate 
directors was read by Secretarv Darling in 
the absence of its chairman, Julian A. Rice. 
of New York. The slate as presented was 
approved by a unanimous vote and will ap- 
pear later on in this report. 

The Chair called for expressions from the 
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floor of preference for the office for presi- 
dent for the ensuing year. Mr. Schuette, of 
Pittsburgh, presented the name of his fellow 
townsman, R. C. Herrmann, and in due 
course his name was passed along to the di- 
rectors for later action. This “streamlined” 
Tuesday session reached adjournment at 1:45 
o'clock. 


Officers and Directors Are Chosen 


At an afternoon session of the directors 
the following officers for the ensuing year 
were elected: 

President — R. C. Herrmann, Duquesne 
Lumber Co., Pittsburgh. 

First vice president—-Robert C. Pepper, 
Rice & Lockwood Lumber Co., Springfield, 
Mass. 

Second vice president—Edward F. Ma- 
vee, Magee-Fine Lumber Co., Philadelphia. 

Treasurer—William Schuette, Jr., New 
York. 

Secretary—Sid L. Darling, New York. 

Assistant secretary—C. J. Fisher, New 
York. 

Western manager — Roy A. 
Seattle, Wash. 

Directors— Three years, Horace A. 
Bailey, Bailey & Delano Lumber Co., Bos- 
ton; N. Fairlie Blair, Price Brothers & 
Co., Ltd., Quebec, Canada; Mark H. Fin- 
ley, McFarland Lumber Co., Philadelphia; 
R C Herrmann, Duquesne Lumber Co., 
Pittsburgh; Dwight Hinckley, Dwight 
Hinckley Lumber Co., Cincinnati; Edgar 
A. Hirsch, Hirsch Lumber Co., New York; 
Carl H. Kuhl, Carl H. Kuhl Lumber Co., 
Portland, Ore.; D. Carlisle Maclea, McLea 
Lumber Co., Baltimore; Max Myers, Nicola, 
Stone & Myers Co., Cleveland; Harry Wat- 
ters, Watters-Tonge Lumber Co., Birming- 
ham, Ala. 


To fill a vacancy on the board for a two 
year term expiring in 1943, on motion of 
John Mauk, of Seattle, J. Lou DuPlain of 
Rockford, Ill., was chosen. 








Dailey, 


Report of Western Office Presented 

The Wednesday session got under way 
soon after 9:30. It was appropriately 
opened with prayer by former President Fred 
S. Underhill, of Philadelphia. 

The first number on the program was the 
presentation of the annual report of Roy A. 
Dailey, of Seattle, western manager, which 
was read by John Mauk, of Seattle. It re- 
viewed the trade trends of production and 
distribution on the western side of the coun- 
try, outlined the present and _ prospective 
problems involved in transportation, and the 
activities of the western office in serving the 
membership. Over the past four years there 
had been a steady increase in membership, 
until today practically all the eligible west- 
ern wholesalers are enrolled on the roster 
of N-AWLA. 

l‘ollowing a report for the railroad and 
transportation committee by its chairman, 
‘rank S. McNally, of New York, Secretary 
Darling announced the result of the election 
of officers at the Tuesday afternoon session 
of the directors, and the new president—Mr. 
Herrmann, of Pittsburgh—was escorted to 
the platform to assume his duties as chair- 
nan. He proceeded to introduce Mrs. Helen 
M. Slater, secretary of the national advisory 
committee on wholesale distribution. It was 
pointed out that she was the first woman 
speaker ever to have a place on a N-AWL 
\ program. She outlined the activities of 
her Washington office, and made it clear that 
it was equipped to perform much valuable 
service to the wholesale branch of the lum- 
ber industry. 

To discuss “National Defense and Free 
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Enterprise,” Emmett F. Connely, of Detroit, 
president of Investment Bankers Associa- 
tion, took the platform to urge that “We 
preserve the American way of life.” 
“Housing an Army,” was the subject as- 
signed to Brigadier-General Brehon Somer- 
vell, of the U. S. Army, but, as he was unable 
to report in person, his paper covering this 
interesting subject was read by E. J. Mc- 
Avoy, an Army engineer. The program of 
emergency construction was outlined in fine 
detail. His comment as to the quality of 
service performed by the lumber suppliers 
was: “But all in all, 1 believe I should say 
that the co-operation given by vou men under 
the circumstances that existed was admirable, 
and, considering the demand that was placed 
upon the lumber industry during the peak 
of our requirements, I feel they did a bang- 
up job. As to our new building program 
Congress has appropriated the funds * * * 
and the locations for nine prospective troop 
housing projects have just been announced.” 


Pledges Itself to American Way of Life 


There were a number of routine resolu- 
tions offered for consideration by Chairman 
E. F. Magee of the resolutions committee. 
Beyond these, one resolution extended to 





R. C. PEPPER, 
Springfield, Mass.; 
First v.-president 


E. F. MAGEE, 
Philadelphia, Pa.; 
Second v.-president 


Canadian members and friends, “sincere 
sympathy in this period of darkness through 
which they are passing and its deep apprecia- 
tion of the gallantry with which they are fac- 
ing all odds.” Another resolution expressed 
“Supreme confidence in the protection of a 
Divine Providence and pledge ourselves and 
the sacred honor of this National-American 
Wholesale Lumber Association to the cause 
of National Defense. That we will so far as 
in us lies, dedicate ourselves and the facili- 
ties of this association to America and the 
American way of life.” There was a resolu- 
tion also referring to the anticipated short- 
age of railroad equipment which urged “upon 
members and their customers to make every 
effort to unload cars before the expiration 
of the free time allowed by the railroads. By 
thus releasing equipment earlier than has 
been the custom, great benefit to all con- 
cerned in the lumber industry will be 
achieved.” 

“Manufacturer-Wholesaler Relationships” 
was analyzed by Earl M. McGowin, of 
Chapman, Ala., president of Southern Pine 
Association, in the course of which he 


pleaded for more uniform standards of prac- 
tice between these two branches of the indus- 
try whether they are large or small produc- 
ers, large or small wholesale units. 

The speaking program ended with brief 
addresses by J. Lou DuPlain, of Rockford, 
Ill, and H. R. Northup, of Washington, sec- 
retary of National Retail Lumber Dealers’ 
Association. 

At this point, Secretary Darling announced 
that Frederick J. Caulkins, of Boston, a trade 
journalist who had attended all but one of 
the forty-nine annual meetings of the asso- 
ciation, was present as the eastern staff rep- 
resentative of AMERICAN [LUMBERMAN, of 
Chicago, and as a delegate from the New 
England Wholesale Lumber Association of 
which he is the secretary and treasurer. He 
was cordially greeted by the members. Other 
visiting association executives arose and an- 
nounced their presence, including W. J. Le- 
Clair, of Ottawa, Ont., general manager of 
Canadian Lumbermen’s Association, who 
spoke briefly, though enthusiastically, of the 
fine co-operation for the good of the industry 
existing between these two trade organiza- 
tions, and in the broader field of the war 
torn world. 


Asks Liberal Support for Trade 
Promotion 


As President Herrmann arose to declare 
adjournment, G. S. Oddy, of Bridegport, 
Conn., sales manager of Burritt Lumber 
Sales Co., took the floor to urge liberal con- 
tributions by the member firms to the trade 
promotion campaign, to the success of which 
former President Max Myers, of Cleveland, 
had devoted much time and effort over a 
period of years. 

This “streamlined” convention of 1941 will 
go down in history as a patriotic expression 
of the loyalty of the lumber industry, in both 
the United States and Canada, in its atti- 
tude toward the current emergency prepar- 
edness activities of both countries. 


THE NEW OFFICERS 


Rinehart Charles Herrmann, 48, known to 
his intimates in the Pittsburgh area as 
“Buddy,” has, since 1915 served as secretary 
and treasurer of the Duquesne Lumber Co., 
general wholesalers. His business headquar- 
ters as well as his home are located within 
the city limits of Pittsburgh, which city has 
now furnished four presidents to this national 
organization, over a period of a half cen- 
tury—John M. Hastings in 1907, Fred R. 
Babcock in 1911, William H. Schuette, in 
1922-23, and Mr. Herrmann. The Herrmann 
family consists of Mrs. Herrmann and their 
six children—all living, and ranging in age 
from 9 to 23. 

Robert C. Pepper has been active in the 
affairs of the Rice & Lockwood Lumber Co., 
at Springfield, Mass., since completing his 
education in the Springfield schools. His 
company handles a general line of lumber at 
wholesale, in which field it is one of the best 
known concerns in New England. 

Edward F. Magee since 1919 has directed 
the affairs of the Edward F. Magee Lumber 
Co., general wholesalers at Philadelphia, 
which title was changed in August, 1940. to 
Magee-Fine Lumber Co., when Mr. Fine, 
who had been associated with the company 
fifteen years, became a part owner. For 
many years he has been in charge of the 
company’s branch office in Newark, N. J. 
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SPIB Considers Modifications and 
New Issues To Be Faced 


New Orveans, La., May 28.—W. T. Mur- 
ray, of Tremont Lumber Co., Rochelle, La., 
was re-elected chairman of the Southern Pine 
Inspection Bureau at that organization’s first 
annual meeting here, in which the review of a 
most successful year’s operation was re- 
ported. Due to the tremendous demand for 
inspection lumber in Defense shipments, ac- 
cording to Mr. Murray’s report, the Bureau 
repaid a bank loan, incurred when formed, 
accumulated a reserve, and reduced costs 
assessed against subscriber mills. 

Basil E. Kenney, of St. Joe Lumber & Ex- 
port Co., Port St. Joe, Fla., was elected vice 
chairman, succeeding Earl M. McGowin, of 
W. T. Smith Lumber Co., Chapman, Ala., 
who was recently elected president of 
Southern Pine Association. 

Subscribers to the Inspection Bureau need 
not be surprised nor alarmed if they are 
visited by Government men, Charles E. 
Dunbar, its general counsel, advised them. 
Mr. Dunbar explained that, under the con- 
sent decree from which the Bureau origi- 
nated, it functions as a quasi-public body. It 
is the right of the Government to check up 
to determine whether the Bureau is func- 
tioning properly, he said. The New Orleans 
office had been visited twice and calls on 
mills in the field are to be anticipated. 


Rendered Big Service on Defense 
Lumber 


The inspection service, which has _ func- 
tioned for twenty-five years, passed into the 
independent stage smoothly and without dis- 
ruption, declared A. S. Boisfontaine, secre- 
tary-manager, in his report. Mr. Boisfon- 
taine touched on the necessary adjustment in 
respect to the national standardization, which 
relates to all species. Under the stimulus of 
Defense demands, for which inspection was 
rendered efficiently, the Bureau membership 
expanded from an initial 400 to a total of 970 
member mills. While it had been the prac- 
tice in prior years for a mill to pass three 
inspections before being granted grade mark- 
ing privileges, it was explained that, under 
the exigencies of the situation rising from 
the Defense program, it was determined that 
a single survey, to ascertain whether an op- 
eration possessed adequate facilities and com- 
petent personnel to manufacture, would suf- 
fice. Mr. Boisfontaine indicated that when 
the emergency ended, the three inspection 
practice will probably be restored. He de- 
clared that rumors about grade-marked lum- 
ber not meeting the rules going into De- 
fense projects were very much the excep- 
tion te the rule. He indicated that creation 
of a separate organization for inspection had 
not solved standardization problems, because 
ew issues have continued to be raised. 


Discuss Modification of Standards 
Organization 


The session continued with a discussion by 
Mr. Murray of the developments which led 
up to the organization of the Southern Pine 
Inspection Bureau on June 1, 1940, and em- 
phasized the increasing importance of the 


maintenance by the southern pine industry 
of a strong program of grade standardiza- 
tion. He reminded the subscribers of the 
grave problems that had been created by the 
necessity of separating the grading and in- 
spection services from other industry activ- 
ities. “I am glad to say to you,” said Mr. 
Murray, “that the industry now has the most 
efficient machinery it has ever had for the 
handling of standardization problems and for 
rendering the service which we and the con- 
sumers of our products require.” He out- 
lined some of the difficulties that confronted 
the board of governors at the outset and 
touched on a number of problems that yet 
remain to be solved. He told of his par- 
ticipation in a standardization conference 
held in Washington during the first week 
ot May, the purpose of which was to develop 
a practical and workable plan for the na- 
tional coordination of grading standards. 
“While there is no question about the 
legality of the program now being conducted 
through the Southern Pine Inspection Bu- 
reau, which has the sanction of the Federal 
Court and the approval of the U. S. Depart- 
ment of Justice,” said Mr. Murray, “some 
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questions have been raised concerning some 
of the present provisions in the American 
Lumber Standards, even though the latter 
were formulated, developed and maintained 
under the auspices of the Department of 
Commerce, and our industry is faced with 
the necessity of accomplishing some revision 
in these basic standards and establishing an 
impartial tribunal for the determination of 
compliance with the requirements of these 
standards.” There was some brief discussion 
in respect to qualifications governing inspec- 
tion services, in which Chairman Murray 
clarified views expressed. In commenting 
on the ALS, P. A. Bloomer, Fisher, La., 
pointed out that the rules, piece by piece, 
both for southern pine and for the relation- 
ships between the species, had been devel- 
oped as a protection to the lumber buying 
public. 

The annual session here was preceded by 
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meetings held by the Bureau in each of the 
southern pine producing States, which served 
to effect a closer contact with many opera- 
tors who, because of pressure of business or 
inability to leave their operations, could not 
come to New Orleans. In many of these 
meetings, selection of nominees to the board 
of directors was effected for submission at 
the annual convention. 


Directors elected for the coming year in- 
cluded the following: 


B. H. Barnes, Barnes Lumber Corp., 
Charlottesville, Va.; H. C. Foreman, Fore- 
man-Blades Lumber Co., Elizabeth City, 
N. C.; B. E. Kenney, St. Joe Lumber & Ex- 
port Co., Port St. Joe, Fla.; B. A. May- 
hew, Fordyce Lumber Co., Fordyce, Ark.; 
W. B. McNeal, Argent Lumber Co., Har- 
deeville, S. C.; F. C. Mills, Mills Lumber 
Co., Aeworth, Ga.; S. E. Moreton, Central 
Lumber Co., Brookhaven, Miss.; W. T. 
Murray, Tremont Lumber Co., Rochelle, 
La.; P. T. Sanderson, Texas Long Leaf 
Lumber Co., Trinity, Tex.; M. P. Tinsley, 
Smith Lumber Co., Red Bay, Ala.; C. W. 
Wilson, Wilson-Bennett Lumber Co., Deni- 
son, Tex. 





Appalachian Summer Meeting 
Will Discuss Public Relations 


CINCINNATI, OHIo, June 9.—Secretary 
Carl H. Clendenning, Appalachian Hard- 
wood Manufacturers (Inc.), announces that 
James Selvage, public relations counsel of 
the National Lumber Manufacturers’ Asso- 
ciation, Washington, D. C., will address the 
organization’s summer meeting at the morn- 
ing session, June 20, at the Maketewah 
(Hamilton County) Golf Club, taking as 
his subject “Better Public Relations for 
Lumber.” 

A large attendance from nine States is 
looked for, particularly as the usual spring 
meeting was cancelled this year. President 
Luther O. Griffith, Huntington, W. Va., 
will conduct an open forum on pressing 
questions of the day in the lumber business. 

Luncheon will be followed by the annual 
golf tournament, featuring four events, with 
special prizes for out-of-town participants, 
and cash bogey prizes for the local con- 
tingent. Members of the Cincinnati Lum- 
bermen’s Golf Association, who have been 
burning up the courses at their bi-weekly 
meetings this spring, have sent in their en- 
tries, according to Secretary T. M. Mul- 
vaney. Prizes have been donated by Presi- 
dent Griffith; Joseph J. Linehan, treasurer 
Mowbray and Robinson Lumber Co.; J. C. 
West Lumber Service Corp., and E. M. 
Bonner, secretary-treasurer, Atlas Lum- 
ber Co. 





Fire Causes $100,000 Loss 


CINCINNATI, On10, June 9.—Fire, follow- 
ing a thunderstorm and lightning in an area 
a mile west of the city limits of Cincinnati, 
destroyed the warehouse and lumber stock 
of the Westwood Planing Mill Co. on June 
7, with a loss estimated at $100,000, accord- 
ing to Vice-President H. A. Winkler. Only 
the office building escaped. The-plant, work- 
ing on a large number of house-building 
contracts, had no Defense orders. Myers Y. 
Cooper, former governor of Ohio, president 
of the company, said a new warehouse will 
arise on the old site within six weeks. 
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Home Building Active--To Be Kept So! 


Senate Amends NHA to Per- 


mit Farm Tenant Purchases 


WasHincton, D. C., June 9.—Extension 
of the life of the National Housing Act for 
two years, instead of the House-proposed 
three-year extension, was approved by the 
United States Senate. The bill, providing 
numerous other amendments to the Act, went 
sent to conference between the two houses 
of Congress. 

The legislation was also amended to pro- 
vide for a farm tenancy program. Intro- 
duced by Senator Bankhead, of Alabama, the 
farm tenancy amendment provides $350,000,- 
000, to be used over a period of three years, 
to insure mortgages given for farm-tenant 
purchases. 

As passed by the Senate, the legislation 
amends Title I of the Act by increasing the 
amount of money in the insurance fund from 
$100,000,000 to $165,000,000. 


Permits FHA Insurance for Re-building 


Under the present law, new structures 
may be insured if they do not cost in excess 
of $2,500. This is increased to $3,000. The 
Senate action changed the Act to permit the 
insurance of loans for the rebuilding of 
houses and the repairing of houses and the 
alteration of houses up to $5,000 in value, 
provided they accommodate more than one 
family. 

Senator Brown, of Michigan, in explaining 
the Senate change, said that the re-building 
amendment was prompted by the fact that 
“a great many old houses may be required 
because of the present emergency and the 
necessity for housing.” 

Under Title II, the National Housing Act 
was amended to increase the total which 
may be insured from  $4,000,000,000 to 
$5,000,000,000. 

The farm tenancy amendment was agreed 
to by the Senate, and when the bill, as 
amended, was passed, Senate conferees were 
appointed as follows: Senators Bankhead, of 
Alabama; Brown, of Michigan, and Dana- 
her, of Connecticut. 





April Residential Permits 
Gain 30 Percent Over '40 


Wasuineton, D. C., June 9.—The largest 
seasonal gain in twelve years in permit val- 
uations for residential construction featured 
\pril building construction reports, Secre- 
tary of Labor Frances Perkins reported. 
“Residential permit valuations were 38 per- 
cent higher than during March, and the gains 
were spread over all geographic divisions,” 
she said. “All other types of construction 
also showed increases, comparing April with 
March,” Miss Perkins stated. “The gain in 
nonresidential permit valuations amounted to 
2 percent, and in additions, alterations, and 
repairs to 15 percent. Total building activ- 
ity as measured by permits was 39 percent 
higher than during the preceding month. 

“Permit valuations for April 1941 were 
also higher for each type of structure than 
during the corresponding month of 1940. The 


value of new residential buildings was 30 
percent greater than during March, 1940, 
while there was a gain of 97 percent in in- 
dicated expenditures for new nonresidential 
buildings, and a gain of 5 percent in the value 
of additions, alterations, and repairs to ex- 
isting structures. Total building construc- 
tion registered an increase of 42 percent over 
the year period. 

“During the first 4 months of 1941, per- 
mits were issued in reporting cities for build- 
ings valued at $853,068,000, an increase of 34 
percent, as compared with the like period of 
1940. Permit valuations for new residential 
buildings during the first 4 months of the 
current year amounted to $456,463,000, a gain 
of 25 percent, as compared with the corre- 
sponding period of the preceding year.” 

The percentage changes in permit valua- 
tions from April 1940 to April 1941, by class 
of construction, are given below for 2,134 
cities having a population of 1,000 or over: 


Percent change from 
Apr. ’40 to Apr. ’41 








Class of All Excluding 
construction cities Pe ON 
New residential...... + 29.5 + 36.8 
New non-residential... + 96.6 + 43.6 
Additions, alterations, 

GSN@ TOPAiIVS .. 06... + 4.8 + 6.7 

All construction .. +42.0 + 27.8 


Permits issued during April of the current 
year provided 42,487 dwelling units. Of 
these, 9,554 were in projects financed from 
public funds. March permits in these cities 
provided for 30,681 dwelling units, of which 
3,150 were in publicly financed projects. Com- 
pared with April, 1940, there was an increase 
of 25 percent in the total number of dwelling 
units provided. Publicly financed projects 
for which contracts were awarded during 
April 1940 provided 4,130 dwelling units. 





Contracts Let for New 
Administration Building 


New York, N. Y., June 9.—Contracts 
for the construction of a new administration 
building in connection with its plant at 
East Rutherford, N. J., have been let by The 





Flintkote Co., whose main offices are at 30 
Rockefeller Plaza. 

The new building will house general 
offices, eastern district sales offices and East 
Rutherford plant offices. The completion 
date is set for about October 15. 

The administration building is but one 
part of a company expansion program of 
which the recently completed plant at Meri- 
dian, Miss., is another unit. A life of struc- 
tural and decorative insulation board will be 
produced at the Mississippi headquarters. 


FHA Small-Home Volume 
Reaches High in May 


WASHINGTON, D. C., June 9—A new 
high for FHA new small-home construction, 
due to Defense housing needs, was reached 
in May, with a weekly average of approxi- 
mately 4,806 homes, it was announced by 
Federal Housing Administrator Abner H. 
Ferguson. The weekly May average of 
4,806 new small homes compared with 4,550 
in April, and 3,992 in May, 1940. 





Of April B & L Loans, 40 Per- 


cent Were for Purchases 


Savings, building and loan associations in 
April loaned $120,631,000—more money than 
at any time since their records began to be 
kept by the month—the United States Sav- 
ings & Loan League, Chicago, reported. For 
the first time in the past eleven years, forty 
percent of their loans were for the purchase 
of homes, and close to $50,000,000 was dis- 
bursed for this one purpose alone. In com- 
parison with April, 1940, the gain in loan 
volume disbursed for all purposes was 11.7 
percent. Morton Bodfish, Chicago, executive 
vice president, said construction loans were 
32.06 percent of the total; purchase, 40.05, 
and repair and modernization, 5.28. Con- 
struction loan volume this April was three 
times that of the same month five years ago 
and home purchase loan volume was two 
and a half times that in 36, when the home 
building and ownership movement showed 
signs of revival. Percentages of April loans 
made for all purposes follow: Construction, 
32.06; Repair and modernization, 5.28; 
Home purchase, 40.05; Refinancing, 14.02; 
Other purposes, 8.59. 





Save Now Against Post-War 
Let-down, Urges B&L Leader 


SaRANAC INN, N. Y., June 14.—A plea to 
the family whose income is stopped up by 
Defense activity to save the extra dollars to 
spend after the war and thus let the labor 
that would be required to make non-necessity 
products they would ordinarily buy be em- 
ployed to speed up armaments, was the 
theme of an address at Saranac Inn this 
week by Assistant Vice-President A. D. 
Theobald, of the United States Savings & 
Loan League, addressing the New York 
State League of Savings & Loan Associa- 
tions. “Voluntary savings on the part of the 
people now, either in savings bonds or in 
savings accounts in private financial institu- 
tions, will also do two important things, eco- 
nomically speaking. It will lessen the dan- 
ger of an inflationary spiral as the armament 
effort approaches new magnitudes, and it 
will provide a cushion of purchasing power 
after the war when it will be most needed to 
keep up an effective demand for goods so 
that the economy will not have to endure a 
great deflationary period.” 
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Government Awards New Contracts; 
Concerned Over Lumber Strikes 


WasuHineton, D. C., June 9.—With in- 
creased lumber demands seen in the pro- 
posed $1,000,000,000 Army construction pro- 
gram, Defense officials were studying with 
concern possible shortages in lumber caused 
by West Coast logging strikes, with the sum- 
mer forest fire season, which restricts log- 
ging, Now Near. 

Disclosure of a $1,000,000,000 Army con- 
struction program came from Brigadier Gen- 


eral Brehon Somervell, the Army’s Con- 
struction Quartermaster, during testimony 


before a House military subcommittee. He 
testified that the Army was rushing award 
of contracts. The nature of this construction 
program was not immediately revealed, and 
it was intimated in some sources that there 
might be “military secrets involved.” 


ICC Rules Against Intercoastal Rate 
Advance 

On another Defense front, the Interstate 
Commerce Commission ruled against the 
steamship companies seeking an increase in 
intercoastal freight rates for lumber. An in- 
crease from $16 to $17 per thousand board 
feet was sought by the steamship compa- 
nies. The ICC by its action upheld the argu- 
ment of the Office of Price Administration 
and Civilian Supply that a freight rate in- 
crease would be against the interest of De- 
fense. 

It was held that the rate increase would 
substantially increase the cost of Defense 
building. On the heels of this action, an- 
nouncement was made of the creation of a 
Transportation Unit in OPACS, which will 
continue the work of averting unjustified in- 
creases in transportation costs. The new 
unit will be headed by Dr. Lloyd Wilson, 
economist of the University of Pennsylvania, 
and he will be assisted by John H. Eisen- 
hart, attorney, and John Simpson, rate ex- 
pert. 


FSA Awards Contracts for Two Projects 


In Defense housing construction, several 
contract awards were made, including two 
by the Farm Security Administration for 
Defense housing units in Greenbelt, Md., and 
Pulaski, Va. A contract was awarded to 
J. A. Johnson Construction Co., of Brooklyn, 
N. Y., for 152 units at Greenbelt, the first 
of 1,000 such units. The amount was $538,- 
836. Contracts for remaining units are to be 
awarded by the end of June. The Pulaski 
contract, in the amount of $425,075, was 
awarded to Barger Bros. of Mooresville, N. 
C., for 150 houses. Many of the Farm 
Security homes are to be of frame construc- 
tion, 


Other New Defense Housing Contracts 

Other Defense housing contract awards 
are_as follows: 

Clifton, New Jersey, 200 units; to James 
Mitchell (Inc.), of Jersey City, N. J.; esti- 
mated cost, $766,600. 

San Miguel-Paso Robles, Calif., 150 units; 
to Trewhitt-Shields & Fisher and L. H. Han- 
sen & Sons, of Fresno, Calif.; estimated 
cost, $455,000. 

Havre de Grace, Maryland; modification 
of a contract with McCloskey & Co., Phila- 
delphia, Pa.; original contract was for 250 


homes, at $966,000. The contract has been 
changed to include an additional 250 homes, 
to cost an additional $602,450. 

In addition, the United States Housing 
Authority awarded contracts for Philadel- 
phia, Pa., 470 units; Baltimore, Md., 300; 
Allentown, Pa., 320; Lackawanna, N. Y., 
200; Alexandria, Va., 200; Bethlehem, Pa., 
168; Buffalo, N. Y., 200. 





Modification of Plywood 
Prices Asked by Government 


Wasuincton, D. C., June 9.—Leon Hen- 
derson, Administrator of the Office of Price 
Administration and Civilian Supply, threat- 
ened a ceiling price on plywood unless prices 
were reduced. He asked manufacturers of 
plywood to reduce prices from $30 to $28 per 
thousand square feet on one-quarter inch 
plywall, and to reduce all other plywood 
prices in the same proportion. He also 
asked the manufacturers to allow the 5 per- 
cent jobber discount on all future quotations 
on Government projects. 





Quartermaster Adopts Unit 
Costing Method 


Wasuincton, D. C., June 9.—A _ stand- 
ardized method of estimating cantonment 
costs has been adopted by the construction 
division of the Quartermaster Corps, based 
on the unit design system used by E. H. 
Boeckh & Associates of Cincinnati. Boeckh, 
a reserve major, is head of the cost esti- 
mating section and has granted the use of 
his method and files to the War Department. 

A careful cost estimate is made for each 
of the 350 or so types of buildings used in 
cantonment work. This estimate is made 
in terms of a standard set of cost values, 
based on national averages a couple of years 
ago. The result is a “normal” dollar figure 
for a cost index value of 100. Next, the 
various buildings are grouped according to 
the weightings of the factors entering into 
their costs. At present twelve groups are 
used, identified as group A to group L, 
within each of which all the building types 
will have about the same percentage change 
in cost, if the cost of a particular material 
or the wage of a particular craft changes. 
Detailed monthly questionnaires are prepared 
by the cost estimating section, as to the 
prices and wages prevailing at the location. 
From these, the cost estimating section com- 
putes twelve indices, one for each of the 
building-type groups. 

When the Army determines to erect a par- 
ticular type of building at a _ particular 
camp, it is only necessary to note the 
“normal” cost of that type and the group 
into which it falls. The appropriate index 
number is then obtained from the latest cost 
sheet, and the “normal” cost is multiplied by 
the index, to obtain its current cost at the 
desired location. It is believed that this 
method will give results correct to two or 
three percent. 

The new system is not being used in con- 
nection with the present cantonment pro- 
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gram. Its first use is in preparing budget 
estimates for Congress on the coming pro- 
gram. Later it will be used as a check on 
lump sum bids and as a basis of nego- 
tiating fixed-fee contracts. Plans are now 
being worked out to apply the same system 
to utilities at cantonments. 


Buffalo Banks Pool Aid 


. e 
to Defense Financing 

Burrato, N. Y., June 9.—The Queen City 
Housing Corp. has been organized at Buf- 
falo as a financing organization. Robert FE. 
Dillon, president Lake Erie Engineering 
Corp., is president. The corporation repre- 
sents a pooling of private capital by Buffalo 
savings banks and individuals, and it has 
obtained pledges of $2,500,000 for the pur- 
pose of aiding in the relief of the housing 
shortage in the Buffalo industrial area, and 
for providing adequate shelter for Defense 
workers. Plans are under consideration for 
encouraging the construction of single-family 
dwellings and multiple-unit housing projects. 


COMPANY PERSONNEL 
SHIFTED 


Sawn Francisco, CAr., June 11.—Mason E. 
Kline, for 15 years affiliated with the Union 
Lumber Co. here, has recently become gen- 
eral sales manager of that concern, succeed- 
ing E. L. Green. 

Mr. Kline was formerly sales engineer, 
manager of Southern California and Arizona 
activities, and more recently assistant general 
sales manager of the Union company. Prior 
to his affiliation with this firm he had di- 
rected sales for the Louisville Veneer Mills, 
Louisville, Ky. and had been a sales engineer 











E. L. GREEN, 
General Sales 
Manager 


M. E. KLINE, 
General Manager 

of Properties 
for the Chas. R. McCormick Lumber Co., 
San Francisco, Cal. and New York, N. Y. 
His experience includes sales of treated lum- 
ber, timber, poles, etc. 

Mr. Kline is a mechanical engineer and a 
member of the American Society of Mechan- 
ical Engineers. He was a commissioned officer 
in the U. S. Army air service during the 
first World War. 

Mr. Green has been appoirited general 
manager of the company’s properties in Men- 
docino County. He had been sales manager 
since April 1935 and prior to that time was 
manager of the Union company mill at lort 
Bragg, Cal. 
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Three Plywood Firms Consolidate Sales Offices 


OtympIA, WaAsH., June 7.—Associated 
Plywood Mills, with headquarters in this 
city, moved into its new office building June 1. 
Associated Plywood Mills is the new name 
of the recently consolidated sales depart- 
ments of the three important Douglas fir 
plywood manufacturing plants: the Olympia 
Veneer Co., Olympia, Wash.; Pacific Ply- 
wood Corp., Willamina, Ore.; Eugene Ply- 
wood Co., Eugene, Ore. All three plants 
are owned and operated by the same stock- 
holders, the Olympia Veneer Co. being the 
parent concern. Officers of this company 
are: Morris Sekstrom, president; T. F. Eck- 
strom, vice president; Hugo Johnson, sec- 
retary-treasurer; and H. J. Nunneley, sales 





LEFT—THIS HANDSOME NEW BUILDING HAS A 
OF ASSOCIATED PLYWOOD MILLS, AT OLYMPIA, WASH. 


Pirweee Mllitts 


nianager. 

Annual capacity of these three plants is 
approximately 240 million feet of plywood. 

Olympia Veneer Co., organized in 1920, 
was the first exclusive manufacturer of com- 
mercial Douglas fir plywood; it pioneered 
the market. Now, with three big plants, the 
organization is still maintaining its original 
policy of manufacturing exclusively Douglas 
fir plywood. The plant at Willamina was 
built about two years ago, and the Eugene 
plant, last year. The latter plant is equipped 
entirely with hotplate presses. The Olympia 
plant will have installed a new hotplate press 
by the end of the present year. 

Before consolidation of the sales depart- 


ments under the name of Associated Ply- 
wood Mills, each plant was marketing its 
own production. Now all sales are handled 
from the general offices at Olympia. 

The beautiful new office building is ply- 
wood construction throughout, including ex- 
terior and interior wall surfaces. The coun- 
ter at the front of the office immediately at- 
tracts the visitor’s attention, because of the 
special effect obtained by the curly grained 
veneer. This is not a commercial product, 
however, but was a freak veneer that was 
manufactured more than fifteen years ago 
and had been saved for a special purpose all 
this time; probably all of it came from one 
tree. 





100 PERCENT PLYWOOD EXTERIOR, AND HOUSES THE CONSOLIDATED SALES OFFICES 
RIGHT—OFFICE INTERIOR ALSO USES EXCLUSIVELY THE PLYWOOD PROD- 


UCTS OF THE THREE ASSOCIATED MANUFACTURING COMPANIES 





East California Mills Start 


Many Ponderosa and sugar pine 
mulls of eastern California made a late 
start on the season's cutting but got 
under way actively during May. In 
most of the Sierra mountain and 
leather River canyon territory, unusu- 
ally heavy rains impeded logging oper- 
ations, more particularly those depend- 
ing on trucks. 


Building Band Mill—The most 
important new mill being built in the dis- 
trict is that of the Amador Lumber Co. 
just out of Jackson, Calif., in the old min- 
ing district of Amador County. Here the 
Winton interests are constructing a first 
class bandmill which will be in operation 
late in the coming summer. 


Starts First Full Year—At 
Feather Falls, Calif., the big double band 
and resaw plant of Feather River Pine 
Mills, which started up late last year, is 
now headed for its first full year of opera- 
tions and, with many improvements in plant 
facilities, will produce about 50 million feet 
this year, of which a large percentage, prob- 
ably 75 percent will be sugar pine. 

Begins with Better Factory—A fter 
being closed down from Dec. 1 until mid- 
March, Feather River Lumber Co., in Del- 
leker, Calif., got under way and will make 
its usual season’s cut of 35 million. The 
Policy of this company is to manufacture 


about 35 million feet every year, good 
or bad. The entire plant is now in excel- 
lent condition. The factory, which burned 
in 1939, was imediately rebuilt to give the 
company a new and better factory, and last 
year a large dry storage shed was added. 


Adds Second Shift—At Quincy, 
Calif., the Quincy Lumber Co., which also 
adheres to a regular schedule of opera- 
tion, got its mills at Quincy and Sloat into 
production during April and shortly there- 
after put on a second shift. These opera- 
tions are owned by the Weber and King in- 
terests of Louisiana, and here C. A. King, 
general manager, represents the fourth gen- 
eration of prominent lumbermen in_ the 
King family. 


Digs 11-Mile Log Canal—At Wil- 
low Ranch, Calif., Crane Creek Lumber 
Co. has moved into a large stand of its 
timber across Goose Lake. Goose Lake 
is a shallow lake and the water often gets 
very low in the summer time, so the Crane 
Creek Lumber Co. has dredged out a canal 
11 miles long across this lake to insure 
water for floating its logs to the mill. 


Adds Fleet of Trucks and Trailers 
—Red River Lumber So., Westwood, Calif., 
is carrying on a large modernizing program 
and has been receiving caravans of new log- 
ging trucks and trailers. This fleet of trucks 
consists of 22 GMC diesels and an equal 
number of trailers. 


Installs New Equipment—Sam S. 
Crowley, a logger with many years experi- 
ence in the Feather River canyon and who 
put in a mill at Mineral, Calif., last sum- 
mer, got his operation started about May 
and expects to cut six million feet this 
season. He has recently added a new edger 
and Stetson—Ross planer. 


Going Since April—The big two- 
band mill of Clover Valley Lumber Co. is 
steaming along at its regular rate. Logging 
operations were started during April. 


Starts Late, Operates Two Shifts 
—At Merced Falls, Calif.. Yosemite Lum- 
ber Co. was delayed in starting on its sea- 
son’s cut because of wet weather which 
prevented bringing down logs. The com- 
pany got under way the second week in May 
and will operate two shifts. This company 
is now delivering logs to the railroad with 
trucks. John R. Ball, president of the 
company, says that it expects to make the 
usual cut this year, between 50 and 55 mil- 
lion feet. Stocks are below normal. 

Makes Early Start with Modern- 
ized Plant—At Tuolumne, Calif., 
the big plant of the West Side Lumber 
Co., which was completely modernized last 
year, was the first in the immediate vicin- 
ity to get started on this season’s cut. Rail- 
road logging made this early start possible. 
This is one of the pioneer operations in the 
sugar pine country of the high Sierra. Fred 
Ellis is general manager, and P. L. Heron, 
sales manager. Mr. Heron recently returned 
from a trip through eastern and middlewest- 
ern lumber buying sections. 
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What the Associations Are 
Planning and Doing 


New England Lumbermen to 
Have Summer Outing 


Mancuester, N. H., June 10.—Meeting 
in cooperation with the University of New 
Hampshire's Seventy-fifth Anniversary Cele- 
bration, the New England Lumbermen’s As- 
sociation will have its summer outing on 
June 23. Morning, afternoon and evening 
sessions will be held in New Hampshire Hall 
at the University of New Hampshire, Dur- 
ham, N. H. 

Speakers for the day will be: Walter 
Lowdermilk, Dept. of Agriculture, “Con- 
quest of the Land Through Seven Thousand 
Years”: G. H. Collingwood, NLMA  for- 
ester, “Permanent Forestry and the Lumber 
Industry”; C. R. Wickard, Dept. of Agri- 
culture, “New England in the Present 
Emergency”, and H. L. Shantz, U. S. For- 
est Service, “Economic Aspects of Conser- 
vation.” Members are asked to make reser- 
vations for themselves and their guests 
promptly. 


New York Lumber Trade Mem- 
bers Hold Mid-Year Meeting 
New York, N. Y., June 10.—On the eve- 

ning of June 4 members of the New York 

Lumber Trade Association gathered for din- 

ner at the National Republican Club for the 

regular semi-annual meeting of the associa- 
tion. 

President Walter Umla gave a complete 
report of the association activities covering 
the first six months’ period, which was fol- 
lowed by the report of Andrew H. Dykes, 
Girector of the National Retail Lumber Deal- 
ers’ Association for the New York district. 
He gave a very thorough and interesting 
review of the recent meeting of the National 
held in Washington. Paul S. Collier, sec- 
retary-manager of the Northeastern Retail 
Lumbermen’s Association also gave a very 
interesting talk on the accomplishments of 
the Merchandising Institute. 

Secretary Fred Ritter told of the cooper- 
ation the association was giving to all gov- 
ernment agencies in connection with the Na- 
tional Defense program. After Sidney Wei- 
ner presented the treasurer’s report, President 
Umla threw the meeting open for a general 
discussion which developed into a very inter- 
esting session for about two hours. 








Thirty-fifth Annual Tournament 
Planned by Chicagoans 


The Lumbermen’s Golf Association of Chi- 
cago announces its thirty-fifth annual golf 
tournament, which will be held at the Me- 
dinah Country Club on June 27. Nine events 
are included which are: Championship, Chi- 
cago Retail Lumber Dealers’ Association 
Trophy, American Lumberman Cup, Edward 
Hines Trophy, Chicago Lumber Institute 
Cup, Lumbermen’s Mutual Casualty Com- 
pany Trophy, Old Boys—58 Years and Over, 
Putting Prize and Four Flight Events. 

Arrangements also include an a la carte 


luncheon served from 11:30 to 2:30 at the 
club, and a dinner at 7:30 sharp. Reserva- 
tions are being made through J. L. Strong, 
secretary, Lumbermen’s Golf Association, 30 
N. LaSalle St., Chicago, II. 





Pacific Division of Wooden Box 
Association to Meet 


San FRANcISCcO, CALIF., June 9.—The sec- 
ond tri-annual meeting of the National 
Wooden Box Association, Pacific Division, 
will be held at the Willard Hotel in Kla- 
math Falls, Ore., July 11 and 12. The 
eleventh will be devoted to meetings of the 
association committees and directors, who 
will arrange reports to be given the mem- 
bership in open meeting on the twelfth. 
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Michigan Salesmen's Golf Meet 
Draws Enthusiastic Attendance 


Detroit, Micu., June 10.—Sixty-three 
players teed off at the recent tournament 
sponsored by the Michigan Association of 
Traveling Lumber & Sash & Door Salesmen. 
Play and dinner, the latter being attended 
by 96 persons, was at the Meadowbrook Golf 
Club. As has been the custom, the associa- 
tion sponsors and arranges the meets, but 
all lumbermen and their friends are welcome. 

A future meet is planned for June 20 at 
the Tam O’Shanter Country Club on Or- 
chard Lake Road. 





Ontario Dealers Stage Successful 
Golf Tournament 


Lonpon, Ont., June 9.—The annual golf 
tournament sponsored by the southwestern 
district of the Ontario Retail Lumber Deal- 
ers’ Association, was held at the Sunning- 
dale Golf Club, London, Ont., on May 29. 
Cold and windy weather, together with 
thunder showers, interfered to some extent, 
but there was a large entry list, and a num- 


Redwood Conference Discusses 
Modern Logging Operations 


ort BraceG, CArir., June 9.—The keen 
interest shown in the problems of central- 
ized bark peeling, falling breakage, and log 
scaling and grading revealed these subjects 
to be uppermost in the minds of loggers at- 
tending the fifth redwood logging confer- 
ence, held at Fort Bragg recently. 

Sponsored by the California Redwood As- 
sociation and arranged by its consulting for- 
ester, Emanuel Fritz, this annual meeting is 
open to redwood loggers actively engaged in 
some phase of getting out logs. 

The field trip scheduled for the first day 
was to the Ten Mile River logging opera- 
tions of the Union Lumber Co. The project 
is a railroad-truck-tractor selective logging 
operation at which centralized peeling is a 
prospect early this summer. E. L. Green 
and Russell Johnson of the company were 
in charge of the trip. 

Problems of early-day redwood loggers 
and the dramatic history of lumbering on the 
Mendocino coast were interestingly recalled 
by C. E. DeCamp, Caspar Lumber Co., at 
the annual dinner held at the Hotel Wind- 
sor in Fort Bragg. William Lawson, Union 
Lumber Company, was toastmaster. 

Kelly B. McGuire, logging superintendent, 
Caspar Lumber Co., was chairman at the in- 
door discussions, which covered the technical 
problems affecting redwood logging. 

In the discussion on centralized peeling, it 
was developed that while there was no unani- 
mity in favor of centralized peeling, it was 
apparently the general opinion that, if cen- 
tralized peeling costs no less than the tradi- 
tional peeling “at the stump,” there were 
benefits that were worthwhile. 

During discussions on falling breakage, 
Gray Evans, in charge of the study, de- 
scribed an extensive experiment by the Ham- 
mond Redwood Co. to determine the benefits 
of using a bulldozer for preparing layouts. 
While the study is not yet complete, indica- 
tions are that, for the tract being cut, the 


extra effort is being well repaid by a saving 
of about 15 percent more timber. On this 
trial, one bulldozer serves six sets of fallers. 
Reducing breakage of valuable leaners by 
pulling them over against the lean with the 
help of a tractor was described. A line is 
placed around the tree by a climber, and the 
rope end is left hanging loose. When a cat 
is available, the line is pulled tight around a 
stump until the tree is plumb, the line be- 
ing then made fast. When the fallers return 
they proceed to fall the tree in the usual way. 
Reduction of falling breakage, it was de- 
clared, has the effect of reducing the neces- 
sary area to be logged in a year by an 
amount equivalent to the total lumber saved. 

Log scaling and grading were included on 
the program. Since redwood scaling takes 
account of defects by deducting a stated per- 
centage based on experience, the pine region 
method of handling defects was introduced 
for discussion and for its applicability to red- 
wood. Chester Nicholls, Hammond Red- 
wood Co., who had scaled both pine and 
redwood by this method for the Government, 
described the scheme by blackboard sketches. 

Log grading was discussed by Roy Wag- 
ner, U. S. Forest Service, who carried the 
subject on into tree grades and to selective 
cutting for timber depletion credit on income 
tax returns. A system where log grades are 
established on a basis of the amount of sur- 
face-clear length on the four sides of a log 
was outlined. 

On the subject of selective logging, Russell 
Johnson outlined a method of tree selection 
used by Union Lumber Co. which has a di- 
ameter limit of 24-inch inside bark on the 
stump. The importance of making an effort 
to protect reserve trees against damage by 
tractors and slash fires was pointed out by 
Emanuel Fritz in discussing the quantity and 
quality of lumber produced by such trees 
after liberation. 
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ber of other lumbermen and their friends 
attended the banquet with which the event 
was concluded. W. A. Leak, of Leak & Co. 
(Ltd.), Toronto, carried off the trophy pre- 
sented by the London retail lumber dealers, 
with a low gross score of 80 for the 18 
holes. The low net was won by Harry 
Clark, of Clark and Smith, Weston. 

At the banquet ceremonies, C. F. Richards 
of Geo. H. Belton Lumber Co. (Ltd.), 
|.ondon, presided during the presentation of 
prizes. All prizes except the London retail 
dealers’ trophy were in the form of War 
Savings Certificates and Stamps. The sur- 
plus of receipts over expenditures for the 
event was turned over to the London branch 


of the Red Cross. 





Arizona Dealers Elect Officers 
for Ensuing Year 


FLacsTAFF, Ariz., June 9—L. M. Ham- 
man, Hamman-McFarland Lumber  Co., 
Phoenix, was elected president of the 
Arizona Retail Lumber and Builders’ Supply 
Association (Inc.), for the coming year at 
the annual meeting held here recently. 

Other officers elected were: Albert Stacy, 
Bassett Lumber Co., Douglas, first vice pres- 
ident; Jay Gates, Central Commercial Co., 
Kingman, second vice president; Chris Tot- 
ten, Phoenix, secretary-manager, and Clara 
l‘enchurch, Phoenix, assistant secretary. 





Coming Conventions 


June 20—Appalachian Hardwood Manu- 
facturers (Inc.), Maketewah, Golf and 
Country Club, Cincinnati, Ohio. Sum- 
mer Meeting. 


June 26-27—Inspection Rules Committee, 
National Hardwood Lumber Association, 
Association Offices, Chicago. Annual. 

July 11-12—National Wooden Box Asso- 
ciation, Pacific Division, Willard Hotel, 
Klamath Falls, Ore. Tri-annual. 

Aug. 14—Western Pine Association, Palace 
Hotel, San Francisco, Calif. Semi-annual. 

Sept. 18-19—National Hardwood Lumber 
Association, Atlanta-Biltmore Hotel, At- 
lanta, Ga. Annual. 





Company Enjoys Progress 
During Year 


Los ANGELES, CALIF., June 10.—Moisture 

Register Co. of this city has been making 
remarkable progress in the extension and 
levelopment of its business during the first 
half of the present year. The corporation 
personnel was reorganized and the present 
ofcial family consists of H. L. Shepard, 
president; L. L. Lock, vice president; and 
Edna E. Morgan, secretary. On January 
28 the company moved into its new building 
at 5117 Kinsie St. 
Mr. Shepard, the company’s new president, 
is also an officer of Shepard-Pendleton 
(Ltd.), Long Beach, Calif., which for sev- 
— years has operated a technical laboratory 
t 1ere, 

During the first four months of 1941 the 
company sold more of its moisture registers 
to the lumber industry than during the en- 
tire year of 1940, 

Growing recognition of the importance of 
moisture content in manufactured lumber has 
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brought this instrument, designed for meas- 
uring moisture content in lumber, much to 
the forefront. During recent months the 
Southern Pine Inspection Bureau purchased 
62 of these lumber instruments, equipping 
each of its inspectors with this small, light, 
portable instrument. 

Another step in progress for the company 
has been the redesigning of its lines and 
modernizing the instruments. The latest 
model lumber instrument is housed in a 
plastic casting accomplishing a 25 percent 
decrease in weight with no advance in price. 





Shake and Shingle Producer 
Acquires Staining Plant 


SEATTLE, WASH., June 7.—The most re- 
cent addition to plant facilities of the rap- 
idly growing business of the Colonial Cedar 
Co., Seattle, is the shingle and shake stain- 


ing plant formerly operated by Starks 
Stained Shingle Co., of this city. 
Colonial Cedar Co. is owned by C. E. 


Putman, who has been in the red cedar 
shingle and shake business since 1912. Mr. 
Putman pioneered the processed shake busi- 
ness, and was one of the earliest patent 
holders for the manufacture of these shakes. 
The company’s shake plant and warehouse 
is located on Lake Union, in Seattle, and 
the recently acquired staining plant is in 
the Interbay industrial district. 

Sales manager of the company is Donald 
Clark, who for many years was engaged in 
the shingle staining business, and prior to 
that was manager of the Right-Grade 
Shingle Association. Both Mr. Putman and 
Mr. Clark are red cedar specialists of many 
years’ experience. 

Colonial Cedar Co.’s principal products, 
in addition to stained shingles, are hand- 
split shakes and processed shakes. 

Hand-split shakes are used almost exclu- 
sively on roofs, while the processed shakes 
are used nearly 100 percent for sidewalls. 

Hand-split shakes are made in many sizes, 
and some of them are tapered, known as 
tapered hand-splits, so that the architect has 
available a wide range of effects through 
the use of these shakes. They are particu- 
larly popular for the finer and better class 
homes, especially in the larger Pacific Coast 
cities, where they have been extensively 
used. 

The Colonial Cedar Co.’s staining plant 
is not surpassed by any staining plant west 
of Minneapolis. Shingles or shakes are 
individually dipped and then individually 
brushed, and in most cases are carton packed. 

Colonial Cedar Co. took over not only the 
plant and equipment of the Starks Stained 
Shingle Co. but much of its operating per- 
sonnel, 

It does a custom staining business for 
many large shingle manufacturers and whole- 
salers, and in addition stains its own prod- 
ucts, principally the “Fitite” shakes for side- 
walls. 

Many of Seattle’s most beautiful homes, 
and particularly those built within the last 
few years, are roofed with Totem shakes 
from Colonial Cedar Co. Many other com- 
munities, from Seattle to Long Island or 
Los Angeles, have discovered the telling ef- 
fects of these heavy shadow-lined, rough 
textured roofs which actually weather to a 
beautiful silver gray. 
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“The 
train is 
coming in. 
Our lumber 
is aboard” 


The Western 
Lumber Wholesaler 
Offers You 

Valuable Service 


WHAT a satisfaction for you, Mr. Lum- 
ber Buyer, to know your Western 
Wholesaler is right on the job, follow- 
ing through on your order ‘til the lum- 
ber is loaded and shipped. If you have 
the right kind of wholesaler you can 
know the lumber and the service are 
the best the market affords. Your whole- 
saler, located near the supply source, 
in constant touch with hundreds of 
mills, keeps tab on the market every 
day. Rapid changes can't be safely 
followed from distant points. It will 
PAY you to place your business with 
a reliable Wholesaler. Let him supply 
ALL your needs in Douglas Fir, Ponde- 
rosa Pine, Western Red Cedar, Idaho 
White Pine, West Coast Hemlock, Calli- 
fornia Sugar Pine. Below is a list of 
Western Lumber Wholesalers. 





Morrill & Sturgeon 
Lumber Co. 
(Sawmill: Pine 


CARL SODERBERG Products Corp. 
LUMBER COMPANY Prineville, Ore.) 


Spokane, 
Manufacturers and Wholesalers Washington 


WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - - WASHINGTON 





Tho Bark of Quality 


Yeon Bidg., Portiand,Ore. 














110 Market St., SAN FRANCISCO, CALIF. 





DUNCAN LUMBER COMPANY, INC. 


Distributors for EATONVILLE LBR, C 
A “One Stop Station” for Lumber and Shineles. 
SEATTLE, WASH. 





Mauk Seattle Lumber Company 


Our Specialties: HOMESTEAD Brand Shingles, 
2x4-8’ Fir Dimension, SEATTLE, WASH. 
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YARD, MILL and OFFICE 


Newsy Notes of Persons and Places 








Secretary B. R. Ellis of the Southern 
Cypress Manufacturers’ Association, has re- 
turned to his Jacksonville, Fla., offices, after 
an extended visit in Washington, D. C. 


G. F. Jewett, Potlatch Forests (Inc.), and 
president of the North Idaho Forestry As- 
sociation, returned to Spokane recently after 
a five weeks’ business trip which took him 
to both east and west coasts. 


Frederick J. Koster, president, California 
Barrel Company (Ltd.), San Francisco, 
Calif., has been reelected a director of the 
California State Chamber of Commerce, a 
state-wide organization. 


C. R. Macpherson, president of the 
Southern Cypress Manufacturers’ Associa- 
tion and long an active figure in southern 
lumber industry circles, is spending some 
time at present on a business trip to points 
in the North. 


L. G. Bayer, formerly of the Baltimore 
and Ohio Railroad, has been appointed as- 
sistant traffic manager of the Southern 
Cypress Manufacturers’ Association. J. S. 
l‘arish, assistant secretary of the association, 
heads its traffic department. 


Yale Henry, prominent Pacific Northwest 
lumberman who has just completed an ex- 
tended trip through Central and South 
America, was a recent speaker before the 
Tacoma (Wash.), Gyro club, describing de- 
tails of his tour. 


Roscoe Willett, W. R. Willett Lumber 
Co., Louisville, and Mrs. Willett, left Louis- 
ville, June 3, to motor to Charlottsville, Va., 
to attend the graduation, at the University 
of Virginia, of their son, W. Roscoe Wil- 
lett, Jr. 


Two recent visitors to Buffalo lumber 
offices were Hudson Walker, of the New 
York office of the Red River Lumber Co., 
Westwood, Cal., and Russell Horton, of the 
Horton Cedar Manufacturing Co., Victoria, 
B.C. 

Henry Richardson, of Stockton, Calif., has 
organized the Richardson Transportation 
Co. and will specialize in lumber hauling. 
He has opened offices at 414 Grant St., San 
Francisco. John Holland, formerly affiliated 
with the Diamond Freight Lines, has been 
named as manager of the Richardson Trans- 
portation Co. 


Wilson & Greene Lumber Co. (Inc.), of 
Cortland, N. Y., were hosts to about 50 
members of the class in economic geography 
of Cortland Normal School. Primary in- 
terest of the students during the tour con- 
cerned the source of supply for materials, 
and the means of transporting them to dis- 
tributors. Edwin O'Hara, sales manager, 
conducted the students on the tour. 


Eric M. Hexberg, sales manager of the 
\nglo California Lumber Co. (Inc.), Los 
\ngeles, and Mrs. Hexberg, are taking a 
month’s vacation tour which will include a 
number of middle-western and_ eastern 
states, as well as a visit to Canada. They 


propose to return via Lake Louise, Banff, 
British Columbia, Idaho and Utah after 
taking possession of a new car at Flint, 
Mich. 


The far South was represented at the 
convention of National-American Wholesale 
Lumber Association in Washington by W. 
Logan of the Logan Lumber Co. of Tampa, 
Fla., while the far West was represented 
by John Mauk of Seattle, and Theodore A. 
Sparks of Winnipeg, Man. Attending the 
convention from eastern Canada were N. 
Fairlie Blair from Quebec, a director, Er- 
nest Ross of Frederickton, N. B., sales man- 





Western Raconteur Honored by 
Old Payroll Buddies 


BaALLarp, WaAsuH., June 7.—Veterans of 
Puget Sound lumbering held reunion in 
honor of Tom Shields, famed in western 
sawing circles for a half-century as story- 
teller, philosopher and exemplar of good 
citizenship, at Elks’ Club here, on the even- 
ing of May 16. The reunion host was E. C. 
Stone, manager of the Stimson Mill Co. 
Tom was employed in the Stimson Mill’s 
lath department in 1891, at ten cents an 
hour. Men who have been his friends over 
this period are shown with him in the 
accompanying photograph. Invitations to the 
dinner were prepared by Mr. Stone from 
1891 payroll sheets. Dinner decorations 
were cleverly contrived from lath. Music 
was by the Ballard Elks’ Band, in a program 
of tunes popular in the gay nineties. The 
talks of the evening formed a transcript of 
vital Puget Sound history by men who made 
it—talks enlivened by anecdote, and adorned 
with tribute to a man who has become an 
institution of the western timber industry— 
Tom Shields. Every man present was given 
a chance to stand up and tell what he knew 
about Tom, and there were many references 
to his early reputation as a fighting man. 
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ager of Fraser Companies, and W. J. Le- 
Clair of Ottawa, general manager of 
Canadian Lumbermen’s Association. 


The sixth annual woods trip of the Tim- 
ber Products Bureau of the Spokane Cham- 
ber of Commerce is planned for the week 
end of June 21-22 if the weather changes 
sufficiently for the roads into the timber to 
dry out. These trips have become an annual 
affair eagerly looked forward to by the 
leading Spokane business and_ professional 
men who take them. They are intended to 
give these men a first hand knowledge of 
some of the forestry and lumbering problems 
which come before the bureau. This year’s 
trip will be in the Couer d’ Alene National 
l‘orest. 





Retail Yard Changes 


Fairsury, Itt—Fred Wing, of Odell, 
Iowa, is the new manager of the Alexander 
Lumber Co.’s yard here. 


Massack, CaLir—A change in_ office 
management at the Calvada Lumber Co. was 
effected recently when Percy Terwilliger 
assumed the position of manager. He re- 
cently returned from Santa Clara. 


Stroup, OKLA.—Joe Rutledge, formerly of 
Enid, Okla., has become manager of the 
Long-Bell Lumber Co. at Stroud. 

Eurau.a, Oxta.—Fred Sponsler, man- 
ager of the Long-Bell Lumber Co. here for 
the past four years, is now in Okmulgee 
where he has accepted a promotion with the 
same firm. Claud Gill of Ralston is Spons- 
ler’s successor at the local yard. 





CoFFEYVILLE, KANs.—New manager of 
the Coffeyville branch of the Kansas Lum- 
ber Co. is J. T. Poore. He has taken over 
the work of Jack Turner, former manager, 
who has been transferred to the Kansas City 
offices. 


CoLEMAN, TEX.—South Texas Lumber 
Co. announces the appointment of Ralph 
Duncan as manager of the yard here. He 
had formerly been associated with this, and 
other, lumber companies. 


CLARENDON, TEX.—Roy C. Wyatt is the 
new manager of Wm. Cameron & Co. (Inc.), 
here. Mr. Wyatt has served as manager at 
a number of other Cameron yards. 





Front row, seated (left to right) are Joe Irving, William Bolcom, George Startup and W. H. 

Cochran; second row, standing, from left to right, W. A. Whitman, A. T. B. Shiels, Ben Nudd, 

former Washington Governor Roland H. Hartley, who served as toastmaster; Frank Woodering, 
Fred Fisher, Tom Shields, honored guest of the evening, and Tom White 
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Door Company Elects New 
General Manager 


TaAcoMA, WASH., June 7.—Effective June 1 
was the election of Norman O. Cruver as 
vice president and general manager of the 
Wheeler Osgood 
Sales Corp. of this 
city, to succeed D. J. 
Young. Mr. Young 
had resigned because 
of long continued ill 
health. 

Mr. Cruver has 
been affiliated with 





N. O. CRUVER, 
Tacoma, Wash.; 
Vice President and 
General Manager 





the firm for 20 years, 
and as assistant man- 
ager has for some 
time carried much 
executive responsi- 
bility for the organ- 
ization. He is widely 
known throughout the plywood and door in- 
dustry as a man of much ability. 

Wheeler Osgood Sales Corp. manufactures 
Douglas fir plywood doors as well as Philip- 
pine and other hardwood doors and panels. 
The “Laminex” door is a Wheeler Osgood 
development. 








Announce Appointments for 
Government Posts 


Toronto, Ont., June 9—Frank A. Mac- 
Dougall, superintendent and district forester 
of Algonquin Park, Ontario, has been ap- 
pointed Deputy Minister of Lands and For- 
ests for the Province of Ontario, to succeed 
Walter Cain, who has retired after many 
years of service in this important Ontario 
Government post. Mr. MacDougall’s chief 
will be the newly appointed Minister of 
lands and Forests for Ontario, Hon. N. O. 
Hipel, well known retail lumber dealer of 
Preston, Ont. Mr. MacDougall’s previous 
position was one of much importance and 
he now succeeds his former chief, Mr. Cain, 
under whom he had served since 1923. 

Mr. MacDougall entered the Lands and 
Forests branch in 1922 and was put on the 
permanent payroll a year later when he ob- 
tained his degree in forestry. Under Mr. Mac- 
Dougall’s management the administration 
work in Algonquin Park was put on a new 
basis by the introduction of flying patrols. 





Sales Manager Is Promoted 
to Assistant Manager 


WINcHEsTER, Ipa., June 9.—The appoint- 
ment of G. E. Leader as assistant manager 
0! the Craig Mountain Lumber Co., manu- 
lacturer of Ponderosa pine at this point, was 
announced today by W. C. Geddes, president 
and manager of that firm. Mr. Leader, who 
has been sales manager since 1937, will con- 
tinue to be in charge of sales as: heretofore. 

Before joining the Craig Mountain Lum- 
he r Co. Mr. Leader had had extensive ex- 
prience with a number of well known lum- 
her concerns, including Bonners Ferry Lum- 
her Co, and Libby Lumber Co., where he was 
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office and assistant sales manager. He later 
joined Pelican Bay Lumber Co. as eastern 
representative with headquarters at Cleve- 
land, Ohio, and then became affiliated with a 
wholesale lumber firm. His wide experience 
has caused him to be well known throughout 
the industry. 





Cincinnatians Plan Sporty Outing 
CINCINNATI, Onto, June 9.—President 
Amor S. Kapp, Cincinnati Lumbermen’s 
Club, has announced committees for the 
new year, as follows: 
Entertainment —- Harold S. Pierce, Nor- 


bert Hellman, E. G. Lowther. Membership 
—— I. G. Lowther, Joe Bauers, Jerome Con- 
neighton. Publicity — J. J. Linehan, E. G. 
Garties, Will Hoetker. Transportation — 
Carl J. Edelmann, H. C. Cooper, J. E. 
Denier. 

The annual outing will be held at Bregel’s 
Grove, Melbourne, Ky., on June 17, featur- 
ing a ball game between the Hardwooders 
and Yellow Piners, along with a general 
athletic program and many prizes. An old- 
fashioned Southern dinner, without speeches, 
will bring the end of a perfect day, says 
Kapp. 
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SPRING 
FEVER 


With Spring comes a season of lassitude, a period of 


dull abstraction, an interval of sluggish mental proc- 


esses—sSpring Fever. 


But along with fair weather and Spring sunshine, 


also comes the Spring building, and your stocks begin 


to run low. 


Then it is that your thoughts should gravitate to 


Kirby lumber and Kirby service. 


You know that you 


can get lumber which is well manufactured, bright, 
kiln dried, rigidly inspected, and loaded the precise 


time you were promised. You know it will be fairly 
priced—_DEPENDABLE is the word to sum it up. 


So why bother with further thinking. 


lumber. 


Buy Kirby 


KIRBY corporation 


"A Wood for Every Purpose” 


KIRBY BLDG. 


HOUSTON, TEXAS 











More Sales Can Be Closed 
When You Handle This 
Plus-Value Lumber 


LAMATH 


Ponderosa Pine 


When you order from Crater Lake Box & 
Lumber Company you'll receive the famous 
Pine from the Klamath district. Stock of 
fine, soft texture and straight. close, even 
grain, carefully seasoned, accurately manu- 
factured in modern mills. 


Member Western Pine Association 


CRATER LAKE 
BOX & LUMBER CO. 


Sprague River, Oregon 


‘Kennedy 


Western 


Lumber Products 


Prompt, efficient shippers of big mill, 
excellent quality, rightly-priced Fir, 
Hemlock, Cedar, Spruce, Red Cedar 
Shingles, Idaho White Pine. Ponde- 
rosa Pine, California Sugar Pine. 

We strongly subscribe to belief 

that a SATISFIED CUSTOMER is 

greatest asset of any institution. 


J.G. Kennedy Lumber Co. 
Henry Building 
Seattle 








SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS a { FACTORY 
YARD STOCK CLEARS 


SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 29 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 











BOOKS FOR LUMBERMEN— 
We have ’em right in stock. Write for catalog NOW! 
American Lumberman, 431 S. Dearborn St., Chicago 
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Northern Pine Association Studies 
Accomplishments of Past Year 


M:NNEAPOLIS, MINN., June 9.—The an- 
nual meeting of Northern Pine Manufactur- 
ers’ Association was convened 2:30, June 2. 
President J. A. Mathieu, who presided, ex- 
tended a welcome to Wilson Compton, 
secretary-manager National Lum’er Manu- 
facturers’ Association, who attended. The 
reports of the secretary and treasurer were 
read, but the reading of the auditor’s report 
was dispensed with, as copy is being mailed 
members. Reports from the bureau of grades 


J. A. MATHIEU, R. C. WINTON, 
Rainy Lake, Ont.; Minneapolis, Minn.; 
President Public Relations 


and governmental relations committees were 
not available. 

Secretary W. A. Ellinger’s report stated 
that members reported production totaling 
138,477,000 feet in 1940, and the same mills 
produced 106,195,000 feet in 1939, an increase 
of 30 percent. Shipments in 1940 totaled 
139,816,000 feet, compared with 132,353,000 
feet the preceding year, an increase of 6 
percent. 30th production and shipments 
showed a gain of 10 percent the first five 
months of this year, over the same period in 
1940. The demand for grading rules and 
literature covering the species has therefore 
been unusually heavy; approximately one 
thousand copies of grading rules and several 
hundred copies of the grade-use guide are 
required annually. 

The recent appointment of a Lumber and 
Timber Products Industry Committee with 
power to establish minimum wages higher 
than 30 cents hour but not over 40 cents, will 
undoubtedly result in higher wage scales in 
some lumber producing regions, and perhaps 
to some extent in the Northern Pine, said 
Mr. Ellinger. He touched also on problems 
arising from the supplying of Defense re- 
quirements, proposed priorities and_ price 
controls, and increasing taxation. He re- 
ported that with loss of one member and 
addition of one, total membership remains at 
the same level as last year; the association 
budget has been kept substantially in balance 
and there has been a slight gain in the sur- 
plus. 

G. E. Marshall, chairman of the forest 
conservation committee, reported briefly on 


the recent meeting of the forest conservation 
committee of the National Lumber Manu- 
facturers’ Association, and the possibility of 
introduction of Federal legislation to regulate 
timber cutting on private lands. 

Chairman R. H. Dahlberg, of the traffic 
committee, reported that eastern railroads 
had approved the Northern Pine request for 
a reduction of + cents in rates from this ter- 
ritory to points in Official Territory, but, 
due to certain restrictions, the reductions will 
not apply from points in the Upper Penin- 
sula of Michigan, some of which will re- 
ceive increases rather than reductions. This 
situation resulted in the filing of protests by 
the affected mills, which in turn has delayed 
publication of the reduced rates. The trai- 
fic committee is pressing the carriers for 
early publication of the reductions. 

Extended favorable discussion of the ques- 
tion of supporting the public relations pro- 
gram of the National Lumber Manufactur- 
ers’ Association resulted in the adoption of a 
motion by R. C. Winton, seconded by Leonard 
G. Carpenter, that the Northern Pine asso- 
ciation agree to raise its proportionate share 
of the $300,000 required annually for a pe- 
riod of three years, payments to begin at 
such time as may be determined by directors. 
It was suggested that the directors revise 
the amount to be contributed if and when 
the need arises. 

The question of re-establishing mill in- 
spection service received consideration, but 
the general consensus was that there is now 
no immediate need for such service. 

G. F. McDonald and R. C. Winton were 
appointed to serve as a nominating commit- 
tee, and their recommendations were unani- 
mous'y adopted and resulted in the election 
cf the following directors: J. A. Mathieu, 
Rainy Lake, Ont.; Leonard G. Carpenter, 
Minneapolis, Minn.; R. R. Bailey, Virginia, 
Minn.; W. A. Shull, Redby, Minn.; R. C. 
Winton, Minneapolis, Minn. 

The directors then elected the following 
officers : 

President—J. A. Mathieu 

Vice President—Leonard G. Carpenter 

Secretary-Treasurer—W. A. Ellinger 

Responding to the suggestion that he give 
his reflections on the problems facing the 
industry, Wilson Compton outlined its diff- 
culties in connection with Defense require- 
ments. 


Two New Plants Use Pine 


PortLAnpb, Ore., June 9.—Two new wood 
products manufacturing plants, neither of 
them begun as part of the Defense effort, 
are now in operation here. Both are planned 
as permanent industries. One is that of Pen- 
insula Products Co., manufacturer of Pon- 
derosa pine panels, planking and other pine 
items. It is the only pine mill in northwest- 
ern Oregon, which is the heart of the Doug- 
las fir industry. President is S. R. Smith, 
formerly sales manager for Oregon Box Co., 
and secretary is T. W. Baker. The other 
new industry is that of the International 
Wood Products Co., which is manufacturing 
larch shook for Kraft Cheese Corp. It re- 
cently added a second shift. Kenneth H. 
Leash is manager. 











* American Lumberman Mouse Plan No. 266 
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OF MATERIAL 


2 pes. 2x6—14 No. | plates 


CONCRETE AND BRICK WORK: 


yards concrete 
14 ft. 8xi2 flue lining 
22 ft. G-in. round flue lining 

brick 

75 B-in. conerete blocks 
105 6-In> concrete blocks 
Mortar for above 
it damper 

thimble 


UMBER AND MILLWORK: 


5 pes. 2xi0—18 Mo. { joists 

28 pes. 2xf0—14 No. 1 Joists 
25 pes. 2x10—12 No. | joists 
100 pes. cut bridging 

1000 ft. {x6 No. 2 D&M 

620 lin. ft, 2x4 No. | plates 

220 pes, 2x4—-8 No. | studs 

8 pes. 2x6—8 No. 1 studs Z 
5 pes. 2x6—18 No. | ceiling joists 








4 pes. 2x8—20 Ne. | rafters 


1000 ft. 1x4 No. 2 848 roof 


13 squares 16-in. 5X wood shingles 
1400 ft. %4xB beveled siding - 

150 ft. clear finish 

5 rolls waterproof paper 

800 ft. %xiYe clear eak flooring 
5000 wood Jath 

350 yards plaster 

5 pes. 4-0x8-0 ¥4-in. 3-ply floor 

1 entrance frame detail 

1 door frame 2-8x6-8 

1 twin window frame 24x24 2 Its. 
1 twin window frame 24x20 2 Its. 
2 single window frames 30x24 2 Its. 
3 single window frames 26x24 2 Its. 
1 single window frame 24x20 2 its. 
1 single window frame 20x20 2 Its. 
t single window frame 30x14 2 Its. 


t deer 2:0x6-6. 1% 2 pan 
12 sides door trim 
12 sides window trim 


(225 Tin, th. SY> base and shoe 


20 tin. ft. hook: strip - 
8 lin. ft. pole 

8 lin, ft, ‘Ixi2 shelf 
2 thresholds 

1. mantel shelf 

1 linen case 

{ medicine case 

1 set kitehen cases 


5 pes. cornice seroll sawed 


HARDWARE, ETC.: 
220 Ibs. sash weights 


3 hanks sash cord 
400 tos. nails 


2 windows 30x24 2’ Its. 1% div. 12 esol, 1 eyll 


3 windows 26x24 2 Its. 136 div. 12 Mts. gla 


2 windows 26x26 2 Its, 1% div. 12 Its. ota. 
; Bay 5 
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Father and Son Build Business Together 


Like father like son, only more so, 
tu wie Kennedys ot the J. G. Kennedy Lum- 


applies 


ig Lo. 
Wash. 

Jesse G. Kennedy, head of the company, 
was born down where the tall pines giow ut 
|.auderdale, Miss. Jesse G. Kennedy, Jr., 
was born at New Orleans, La., but early in 
life was transplanted to Seattle in the region 
where the tall firs grow. woth taiher and 
son grew tall but Junior tops the “old man” 

sst-as the firs top the pine. 

Both got sawdust in their hair early in 
lie. Botn stepped out early in life and mar- 
ried the “gal” of their choice and then both 
tackled the job in the lumber business with 
enthusiasm and unbounded energy. And here 
again youth beats the record of age for Jesse 
G. Kennedy, Jr., stepped out earlier in life 
than his dad and already at the age of 22 is 
the father of two boys, while all that Jesse 
Sr. can boast of is one daughter, three sons, 
and three grandsons. 

But speaking of age, Jesse Kennedy looks 
more like a brother than a father when seen 
in the company of his stalwart son and cer- 
tainly he does not impress anyone with the 
thoughts of a grandfather. 

Jesse Kennedy graduated at the University 
of Alabama as a civil engineer but he prac- 
tised civil engineering only two months 
and then because he had to make more money 
in order to get married he went to work as 
a stenographer at Electric Mills, Miss. 
There he says he was such a poor stenogra- 
pher that they pushed him upstairs through 
several rapid promotions until they made him 
sales manager, there he functioned in that 
position with the Sumter Lumber Co., Inc., 
for many years. 

He left that company to join the wholesale 
organization of Krauss Brothers Lumber 
Co. at New Orleans. Later he together with 
James Grambling formed the Grambling- 
Kennedy Lumber Co. at Jackson, Miss., to 


wholesale lumber concern o1 dSeatte, 


engage in the wholesale lumber business. 


There with the partnership of Jesse Kennedy 
and James Grambling some people have sug- 
gested the concern should have been known 
as the Jesse James Lumber Co. 

Mr. Kennedy gave up this business to join 
the staff of the Krauss Brothers Lumber Co. 





THE JESSE G. KENNEDYS, SR. AND JR. 
at Seattle where he remained until that com- 
pany quit business in 1931, At that time the 
J. G. Kennedy Lumber Co. came into exist- 
ence and in October, 1939, its forces were 
joined by Jesse G. Kennedy, Jr. who entered 
into the business enthusiastically and soon 
began specializing in the Western Pine de- 
partment. This is all to the good, for the 
pine department has shown rapid develop- 
ment under his energetic handling. 

The Kennedy motto is “A satisfied cus- 
tomer is the greatest asset of any institution.” 
This company ships products of all western 
commercial trees. 


New Sawmill in South Starts Operating 


Mr. VerRNoN, ALA., June 6.—Recently put 
into operation are the newly constructed saw- 
mill, planing mill and hardwood flooring 
plant of the Mobile River Saw Mill Co., 
Inc., here. It replaces equipment which was 
destroyed by fire last year. 

The new mill was designed by brothers 
Edward L. and Lee Robinson, owners and 
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operators of the company. It is equipped with 
the most modern machinery, about half of 
which is powered by electricity. Flooring is 
stored in an insulated and ventilated ware- 
house. Drying equipment includes the Moore 
“cross circulation” kilns pictured here and a 
large scientifically planned air drying yard 
adjoining the mill. The kilns are all auto- 
matically controlled. 

A natural and spaci- 
ous log pond is provided 
by David Lake upon 
which the mill is built. 
The Mobile River is 
near at hand. 

The firm is one of 
the oldest continuously 
operated hardwood con- 
cerns in the South. Its 
timber is cut from the 
delta of the Mobile 
River and is on a sus- 
tained yield basis, which 
is expected to provide 
an unending supply for 
the operation of the 
mill. 


TEGO seme AIDS FOR 


LUMBER SALES 


For New Home 
Construction 
Sell Your Trade 


TECO 


TERMITE SHIELDS 


... the new 
scientific protection 
against subterranean ter- 
mites in infested regions. FHA 
designates shields a preferred 
protection —as Teco dealer in 
your area, profit by this easy 

selling “package item.” 


For light and heavy frame build- 
ings sell your trade the 


TECO 
CONNECTOR SYSTEM 


Get TECO Connector typical de- 
signs into the hands of your local 
builders and building commit- 
tees; turn their minds to timber 
for that ball park grandstand, 
water tower, school gym, loading 
dock, bridge, bus station — get 
the “how” of it from TECO today, 
the “why” of it is MORE lumber 
sales for you. 


Timber Engineering Co., Inc. 


Dept.KK-6 1337 Conn. Ave. 
Washington, D. C. 


Mail Coupon Today! 


Timber Engineering Company, Inc. 

Dept. KK-6 1337 Conn. Ave., Washington, D. C. 
Send us Free sales literature on Teco Connectors 
and Teco Termite Shields. 


Firm 
Street 
City. State 
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Private logging truck road maintained by Southwest 


Lumber Mills, Inc., McNary. Ariz. 


PINE 


Building Lumber 
Shop Lumber 


Industrial Items 
offered by 


SOUTHWEST 
LUMBER MILLS INC. 


Mr. Lumber Buyer: Get acquainted with 
the offerings of Southwest Lumber Mills 
Incorporated. Here’s a permanent supply 
of soft-textured Ponderosa Pine of high- 
altitude growth; two large modern plants 
with a producing capacity of 100 million 
feet per year; 20 Moore dry kilns of mod- 
ern design; latest type precision machines; 
a working organization skilled in pine 
production. 


Th 





ont 


his Southwest line of lumber and lumber 
products will meet practically ALL needs 
of dealers and factory buyers. Dimension, 
Siding, Interior Trim, “Apache Brand” 
Mouldings, Ceiling, Casing, Base, Lath, 
Selects, Common. 


Selects, Shop and Common are scien- 
tifically kiln-dried. Eased Edges are stan- 
dard on all Dimension stock. 


We solicit your inquiries. 
ceive prompt attention. 


Southwest Lumber Mills Inc. 
McNary, Arizona 
Mills at Flagstaff and 
McNary, Arizona 
DISTRICT SALES OFFICES 
PHOENIX, ARIZ.— * % "OR. .atetive 
CHICAGO - 


D. A. WEIDLER 520 N. Michigan Ave. 
Manager Phone, Superior 9004 
A. F. McKINLEY. Sales Manager 
NEW YORK ~noom 1641 Grand Central Terminal Bidg. 
, Murray Hill 5 - 5583 


They will re- 
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Highway Speeds and Free- 
ways Get Attention 


WASHINGTON, D. C. 


and “I*reeways” 


, June 9.—Speed limits 
mark important trends in 
State highway legislation, according to Vol- 
ume Two of the 1941 Laws Bulletin released 
by National Highway Users Conference. 

Delaware, Michigan, Nevada, Oregon, 
Pennsylvania, South Dakota and Texas leg- 
islatures recently made revisions in highway 
speed regulations, while Colorado and Mary- 
land general assemblies have authorized 
“Freeways” and the Maine legislature cre- 
ated a Turnpike Authority. 

Pennsylvania has provided for extension 
of its famed Turnpike, and super-highway 
legislation is pending in several States. 

Changes in speed limits range from legal 
regulation of “slow-poke” drivers in Dela- 
ware, to enactment of a maximum of 70 
miles per hour on the Pennsylvania Turn- 
pike, considered by some experts the safest 
highway in the world from an engineering 
standpoint but which has been turning up a 
bad accident record. In seeking to remove 
the slow-driver hazard, Delaware joined 
about half the States in the Union in making 
it a misdemeanor to drive so slowly as to 
impede trafhe after warning. 

Other revisions in speed laws include in- 
creasing the maximum in Delaware to 50 
miles per hour, and in Oregon from 45 to 55 
miles per hour; a rather general upward 
trend legal speeds for motor trucks, and 
authority for zoning speed limits in several 
States. 

“I*reeways,” or limited access roads, which 
are not always free from tolls but generally 
free of obstructions and cross traffic, are now 
answering the public demand for “through” 
highways in several States, while in others 
such traffic arteries are known as turnpikes, 
super-highways, etc. 

Several States this year have continued 
emergency gasoline taxes, and Minnesota 
has re-imposed the 1 cent per gallon gasoline 
tax which expired September, 1940. Okla- 
homa increased its gasoline tax from 4 to 
5% cents per gallon, and Maine boosted its 
by ™% cent per gallon to a total of 4% cents. 
Ifforts are under way to call a referendum 
on the tax increase in the latter State. 

Special automotive fees, taxes and diversion 
of highway funds have received attention in 
several States. Iowa recently joined the 
ranks of those commonwealths submitting 
the question of dedication of highway funds 
to highway purposes to the will of the people 
through a proposed amendment to the State 
constitution to require that these taxes be 
spent exclusively for highway purposes. 





Canada Fixes Retail Prices 


MonTrREAL, Onv., June 9.—Munitions Min- 
ister Hon. C. D. Howe announces that re- 
tail prices of lumber and millwork sold for 
Canadian consumption have been fixed “on 
the basis of retail prices in effect April 1, 
1941, plus the sales tax.” Said the statement: 
“The control prices as set up are the maxi- 
mum prices at which it is legal to sell lum- 
ber and millwork in Canada for Canadian 
consumption either to private or Government 
agencies. Prices at which lumber is sold for 
export are not covered by this arrangement.” 

The minister said the working out of the 
system of price control has been placed 
largely in the hands of the industry itself, 
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under the authority of Loren Brown, timbe: 
controller. H.R. MacMillan, of Vancouver, 
former timber controller, and now head oj 
Wartime Merchant Shipping (Ltd.), Mon- 
treal, is chairman of a national committee 
set up to coordinate the work of regional 
committees established in twelve producing 
and distributing centres. A definite basis of 
prices governs each district. 





ele,e 
Expands Facilities for Rail 
. _ e 
Shipping of Dry Fir 

Vancouver, B. C., June 7.—As part of its 
plan for supplying an increased volume of 
kiln dried fir commons to the rail markets 
of the United States and Canada, Robertson 
& Hackett Sawmill Co. (Ltd.), this city, 
is expanding its executive personnel and has 
appointed A. Roy Macfarlane as general 
manager in charge of sawmill operations and 
sash and door factory, according to announce- 
ment by George R. Hackett, president. Mr. 
Macfarlane was formerly managing director 
of Eburne Sawmills (Ltd.). Mr. Hackett is 
of the opinion that dry lumber will ultimately 
become a standard requirement of the Cana- 
dian consuming trade, and this company ex- 
pect to market a considerable volume of both 
kiln dried and air dried commons. Mr. 
Hackett expects to devote considerable time 
to development of rail markets. 

The ntrm have always enjoyed a_ wide 
range of rail business throughout Canada 





A. R. MACFARLANE, Vancouver, B. ‘ 
General Manager Plant Operations 
and the United States. Since the ship short- 
age became more pronounced, the company 
has given considerable attention to the fur- 
ther development of its rail facilities, and is 
now kiln drying over 2,500,000 board feet a 
month. Since the first of the year, it has 
been specializing on the shipment of fir di- 
mension, shiplap and boards in all grades; 4 
shed with a storage capacity of 2,000,000 
board feet having been erected to take care 
of its kiln dried dimension stocks. The 
company is also actively engaged in the 
production of a very wide range of indus- 

trial specialties. 

Robertson & Hackett Sawmill Co. (Ltd.) 
is represented in the Atlantic Seaboard 
States of Maryland and north, by the Sea- 
board Lumber Sales Co., head office in Van- 
couver, B. C. In the rest of the United 
States it is represented by D. D. McKay: 
451 Stuart Building, Seattle, Wash. 
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'7 TAKES A GOOD NAME 
TO WARM UP COLD PROSPECTS 


SEE HOW TEXACO ROOFING DEALERS CASH IN 


ON THE NAME MILLIONS 


EVER watch a woman buying groceries? 
No more scoops out of a nameless barrel. 
Today ’most everything is branded. People 
buy brand names, names they recognize, 
names they know. 


Millions know TEXACO. They see it every 
day. They trust it. They buy it. 


Of course TEXACO Roofing Dealers sell 
protection, fire-resistance, beautiful pat- 
terns, colors and blends. But— primarily they 
sell the security and reputation inherent to 
the name—TEXACO. 


TEXACO\ 42 (ROOFINGS 


Made with Texaco’s Own Asphalts 992% pure 


KNOW! 


TEXACO gives you the unbeatable, sales- 
making combination of a famous name and 
fine products. 


Products that make up a stable, profit- 
item line. A line that can supply every prac- 
tical and popular roofing need of your cus- 
tomers. Nearby warehouse facilities for lower 
inventory and higher turnover. A proved 
time-payment plan. A profitable, permanent 
future with a strong, dealer-policy company. 


Sell the name that millions know— sell 
TEXACO. Call or write our nearest office. 















THE TEXAS COMPANY = “7ANTA, ca. DALLAS, TEXAS MINNEAPOLIS, MINN. NORFOLK, VA. 
BUFFALO, N. Y. DENVER, COLO. NEW ORLEANS, LA. INDIANAPOLIS, IND. 
District Offices: CHICAGO, ILL. HOUSTON, TEXAS NEW YORK, N. Y. (Indian Refining Co.) 
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SUGAR & WESTERN 
PINE AGENCY 


#1 MONTGOMERY ST. 


SAN FRANCISCO, CALIFORNIA 







G LL) GA ey Pattern Lumber 


Selects and 


sy 


California Ponderosa Pine 
Mouldings and Cut Stock 


Sugar Pine Specialists for 30 Years | 
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ALIFORNIA 





THE BUSINESS RECORD 











THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 
DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 














Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 











Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 











GILBERT NELSON & CO. 


Public Accountants 
332 S$. MICHIGAN AVENUE 


CHICAGO 


TELEPHONE HARRISON 0366 











New Ventures 


KANSAS. Caney—E. ©. Mead has opened a 
lumber vard at 609 North Wood. 

NEW YORK. Ripley Fuller & Ellis Lumber 
& Builders’ Supply has been opened here. 

OREGON. Albany—W. H. Evans has estab- 
lished his own business as lumber buver. with 
offices in the First National Bank Building. 

TEXAS. Bogata—Whitten Lumber Co. has 
opened a lumber and machinery firm. 

Frisco—Bryant Bros. have opened a lumber 
vard here. 

WASHINGTON, Seattle—Robert S. Wise will 
open a lumber yvard in connection with his fuel 
business, to be known as West Lumber & Fuel 
Co... 1230 Harbor Ave. 


Business Changes 


ALABAMA. Haleyville—Rutledge & Chenault 
Lumber Co. succeeded by W. R. Rutledge & 
Son Lumber Co. 

CALIFORNIA. «San Francisco—Maris_ Ply- 
wood Corp. interests taken over by Harbor 
Plywood Corp. of California, a new corporation. 


COLORADO. Dolores—Jacob T. Rush suc- 
ceeded here by Montezuma Lumber Co. 
FLORIDA. Bartow—Builders’ Lumber & 


Manufacturing Co. succeeded by Finney Lumber 
& Manufacturing Co. 

Sarasota—McMahon & Hinsey, Inc., succeeded 
by H & B Lumber Co. 

IDAH®. Ahsahka—Wevyerhaeuser Pole Co.'s 
interests here sold to the B. J. Carney & Co. 
of Spokane, effective July 1. 

ILLINOIS. Cisco—Cisco Mercantile Co. suc- 
ceeded by Cisco Lumber & Coal Co. 

MASSACHUSETTS. Newburyport Hatch 
Bros. Lumber Co, succeeded by W. E. Atkinson 
Co 

Webster—Webster Lumber & Supply Co. suc- 
ceeded by Diamond Match Co, 


Jacksonville—Lide Millwork Co. and Rankin 
Lumber Co. destroyed by fire, with loss esti- 
mated at $20,000. 

GEORGIA. Jonesboro—I. L. Huie Lumber 
Co. damaged by fire, with loss estimated at 
$5,000. 

KENTUCKY. Williamsburg—Patterson Creek 
Lumber Co. planing mill destroyed by fire, with 
damage estimated at $12,000, 

MICHIGAN. Jackson—Central City Lumber 
Co. yard destroyed by fire, with loss estimated 
between $75.000 and $100,000. 

NEW YORK. Manhasset—North Shore Lum- 
ber Co, suffered damage by fire, estimated at 
$20,000; loss ineludes two trucks. 

NORTH CAROLINA. Bridgeton — Bridgeton 
Lumber Co. sawmill destroyed by fire, with loss 
estimated at $20,000, partially covered by in- 
surance. Dry kilns, boiler rooms and _ offices 
were saved. Will rebuild mill as soon as pos- 
sible. 

OHIO. Cleveland—Ohio Lumber Co. damaged 
by fire, with loss estimated at $10,000. 

TENNESSE. Erin—lI. E. Averitt sawmill and 
planing mill destroyed by fire, with loss esti- 
mated at $20,000. 

VERMONT. Orleans — Orleans Plywood Co. 
plant destroyed by fire, with loss of $50,000, 
partially covered by insurance. 

VIRGINIA. Hampton—Hampton Lumber Co. 
had storehouse destroyed by fire, with loss 
estimated at $12,000. 

Norfolk—M. T. Blassingham Lumber Co., suf- 
fered damage by fire, estimated between $50,000 
and $75,000. 

WASHINGTON. Hoquiam — Acme Door Co 
sanding room, odd furniture department patch- 
ing room and shipping shed destroyed by fire. 
Dry kilns and central buildings, including main 
part of the plant, were saved. Plans being 
made for rebuilding. Full production resumed 
after one week. 





Members of the New 
York Lumber Trade 
Association watching 
finished "Gold Bond" 
plaster board roll off 
the production line 
during their recent in- 
spection tour through 
the New York plant of 
the National Gypsum 
Co. The plant was 
built in 1940 








MISSISSIPPI. Corinth—Corinth Lumber Co. 
now known as Madden Lumber Co. 

Quitman—H. W. Brooks & Sons succeeded by 
Harris-Brooks Lumber Co. 

MONTANA. Billings—Kutzner-Ashby Lum- 
ber Co. succeeded by T. W. Ashby Lumber Co. 

NEBRASKA. Sargent — Dierks Lumber & 
Coal Co. here succeeded by Koupal & Barstow 
Lumber Co. 

NEW YORK. Deposit—Tiffany Lumber Co. 


succeeded by C. W. Deakin Sons. 
NORTH CAROLINA. Siler City — Novelty 
Chest Co. succeeded by Chatham Novelties. Inc. 
NORTH DAKOTA. Inkster — Ireland-Lund 


Lumber Co. succeeded by O. J. Lund Lumber 
Co. 

OHIO. Columbus—Southern Lumber & Prod- 
ucts Co. sold to Creith Lumber Co. 

OREGON. Eugene — Eugene Box Co. suc- 
ceeded by Groner & De Rosier Box Co. 

WASHINGTON. Sedro-Woolley—Ringer-Vin- 
cent Lumber Co. succeeded by City Fuel & 
lumber Co. 


Casualties 


ARKANSAS. Kingsland — Anthony-Williams 
Lumber Co. dry kilns and approximately 1,259,- 
000 feet of lumber were destroyed by fire, with 
loss estimated at $50,000, partly covered by in- 


surance. Will rebuild. Sawmill and planing 
mill were saved. 
FLORIDA DeLand—P. V. Proctor planing 


mill and stock of finished lumber destroyed by 
fire. with loss estimated at $5,000. 

Fort Pierce—The Pine Land Lumber Co. mill. 
located 14 miles west of here, was destroyed by 


fire. with loss of approximately $10,000, The 


nill will be replaced immediately. Loss of the 
nill will not interfere to any extent with the 
company's operations. 


Incorporations 


CALIFORNIA. Los Angeles—Associated Lum- 
ber & Materials, Inc.; $75,000. Directors: L 
Lockwood and M. Crouse of Los Angeles, and 
T. P. Walker, Glendale. 

Los Angeles—Rowen Lumber Co., 1318 West 
58th St. Members: David Robbins and Chester 
M. Entin. 

CONNECTICUT. Stamford—Elm Lumber Co., 
Inc., recently entered retail lumber business. 

MAINE. Enfield—Birchwood Industries, Inc.: 
$10,000. To deal in lumber and wood products. 

VIRGINIA. Norfolk — Rose-Nugent Corp.; 
$50,000. To deal in hardware, building mate- 
rials and supplies. 


New Mills and Equipment 


CALIFORNIA. Potter Valley—C. H. Mi 
deaugh, C. Woodard and A. Coombs are erect- 
ing a mill of 65,000 feet daily capacity near 
here. 

Red Bluff—O. C. Weikle and T. J. Moore, both 
of Dunsmuir, are erecting a sawmill and plan- 
ing mill here. 

MISSISSIPPI. Newton —S. H. Hanville is 
erecting a sawmill and planing mill. 

MISSOURI. Moberly — Walter Brewer and 
son, Richard, have established a stave factory 
on Highway 63. 

MONTANA. Broadus —— Yellowstone Lumber 
Co. is erecting a sawmill here. 

NORTH CAROLINA. Salibur y—Rochesier 
Box & Lumber Co. is establishing a branch 
plant here, which will manufacture wood cleated 
fiber shooks for textile use. 

WASHINGTON. Marysville—Erickson Shingle 
Mill, which recently suffered severe loss by fire, 
is being rebuilt. 
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Among Lumbermen’s Clubs 


Milwaukee Hoo-Hoo Plays First 
Tournament of Season 
MILWAUKEE, Wis., June 10.—Thirty play- 
ers and Nineteenth Holers were awarded 
lame backs, aching muscles and_ blistered 
fingers as the result of the first Hoo-Hoo 

Golf Tournament of the 1941 season. 

lirst low gross went to Paul King, Mil- 
waukee, with an 81. Second low gross to 
Buzz Jacobson, Menomonee Falls with an 
86. First and second low net went to H. H. 
Hansen, Racine and Lyle J. Nash, Oconomo- 
woc, with 90-18-72 and 87-14-73 respectively. 

The June tournament will be held at the 
Tuckaway Golf Club, Milwaukee, but on 
June 17 instead of June 10 as club facilities 
were not available on the tenth. 





Twin City Hoo-Hoo to Golf, Dine 


MINNEAPOLIS, MINN., June 9.—The Twin 
Cities Hoo-Hoo Club will stage its annual 
eolf tournament Thursday, June 19, at the 
Minneapolis Country Club. Glenn Ross is 
chairman of the committee in charge, and 
he is assisted by Clyde Starling, John 
Hutchins, Jim Cullen, Jerry Simmons, 
Kingsley Day, Art Ingvoldstad, Nate 
Thompson and Don Lyman. A dinner will 
iollow the day’s golfing. 





Major Lumber Golf Event Leaves 
Pleasant Memories 

Skytop CLus, Skytop, PENN., June 7.— 
Excellent weather and a large attendance of 
members and their ladies contributed in mak- 
ing the thirty-sixth annual tournament of 
the Lumber Trade Golf Association, which 
ended May 29, an event long to be remem- 
bered. There were two-ball mixed foursomes 
which were played on May 25, followed by 
an excellent dinner and a musical concert in 
the Pine Room. The qualifying round was 
run off Monday morning, while in the evening 
President and Mrs. Keiver, of Boston, held a 
complimentary lunch and entertainment hour 
in the Club Room. Match play ran through 
Tuesday, Wednesday and Thursday. The 
annual dinner and election of officers was 
held Wednesday evening, when Andrew 
(Andy) H. Dykes, of New York City, was 
chosen president; Wm. M. Thomas, of 
Shady Side, Md., vice president. Norman 
P. Mason, of North Chelmsford, Mass., was 
re-elected secretary-treasurer. The execu- 
tive committee chosen includes M. L. Tipton, 
of Maryville, Tenn.; Stuart W. Buck, Phila- 
lelphia, and Sidney C. Taylor, of Cleveland. 

Stanley M. Cox, of Amityville, Long 
island, was chairman of the tournament com- 
inittee, and E. Carlton Hammond, of Au- 
hurndale, Mass., headed the handicap com- 
mittee. 

At the close of the tournament this after- 
noon, a roomfull of prizes was awarded the 
winners by President Keiver. For the sec- 
ond year in succession, Mr. Keiver won the 
individual championship, and will retain the 
cup another year. It was first won by the 
late Guy E. Robinson, who in 1906 was the 
first president of the association. Following 
his death it was presented to the association 
for annual competition, and upon its face is 
inscribed the names of each year's winner. 


The Pennsylvania State team, composed of 
Stuart Buck, Philadelphia; G. Harold Buzby, 
Philadelphia; Walter E. Hatch, Pittsburgh; 
and J. Elmer Troth, Philadelphia, won the 
team prize. Other winners were: 

Qualifying Round: Low’ gross—O. O. 
Keiver; low net—S. C. Taylor. 

Club championship: O. O. Keiver. 

Low net 72 holes: S. C. Taylor. 

First flight: Winner—O. O. Keiver; run- 
ner-up—Stuart W. Buck. 

Second flight: Winner—Norman P. Ma- 
son; runner-up—Stanley M. Cox. 

Third flight: Winner—J. Elmer Troth; 
runner-up—Stanley Landis. 
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First consolation: Winner—M. L. Tip- 
ton; runner-up—G. H. Buzby. 

Second consolation: Winner—W. E. 
Hatch; runner-up—Fred E. Wood. 

Blasted hopes: Low gross—S. C. Taylor; 
low net—Wm. M. Thomas; 2nd low net— 
E. C. Hammond. 

Men’s putting tournament: Winner 
C. Hammond; runner-up—A. H. Dykes. 

Women’s putting tournament: Ist flight, 
winner—Mrs. Taylor; runner-up — Mrs. 
Tipton. 2nd flight, winner—Mrs. Cox; 
runner-up—Mrs. Thomas. 1st consolation, 
winner—Mrs. Buck; runner-up—Mrs,. Kei- 
ver. 2nd consolation, winner—Mrs. Wood: 
runner-up—Mrs. Hatch. Blasted hopes— 
Mrs. McBurney, Mrs. Briggs, Mrs. Ham- 
mond, 

Mixed foursomes: Winners—Mr. & Mrs. 
Stuart Buck; runners-up—Mr. & Mrs. O. 
O. Keiver. 
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YOUR REWARD FOR 
USING THE BPS 
PLAN IS PROFITS 

















For instance... 





ROUTE TO 
PROFITS 


Yes it’s easy to make real profits on paint sales. 


Compare the immediate sales results of the BPS 
Proved Sales Promotion Plan with any other. And 
you'll use the Patterson-Sargent route to profits. 


Compare the lasting benefits of the BPS plan—and you'll 
always use the Patterson-Sargent route to profits. 


Here’s all you have to do. Write The Patterson-Sargent 
Company today for complete information on how the plan 
works. Ist... it creates the desire to paint... 2nd, it aids in 


color selection ... 3rd, it directs the prospect to 
buy from you. Your reward . .. increased store 
traffic—more sales—more profits. 


Get all the facts on how to make a real profit 
on your paint sales. Write BPS today. 
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)NOFMA 


CEATIFIE® 


Cut from choice Arkansas 
Oak, DIXIE Brand Flooring 


is beautiful in grain and 
finish, uniformly fine in tex- 
ture. Remember, we do not 
make the MOST Oak Floor- 
ing, but we DO make the 
BEST. Write for samples 


and prices. 


W.R. WRAPE STAVE COMPANY 


ee 


ly 
- 


MENOMINEE 


Post Office Box 182 
LITTLE ROCK, 


AND BIRCH 
LOORIN G 


Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 


SWwWwWELLS 


LUMBER COMPANY 


MAN VFA TVR EeER SS 


MICHIGAN. 


ARKANSAS 











( EASTERN KENTUCKY LUMBER | 
& DEVELOPMENT CO., INC. 


ASHLAND, KENTUCKY 


Manufacturers 


Hardwood Lumber, Timbers 
and Railroad Ties 
Also Coal, Clay and 20,000 Acres of Land For Sale 
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THE LUMBERMAN POET 














WHITE PINE 


New York 





Fir Wallboar 
William Schuette Company 


Office—4i East 42d St. 


Idaho— 


Also 


Cedar and 
West Coast Products 


Ponderosa— 


California White 
and Sugar Pine 


PITTSBURGH, PA. 





J JAMES W. SEWALL © 


JAMES W. SEWALL 
Old Town, Maine 
Established 1910 





Consulting Forester 


Ruttan Block, 


PHILLIPS & BENNER 


Port Arthur, Ontario 


GOOD NIGHT, MOTHER 
Issue of January 13, 1906 


Good night, Mother—close your eyes, 
Sleep the sleep deserving ; 

l‘inished now life’s fabric lies, 
Done the hours of serving. 

Good night, Mother—though you sleep, 
Love shall not forsake you; 

We, who watch alone, shall weep, 

But we would not wake you. 

ee ; 

Good night, Mother—it is night 
To the hearts that love you; 

But the day eternal’s light 
Marks the path above you. 

Good night, Mother—in the dawn 
Now the sky adorning 

Angel voices beckon on 
Singing, “Soul, good morning !” 


TIPPING 


From Issue of Feb. 24, 1906 


You have to tip the waiter 
And the fellow with your trunk, 
Him who runs the elevator 
And the girl who makes your bunk; 
You have to tip the porter, 
He who owns the Pullman car, 
And the boy who brings the water, 
And the man who wears a star. 


I once grew tired of tipping 
And I said I'd tip no more— 
But, brothers, I’m not skipping 
Any tipping any more. 
I didn't tip the cabby 
When he drove me ’round about; 
| didn’t tip him—maybe 
That is why he tipped me out. 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








The United Association Automatic devices are 
of Lumber Dealers. formed especially valuable where 
in Chicago in July last, they successfully accom- 
will hold its regular an- plish heavy work, such as 
nual meeting in Chicago handling sawlogs and 
on May 12 next. Various transferring them from 
retail associations of the point to point. The accom- 
country, east, west, north panying cut represents one 
and south, have taken up of M. Garland’s patent 
the question of fidelity to sprocket cable systems of 
this newly formed associa- conveyors for hauling saw 
tion, and_ indorsed it logs, in use at the mill of 


freely, and in many cases the Hershey-Ewart Lum- 
have determined to send ber Co. at Sargent, Mo., 
their directors to the and is engraved from an 
meeting. actual photograph. The 

. © s view is from a point on 


the mill floor looking down 
ton and Oregon, with their the log side. At No. 1, 
precipitous mountains, is not shown, is_ located 
a much different occupa- under the deck a 5'/-inch 
tion from what it is in wrought iron shaft, on 
Michigan and Wisconsin. which is keyed a_ 6-foot 
An Oregon gentleman in cable wheel with eight 
the city a few days since gaps or cut-outs for the 


Lumbering in Washing- 





clamps which are attached 
to the cable. On this shaft 
is keyed a spur gear 64 
inches in diameter, 10- 
inch face and 3-inch pitch. 
The spur gear is driven by 
a pinion 10 inches in dia- 
meter with 11 teeth. The 
pinion is driven by a shaft 
and 6-foot cable wheel, as 
shown at No. 2. From 
No. 2 a cable leads back 
into the mill and obtains 
its power from a 4-foot 
cable wheel, which is ar- 
ranged to stop and start 
at the will of the operator 
by means of suitable belts 
and frictions. At No. 5, 


which is 302 feet from No. 
1, is located another 6-foot 
sprocket cable wheel with 
proper gaps or cut-outs to 
receive the clamps on the 
cable. 





told of a company of Wis- 
consin men who bought a 
tract of beautiful timber 
in the Cascade range near 
the Columbia River a 
couple of years ago. They 
built a slide from the top 
of the mountain to the 
river, consisting of two 
rails about eighteen inches 
apart. They had expended 
about $30,000 when they 
began cutting the timber 
and sliding it down to the 
river. Everv log was splin- 
tered the instant it struck vm * 
the water, and they were Aten ey 
obliged to give up trying mi tars yi 
to get the timber down. age 
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Some Mountain Retailers 
Fight Monopoly 
Charges 


Denver, CoLo., June 9.—Three Denver 
lumbermen, indicted by a Federal grand jury 
here on charges of monopoly in the building 
industry, last week filed motions to quash the 
indictments, based upon constitutional guar- 
antees of immunity against self-incrimination. 

The three, John E. Conine, secretary- 
treasurer of the Oregon Lumber Co.; W. M. 
Duff, vice president and treasurer of the Pa- 
cific Lumber Co.; and John H. Stark, presi- 
dent and treasurer of the Stark Lumber Co., 
contended in motions filed in U. S. District 
Court that they had been subpoenaed before 
the grand jury and had testified as to busi- 
ness policies of each company after having 
asserted immunity against self-incrimination. 

The three men were indicted with 52 other 
dealers and firms in one of four blanket in- 
dictments returned by the jury. The mo- 
tions were among numerous motions, demur- 
rers and petitions filed in accordance with an 
order by U. S. District Judge J. Foster 
Symes asking that all motions be filed. 

Motions to quash were filed by virtually 
all of the 240 persons indicted by the jury, 
and almost everyone alleged an insufficiency 
of facts or “Indefinite and uncertain terms in 
the indictments, making it impossible for the 
defendants to prepare a defense.” Motions to 
strike parts of the indictments because of 
“legal conclusions” being drawn from insuff- 
cient facts were “duplicitous,” and one asked 
that the Ames Lumber Co., of Denver be 
tried separately because its case was different 
from those of 51 other defendants named in 
a blanket indictment against the W. C. Ball 
Services (Inc.). 

Judge Symes will hear oral arguments on 
the motions June 18 and 24. 

Five Albuquerque, N. M., lumber firms 
entered pleas of nolo contendere in the Fed- 
eral court here last week. They were among 
those named in the indictment by the grand 
jury. They were fined as follows: J. C. 
Balderidge Lumber Co., $2,500 on three 
counts in two cases; Albuquerque Lumber 
Co., $2,500 on three counts in two cases: 
Breece Lumber & Supply Co., $300 on three 
counts in two cases; Ange Builders Supply 
(Inc.), $300 in one case, and the Superior 
lumber Co., $400 in one case. 





Battery Separator Manufac- 
turers Under Anti-Trust 
Indictment 


SAN FRANCISCO, CALIF., June 7.—The Fed- 
eral Grand Jury here recently voted an in- 
dictment, charging violation of anti-trust 
laws, against battery separator manu factur- 
ers located on the Pacific Coast and else- 
where. The indictment charged the Battery 
Separator Manufacturers’ Association, 7 
manufacturers, and 10 officers and directors 
With conspiracy to fix the price of battery 
separators, essential in the manufacture of 
batteries, by dividing and allocating the mar- 
ket among the defendants. Those named in 
the indictment were: Charles Kinnear and 
the West Coast Battery Separator Co., both 
of San Francisco; Ernest Harrington, 
Berkeley; Smith Wood Products, Standard 
Battery Separator Co., Harry B. Jameson, 
Paul S. Speyer, Max D. Tucker, Los Ange- 
les; the Arrow Mill Co., Evans Products 
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Co., George Ulett, Fred W. Payne, Marsh- 
field, Ore.; Frank L. Freeman, Portland, 
Ore.; Ralph Singer, Coquille, Ore.; Port 
Orford Cedar Co., Kansas City, and the 
Western Battery Separator Co., Chicago. 





Loadings of Revenue Freight 


The car service division of the Association 
of American Railroads reports that revenue 
freight for the two weeks ended May 31 to- 
taled 1,667,800 cars, showing a decrease of 
30,626 cars below the number for the two 
weeks ended May 17. Forest products load- 
ings of 80,914 cars show a decrease of 995 
cars below the number for the two weeks 
ended May 17. 
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Plywood Firm Taken Over 
by Another 


SAN Francisco, Cauir., June 7.—The 
Harbor Plywood Corp., of California has 
taken over the interests of Homer B. Maris, 
formerly president and manager of the Maris 
Plywood Corp. here. Offices and warehouses 
are located at 540 10th street. Officers of 
the new corporation are George E. Ream, 
president; E. W. Daniels, vice president, and 
Huber F. Wise, secretary-treasurer. Mr. 
Ream, who is also president of Geo. E. Ream 
Co., Los Angeles, wholesale distributors of 
nationally advertised building materials, will 
be in active charge of operations. 





TO HELP‘ 





$35,000,000.00 A YEAR 
R RAISE A FAMILY ? 


This is a lyctus beetle. When she lays her eggs in the pores of your 
wood, watch out! Every year, damage from lyctus and other “powder 
post” beetles costs the American lumber industry an estimated 


$35,000,000.00. 


YOUR share of that costly toll, however, CAN be cut—perhaps 
eliminated entirely! 


1. Inspect yards and storehouses periodically —with an ever watch- 
ful eye on untreated lumber. 


2. Destroy all debris, favorite breeding spot for insects. 


QUICK FACTS ON PERMASAN 
FOR BEETLE CONTROL 


3. At the first trace of beetle damage, treat the infested lumber with 
Permasan— oldest stock first. 


4. Then dip a// the lumber in your yard in Permasan to check further 


1. Permasan is 5% pentachloro- 
phenol (minimum), 5% non- 
volatile solvent, 90% selected 
petroleum distillate. 


2. Available in 55-gallon non- 
returnable drums or tank cars. 


3. Can be easily applied. 


4. Highly toxic to both larvae 
and adult beetles. 


R 


“MONSANTO CHEMI 





spread of the destructive pests before more damage is done. 


Permasan is sure death to both larvae and adult beetles in infested 
lumber—and effective, economical insurance against damage to un- 
infested stock. Follow those four simple suggestions based on actual 
experience of scores of successful lumbermen, and you CAN cut 
YOUR share of the lyctus beetle’s $35,000,000.00 toll! 


For information on your specific problem, send for technical bul- 
letin 0-14. MONSANTO CHEMICAL COMPANY, St. Louis, U.S. A. 
District Offices: New York, Chicago, Boston, Detroit, Charlotte, Birmingham, 
Los Angeles, San Francisco, Montreal. 


CALS 
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Many a lumber dealer is 
making good money on 


Abesto 


NEVER was there a better time than 
RIGHT NOW to get into this Abesto- 
selling business! Nothing so good 
as Abesto for Built-up Roofing, Damp 
Coating. Exclusive 
Applied cold. No 


No special equipment. 
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Proofing, Roof 
viscoroid base 
hot kettles 


Anyone can 
apply it. Send 
for the Abesto 
circular today. 
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«treo ARPAULINS 


TO PROTECT YOUR LUMBER AGAINST WEATHER DAMAGE , 
MINIMIZE COMPLAINTS AND SATISFY YOUR TRADE 





Write today for prices and samples. 
FULTON BAG & COTTON MILLS 

Manufacturers Since 1870 
Atlanta St. Louis 


Dallas Minneapolis 
New York City New Orleans 


“Kansas City, Kan. 








CALBAR 
CAULKING 
COMPOUND 


FOR ASBESTOS 
SHINGLE SIDING 
It is necessary to seal Nail Holes, Cor- 
ners and Openings around ere 
and Doors in order to provide a re 
Waterproof Job—Use CALBAR *CRULKING 
COMPOUND. 
Asbestos Shingle Siding usually requires a 
Brilliant White color or Brilliant Light Gray, 
other colors can also be furnished. Made in 
several Grades, easily applied with Calbar 
Pressure Gun. 
Send for information or order thru your Jobber. 


CALBAR Paint & Varnish Co. 
Manufacturers of Technical Products 
2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 




























ug *" TOXIC-WATER REPELLENT 
PRESERVATIVE 

Positive protection against Rot, Fungi, 
Termites, Excess Moisture, Ete. 

CLEAN - STAINLESS - PAINTABLE 


Thoroughly tested and proved effective. Used 
by many of the Industry's leaders. 


Write for technical data, tests, samples, etc. 


CRE-0-TOX CHEMICAL PRODUCTS Co. 


MEMPHIS, TENN. 
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Woodwork Book and Campaign Help 
Dealers Secure Profits 


Homeowners are being told of the use of 
stock doors and windows of Ponderosa Pine 
through a national advertising campaign and 
a 32-page “idea” book produced by “Ponder- 
osa Pine Woodwork.” 

Dealers everywhere stand to gain by the 
public's increased knowledge of standard 
door and window types, designs, and appli- 
cations. The book, for example, is profusely 
illustrated with photographs. Many of these 
photographs are accompanied by plans or 
isometric drawings, and all carry descriptive 
captains. In addition, there are “catalog 
pages” showing a representative number of 
doors and windows which are offered as 
stock items in Ponderosa Pine. Another sec- 
tion of the book tells the advantages of storm 
sash. Care of woodwork is covered in an- 
other section; there is a page devoted to 
decoration of doors, another devoted to deco- 
ration of windows. The suggestion that 
homeowners refer to their local dealer for 
advice and assistance is frequently made. 

Emphasis is given in the book to a cur- 
rent trend in home planning which seems 
destined to be more than temporary—that to 
maximum utilization of available space. 
People want bright, cheerful rooms and 
maximum convenience. The book helps to 
explain how good vse of doors and windows 
can give them the advantages they want. 

This “Ponderosa Pine Woodwork” cam- 


paign is of value in that it is based on the 
idea that doors and windows deserve special 
attention because the homeowner must live 
with them as long as he lives in the house 
itself. The beauty of Ponderosa Pine, its 
ability to take and hold finishes, the ease 
with which it may be worked by hand ot 














machine and its abundance, combine to make 
it a material dealers can recommend. 

It is repeatedly stated that doors and win- 
dows in sizes, types, and designs appropriate 
to homes of every architectural style and in 
every price range are available at low cost 
from dealers almost everywhere. 

Copies of this book, and information about 
the campaign, may be obtained from “Pon- 
derosa Pine Woodwork,” 111 W. Washing- 
ton St., Chicago, III. 





Its First Sustained-Yield Unit 
Established by State 


Ot_yMpIA, WaAsH., June 7.—Announce- 
ment of an agreement between Washington 
State and the J. Neil's Lumber Co. of Klick- 
itat County, Wash., whereby the State’s first 
“perpetual forest” will be established, was 
made here Wednesday. The operations will 
involve about 75. sections of State forest 
lands, together with Indian, private and 
United States forest areas, in the Ponderosa 
stands of Klickitat County, and will consti- 
tute the “first sustained-yield, or perpetual 
forest program by Washington State.” These 
combined areas are large enough to assure a 
capacity load for the Neil mill, which 
amounts to 40,000,000 feet annually, “for all 
time. 





Lumber Concern to Dedicate 
130,000 Acre Timber Farm 


Montesano, WAsH., June 7.—Dedication 
of what is believed to be the West’s first huge 
timber farm, comprising 130,000 acres, will 
take place here the evening of June 12, with 
Governor Arthur B. Langlie, of Washington, 
as principal speaker. About half of the tract 
to be dedicated belongs to the Weyerhaeuser 
Timber Co. The remainder belongs to Wash- 
ington State and to Grays Harbor County. 
The farm, according to its sponsors, repre- 
sents the first large reforestation project, 
based upon practical facts and figures, to be 
undertaken by any logging concern in the 
West. It is known as the Clemons Tree 
arm, and has been started by the Weyer- 
haeuser Timber Co. to grow trees commer- 
cially on a crop rotation of about 70 years. 


Heater Contest Offers Total 
of $5,000 Cash Prizes 


A cash prize contest sponsored by the 
iuakers of Locke Warm Morning Coal Heat- 
crs is now in progress. Five cash prizes of 
$500.00 each, and 30 other cash prizes—a 
total of 35 in all--to dealers and distributor 
salesmen will be awarded. 

All dealers have a chance to win because 
the United States has been divided into five 
classifications, based on the population of 
counties and dealers compete only with deal- 
ers in markets of similar size. 

Prizes will be awarded to dealers on the 
basis of the percentage of Warm Morning 
Heaters sold between May 1, 1941 and No- 
vember 30, 1941, compared to the popula- 
tion of the county in which the dealer is 
located. The 1940 U. S. census will be used 
for establishing county populations. 

I‘irst dealer cash prize in each of the five 
classifications is $500.00. Second dealer priz« 
is $125.00; third prize, $100.00; fourth, 
$75.00; fifth, $60.00, and sixth, $40.00. A 
$100 cash prize will be awarded to each of 
five distributor salesmen also. Grand_ total 
of cash prizes is $5,000.00. 

The contest started May 1, 1941 and ends 
November 30, 1941. Dealers can enter ai 
any time, and duplicate awards will be mad: 
in case of ties. Full facts about the contest 
and about Warm Morning Heaters are ob- 
tainable from the Locke Warm Morning 
Stove distributor, or the Locke Stove Co. i1 
Kansas City, Missouri. 

This heater is described as a type of coal 
heater that utilizes a semi-automatic, maga 
zine feed enabling it to heat for 12 to 36 
hours and even longer without refueling. 
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Inland Empire Plant's Men 
Return to Work 


SPOKANE, WaAsH., June 9.—The ten-day 
strike of the 400 workers at the Western 
Pine Manufacturing Co. plant ended Thurs- 
day. Defense orders for the United States 
and Great Britain have been held up during 
the strike. The settlement was reached at 
two conferences presided over by a U. S. 
Department of Labor conciliator, E. S. Jack- 
son, of Seattle. This plan provides for a 
minimum wage scale of 52% cents an hour 
to be granted in three stages, 2% cents to 
all on June 15, 2% cents on July 15, and on 
Aug. 15 another 2'4 cents to all others not 
then receiving the minimum. This is for a 
10-hour week, with time and a half for over- 
time. The plan also calls for an A. F. of L. 
closed shop and a week vacation on pay. 





Appeals to Puget Sound 
Workers to End Strike 


WasHincton, D. C., June 9.—Action of 
striking members of the International Wood- 
workers of America in the Pudget Sound 
area of Washington on mediation proposals 
was being awaited, following urgent appeals 
for return to work by the National Defense 
Mediation Board and CIO President Phillip 
Murray. 

O. M. Orton, IWA president, appeared 
before the National Defense Mediation 
Board at its request, after an exchange of 
telegrams in which Mr. Orton stated that 
mediation proposals had been rejected by the 
strikers. Through the board, the strikers’ 
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attention was called to the President’s ap- 
peal for workers to “merge their lesser dif- 
ferences in the larger effort to insure the 
survival of the only kind of government 
which recognized the rights of labor or of 
capital.” 

C. A. Dykstra, board chairman, said that 
the strike “constitutes a serious threat to 
the success of the nation’s preparations for 
defense,” and asked for reconsideration of 
the strikers’ action. CIO President Murray 
said that the interests of the IWA would be 
served by acceptance of the board’s media- 
tion proposals. 

The board has asked the workers to re- 








Gallon containers of the new "Dutch Boy" pure 

white lead paint in ready-to-use form. It is 

available in outside white and exterior primer 

and is said to possess all the merits of regular 

white lead. Complete information is available 

from the National Lead Co., II! Broadway, 
New York City 
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turn to work on the basis of a four-point 
program, pending findings of fact by a spe- 
cial investigating commission. The two most 
important points were a basic wage increase 
amounting to 744 cents and a union main- 
tenance agreement under which the opera- 
tors would recommend union membership to 
all new employees. 





Raise in Millwork Wages Will 
Mean Price Advance 


MILWAUKEE, WIs., June 9.—Millwork 
manufacturers and dealers, and the AFL 
Carpenters’ district council have reached a 
new labor agreement which provides wage 
increases approximating 14 percent. The 
agreement, extending the contract signed 
last July after a two week strike, became 
effective June 5 for a one-year period. The 
contract also provides for increasing the 
maximum age limit for apprentices from 22 
to 24 years. As a result of the wage in- 
creases, prices on millwork will have to be 
increased about 10 percent to permit mills to 
meet the average 85 cents an hour for skilled 
workers, Robert J. Lenken, chairman of the 
millwork firm’s negotiating committee, said. 





Vote Down CIO Union 


RHINELANDER, WIs., June 9.—Thunder 
Lake Lumber Co. employees have turned 
down the bid of the CIO Lumber & Sawmill 
Workers Union as collective bargaining 
agency. The vote was 106 to 68 against. 
Supervising the ballotting was the National 
Labor Relations Board. 
























DEALw« DIERKS 


Dealers: Now, Only 13¢ May Sell 


A $1,000 JOB FOR YOU! 


Here’s How DIERKS’ New,1941 Small House Plan Book Sells Jobs—Right Out of the Book! 


Hundreds of dealers have ordered thou- 


sands of copies of Dierks’ ‘‘request” edition 
of the plan book dealers said was “‘the best 
we've ever seen!” ‘‘Tested Small Homes” 
contains 25 tested building designs includ- 
ing 2-story houses—all by the same archi- 
tect, William S. Loth. New ‘“‘Bird’s Eye 
View” floor plans are shown in perspective. 
It’s.a new exclusive feature women can 
see at a glance. 

Your customers have got to have a plan 
before they build a house! Give them the 
plans—tested plans—with no design correc- 
tions to face on the job. Doesn’t that make 
selling sense? 


FIRM 


GOOD Advertising for Only $13.00! 


You, too, can get in on the biggest building 
boom in 20 years! Why not order 100 cop- 
ies of ‘‘Tested Small Homes?” Dierks’ low 
cost is only $13.00. Then, keep track of 
lot transfers at your County Recorder’s 
office. Send these folks letters offering 
them a big free plan book. If they mail the 
return postal back to you, give them the 
book. How else could you possibly put good 
advertising in the hands of 100 sure pros- 
pects for only $13.00? Other good Dierks 
dealers are cashing in. Why don’t you? 
Mail coupon today. 


OS CT CEA A SE TY GREG Ge 
O. K. Kay! c/o Dierks Lumber and Coal Company 
Department AL-3 Dierks Building 
Kansas City, Missouri 

Enclosed find 25¢ for sample copy of ‘‘Tested Homes.”’ 
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STATE 
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Display Free with Roll of Win- 
dow Material 


l'ree to dealers, with the purchase of one 
150 foot roll of “R-V-Lite’, transparent 
glass substitute window material, is an all 
metal dispensing display. The offer is made 
by the Arvey Corp., 3462 N. Kimball Ave., 
Chicago, Ill, manufacturers of ‘“R-V-Lite” 





window material. The device is adjustable 
for installation on counter or wall and has a 
cutting edge guide that speeds handling. 
Complete information about “R-V-Lite” and 
this offer is available from the Arvey Corp. 





Home Selling Kit Gives Complete 


Dealer Program 
“Lieber’s Home Selling Kit,” a complete 
lumber and building material merchandising 
program assembled by Otto Lieber, Jr., pres- 
ident, Lieber Lumber & Millwork Co., Nee- 








Loose Leaf Tally Books 


TALLY SHEETS with 
Waterproof Lines 
Samples and Catalog 

on Request 

Tally Cards Rules 

Crayon Gauges 

Rule Cases Hammer Stamps 

Pickaroons Marking Sticks 

Car Movers Leather Aprons 

Tally Pencils Load Binders 
Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO, ILL. 


Car Door Lumber Rollers Sectional Board Rules 
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at's New 


nah, Wis., and president, Wisconsin Retail 
Lumbermen’s Association, is being offered 
for sale at a nominal price. The kit explains 
in detail how to analyze prospects on first 
call; how to sell homes on first call; outlines 
a step by step procedure for selling homes 
on a package basis; controls the sale for the 
dealer; furnishes a quick estimating service 
based on dealer's price list; furnishes a com- 
plete accounting system for each job; and 
ties the customer to the dealer while the 
plans, specifications and financing are being 
completed. It contains a supply of all neces- 
sary forms for carrying out the program. 
Complete information including price, can be 
obtained by writing to Mr. Lieber at Nee- 
nah, Wis. 





New Paint Guide Complete 
with Stand 


A new “Paint Styling Guide” offered by 
E. I. duPont deNemours & Co., Wilmington, 
Del. for dealer use consists of 118 hand- 
painted sheets and 26 transparent pictures 
mounted on a metal fixture designed for in- 
stallation in a show- 
room. All paintable & 
surfaces of the photo- | 
graphs are transpar- 
ent, and when placed 
over the sheets, 
painted in colors in 
which duPont ready- 
mixed paints and en- 
amels are available 
they afford an idea of 
how a room or house 
will look when painted 
in the selected color. 
Special sections deal 
with paints for ex- 3 
teriors of homes, for 
shutters, basement and porch floors, interior 
walls, woodwork, etc. The transparent pic- 
tures include living rooms, dining rooms, 
bedrooms, kitchens and bathrooms and ex- 
teriors of three types of frame and stucco 
houses. Requests for further information 
should be addressed to the duPont Finishes 
Division. 








Display Panel for Plastic Hardware 
Is Free with Initial Order 


An attractive metal counter display carry- 
ing a selection of “Imperial” plastic handles 
and knobs is being offered by the Imperial 
Molded Products Co., 2925 W. Harrison St., 
Chicago, Ill. The display is free to dealers 
with an order of four dozen handles and 16 
dozen knobs in a selection of styles and col- 
ors. The board, standing 87% inches wide, 13 
inches high and 6!4 inches deep, has a slide 
label at the bottom identifying the items on 
display with space for inserting consumer 
prices if desired. The hardware is made of 
thermo-setting plastics, with color through- 
out, and deep brass threads for securing. It 
is available in seven colors. Full informa- 
tion will be sent to retail dealers upon re- 
quest. 
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Barn Hardware Featured in "One 


Man Band" Display 


Pictured here is the new Louden “One 
Man Band” display, a merchandising feature 
which is now 
being offered 
dealers. It 
shows in a 32 
by 18 inch 
space a repre- 
sentative cross 
section of 
Louden barn 
hardware, in- 
cluding: 1. 
nameplate 
holder, 2. steel 
cow stall (the 
arch), 3. hay 
carrier, 4. hay 
track and 
hangers, 5. 
cataiog, 6. 
stanchion, 7. 
upper. stan- 
chion holders, 
8 hay fork 
(or slings), 
9, pulleys, 10. water bowls, 11. offset hinges, 
and 12. stall and pen fittings. 

Further information may be obtained from 
The Louden Machinery Co., Fairfield, Iowa. 











Cottage Plan Book Offered Free 


For the vacation homebuilder, The Celotex 
Corp., Public Relations Dept., 919 N. Mich- 
igan <Ave., Chicago, Ill. has prepared a 
special booklet entitled “Vacation Retreats,” 
containing plans for cabins for year ’round 
use that can be constructed economically with 
structural insulation. It is available free of 
charge upon request. Resorters often wish 
to build and improve their cottages as 
time and finances permit, and the booklet 
suggests how unfinished structures may be 
made serviceable and attractive until the 
final touches are applied. 





New Paint Primes, Seals, Finishes 
in One Coat 


A new type of flat oil paint suited to direct 
application on wallboard, calcimine, plaster, 
wallpaper, brick, casein or other porous sur- 
face has been announced by the _ Elliott 
Paint & Varnish Co., 4523 W. 5th St., Chi- 
cago, Ill, Trade- ‘ 
named “Uni-Tex”, the 
new oil paint has a 


unique controlled —T 
seccieceat ee G ) 
penetration teature } = 
which causes it to LSS 
AN OL PAINT 


penetrate the most ab- THAT Seats - primes -FinISHeS 
sorbent surfaces just MM ONE CORT | 
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enough to secure a ee 


tight bond and yet 
leave a perfect film 
of paint on the sur- 
face. Thus it is said 
that one coat does the 
entire job of sealing, priming and finishing, 
and will not rub or flake off. The finished 
surface is velvety smooth, with a_ slight 
sheen. The paint is available in six pastel 
shades and white and may be tinted with 
oils. Complete information is available from 
the Elliott company. 
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New Literature About Termite 
Shields 


A set of sketch sheets punched to fit a 
small notebook contains illustrated descrip- 
tions of “Teco” termite shields, a treatise on 
what they are, and drawings of installation 
methods. This complete and compact treat- 
ment of that device manufactured by the 
Timber Engineering Co., Dept. KK-5, 1337 
Connecticut Ave., Washington, D. C., makes 
it possible for the lumber dealer to have at 
his finger tips an adequate amount of infor- 
mation to enable him to answer most ques- 
tions about termites and “Teco” shields in- 
telligently. Other recently issued “Teco” 
literature includes a folder entitled “New 
Teco Termite Shields Protect All Kinds of 
Suildings,” and a single sheet containing 
photos of a “Teco” shield installation on 
capped masonry wall. All of the literature 
is available upon request as is a complete 
termite shield price list. 





Folder Tells Merits of Sash 
Balance 


An attractive folder, available upon re- 
quest, describing “Duplex” window sash bal- 
ances manufactured by Duplex, Inc., 626 N. 
LaPeer Dr., Los Angeles, Cal., has been is- 
sued by that company. “Duplex” balances 
are guaranteed in writing for the lifetime of 
the structure in which they are used. They 
eliminate weights and use high test cable. A 
single unit serves both upper and lower sash. 
They are said to be easily installed and per- 
mit the use of any type of weatherstrip. The 
unit is adjustable after installation with a 
screwdriver. Narrow mullions and trim is 
all that is necessary. Each unit weighs 
about 1% Ibs. 





Booklet Tells of Satisfaction with 
Power Units 


An interesting booklet entitled What Users 
Say About “Caterpillar” Diesel Power has 
een recently published by the Caterpillar 
Tractor Co., Peoria, Ill. as Form 6636. 
Problems solved by application of diesel 
power are discussed, and installations, in- 
‘luding some by lumber manufacturers, are 
portrayed. Testimonials of users in many 
fields of endeavor, as to their satisfaction 
with their “Caterpillar” power units are in- 
‘luded. Copies are available from the Cater- 
pillar company. 


} 





Furniture Plants Have Big 
Unfilled Order Backlog 


GRAND Rapips, Micu., June 9.—Furniture 
1roduction continues to move rapidly ahead, 
vith each successive month in 1941 showing 
\ larger increase in orders over the compara- 
live months of 1940. The industry at the 
end of April found itself struggling with a 
ix weeks backlog of unfilled orders, and 
heading into a May market which turned out 
to be spectacularly successful. For the first 
time in five years, and quite contrary to 
normal seasonal trends, April orders were in 
excess of those booked in March. Shipments 
and cancellations just barely exceeded new 
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orders in April, resulting in a shrinkage in 
unfilled orders of only 2 percent as compared 
with the usual seasonal decline of about 20 
percent. New April orders were 55 percent 
larger than those of April last year; ship- 
ments were up only 34 percent and month- 
end unfilled orders were 123 percent larger 
than the 1940. Plant activity was stepped up 
to peak levels, and many manufacturers 
found it difficult to secure workers needed; 
furniture lost about 1 percent of its em- 
ployees during April. The industry in addi- 
tion was operating about 5 hours less per 
week than in the same month of 1937, due 
largely to the Wage and Hour law. 
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Specializes on 8-foot 2x4's 


CHEHALIS, WASH., June 7.—First lumber 
was cut at the plant of the newly organized 
Fir Lumber Co. here this week, and the mill 
will be in full production by next week, ac- 
cording to Gordon Brown, Thomas FE. Cole 
and W. E. Brown, operators of the concern. 
The plant, they said, will specialize in cut- 
ting 8-foot logs into 2x4’s. Part of the cut 
will be shipped green, and the remainder will 
be kiln dried. The company has taken over 
the old Coal Creek shingle mill, formerly 
operated by the Browns, and installed new 
machinery for cutting lumber. 











ANOTHER ILLINOIS PLANT INSTALLS MOORE CROSS-CIRCULATION 
KILNS—Strombeck-Becker Mfg. Co., Moline, Ill., successfully drying 


hardwood lumber. 


Be Prepared! Don’t Let Slow Drying 
Be The Bottleneck At Your Plant 


Don't let inadequate drying facilities prevent you from 


making prompt shipment of lumber for national defense and 


similar projects—when other aggressive lumber and wood- 


working plants are seasoning lumber green-from-saw in 


Moore Cross-Circulation Kilns and shipping promptly. 


More than 2,000 Moore Cross-Circulation Kilns are now in 


successful operation—you do not experiment when you in- 


stall the automatically-controlled Moore System. Have our 


representative call. Write today. 





If you are interested in kiln drying 
and would like to be placed on our 
mailing list, send us your name and 
the name of the firm with which you 
are connected. 


MOORE D 


or sar 
OMY RLLNS 
ww WEL 


CROSS-CIRCULATION Mg 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilne and Veneer Dryers 
JACKSONVILLE, FLORIDA 
VANCOUVER, B.C. 
NORTH PORTLAND, ORE. 


RY KILNS 


> INTERNAL FAN SYSTEM 
A 
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"; Happy Vacation 
or Week - End 


COME TO 


Cloudcroft 


New Mexico 


Charming Summer Resort 
owned by 


Southwest Lumber Co. 


‘The Lodge” at Cloudcroft 
offers you choice accommo- 
dations, friendly service 
and beautiful surroundings. 
Come for rest, for play, for 
health and recreation. 
Sporty 18-hole golf course 
with tree-lined fairways 
and excellent greens. For 
information and _ reserva- 
tions, write “The Lodge”, 
Cloudcroft, New Mexico. 


Douglas 
Fir 
White Fir 


Ponderosa 
, NEW 
ee a od |) | 


Modern band saw mill, planing mill, up-to-date dry 
kilns, box factory. All building and factory items. 
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BROWN DIMENSION CO. 























[.__ MANISTIQUE, MICHIGAN | 
Manufacturers 
PINE & POPLAR cps 8%, . 
LUMBER gs 


Members 
S. P. I. B. 


LA GRANGE, GA. 


GILLIES BROS. Led. 


BRAESIDE, ONTARIO, CANADA 


cenuine WHITE PINE sitssus, 


Air-Seasoned e Water-Cured 


for nearly"100 years. Capacity 30,000,000 feet annually. 
Members N. W. L. D. Assn. 
DRY STOCK--ROUGH or DRESSED. PROMPT SHIPMENT. 

















FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 
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Eastern Trade News 


[F. J. Caulkins] 

Boston, Mass., June 9.—While trade 
comment makes it clear that transactions in 
lumber are spotty, some very large strictly 
Defense orders are being placed. Aside from 
the accumulation in New England of sev- 
eral hundred million feet of salvaged hurri- 
cane pine, there is very little unsold jumber, 
in either hardwood or softwood, on the saw- 
mill yards in the eastern section of this 
country or in Canada. There is scarcely an 
important mill in the East whose product 
is not covered by orders one to three months 
ahead, or, in the case of many Canadian 
mills, the entire season’s product is moving 
toward England as fast as ships can be se- 
cured for the run. As an offset to this 
scarcity of coarse construction lumber in the 
East, the West Coast shippers can offer 
very little relief, as fully 75 percent of the 
ships engaged on this intercoastal run are 
now in Government service. Those remain- 
ing in the service have been denied the right 
to advance intercoastal rates on lumber from 
$16 to $17, and the railroads are already 
wrestling with a car shortage that is em- 
barrassing the prompt transcontinental move- 
ment of lumber. Offices here insist that 
their problem through the remainder of the 
year, at least, will center upon supply vol- 
ume, rather than upon order volume, and 
that transportation will be difficuit. 

WEST COAST WOODS — Receipts for 
May totaled exactly 1,568,434 feet, and 
compare with the average in May in the 
previous ten years of 8,482,921 feet. Ex- 
cept during marine and longshoremen’s 
strike periods the May total is the small- 
est in any monthly period in the past 
twenty years. The Oakmar, which arrived 
Monday—2nd—will drop 4,200,000 here. At 
the moment the lumber terminal is rapidly 
being cleared of unsold lots. Spot lots of 
boards or dimension sell at none less than 
list, with many parcels going at a pre- 
mium of $1 or $2 over list. Spot or transit 
boards are very active and firm in price, 
with most sales of 2’s at $3 with an oc- 
casional lot going at a shade under or 
over that figure. For 3’s the usual price 
on dock is $33@33.50. The trend toward 
all-rail shipping is so definite, and the 
mills are so thoroughly swamped with De- 
fense orders, that rail business can not 
be considered as closed until accepted by 
the mill, for the supply of cars is very 
limited for transcontinental service. About 
5 percent of fir orders continues to run to 
uppers, and for these items the price level 
has changed very litle during the past 
month. The supply of flooring and sheath- 
ing is limited, as these items are in con- 
stant call for use in Defense housing in 
all sections of the West. 

EASTERN SPRUCE Demand from in- 
dustrial users and from Defense projects 
continues to absorb all production in the 
north country on both sides of the Cana- 
dian line, and leading distributors who 
have checked all spruce regions in quest 
of supplies have returned quite empty 
handed. The yards are picking up all 
available offerings at current prices, and, 
while the price position is very strong, 
there is little tendency to raise the level, 
though there are few sales of small cargo 
lots from eastern Maine and the Maritime 
Provinces, even of random sizes, at under 
$39@40, as the vessel rate for delivery at 
ports north of the Vineyard has been defi- 
nitely moved up from $5 to $6 per thou- 
sand. Carload prices to the yards of the 
smaller dimension sizes, 2x3-, 4- and 5- 
inch, are very firm at $40 at Boston rate 
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points, though there is an occasional sale 
by a small mill at less, while most sales 
of 2x10- and 12-inch are at $48@50, and, 
with most mills, the delivery date is quite 
indefinite. Dry boards have disappeared 
from most mill yards. There are sales of 
1x4- and 5-inch at $39@40, but most ship- 
pers are able to sell freely at $1 above 
these figures. For the 6- and _ 7-inch 
boards the price is uniformly $43, and up 
to $48@50 for the 10- and 12-inch. There 
appears to be no limit to the demand for 
1x2- and 3-inch bundled furring at $38@39, 
with some sales at $1 higher. An occa- 
sional small-mill lot is offered at $1 and 
even $2 lower. 


LATH AND SHINGLES — Supplies of 
spruce lath are limited, and they are 
firmly held at $4 to as high as $4.25 for 
the 1%-inch, delivered at Boston rate 
points, and $4.50 for the 15g-inch. Eastern 
white cedar shingles are moving freely, 
and the two top grades are in scant sup- 
ply at $4 per square for extras; $3.75 for 
clears, $2.85 for 2nd clears, $2.75@2.85 for 
clear walls, and $2.10 for extra No. 1. On 
all top grades of western red cedars the 
mills are heavily oversold, with delivered 
prices 10 to 15 cents higher than they 
were two weeks ago. The 18-inch No. 1 
Perfections are firmly held at $4.91@4.99, 
and orders are accepted with many quali- 
fications, often limited to part cars with 
cedar siding. For 16-inch 5X No. 1 the 
price has moved up to $4.46@4.56; No. 2, 
$3.36@3.46; No. 3, $2.92@2.96. Full car- 
load orders are not encouraged. 


PINE BOXBOARDS—The “hurricane” 
square edge pine salvaged by the Govern- 
ment is not moving freely, as the deliv- 
ered price level to wholesalers shown in 
the April 25 price list of Eastern Pine 
Sales Corp. is said to be substantially 
above the level at which the regular oper- 
ators are moving their lumber of similar 
sizes and grades. It is argued that, un- 
less the latter can advance their prices in 
competition by fully $2 per thousand, this 
Government-salvaged lumber must move 
to a lower level. The supply of inch round 
edge box is not excessive. Sales to the 
box shops are at a range of $12.50@14 
f.o.b. shipping point. 

EASTERN HARDWOODS — The supply 
of air dried maple and birch at the small 
mills in northern New England, the 
Adirondacks, and Pennsylvania has been 
reduced almost to the vanishing point. 
The larger modern mills are either sold 
well ahead of production or have turned 
their milling facilities into Defense chan- 
nels, supplying chiefly material for ammu- 
nition boxes. There is a limited supply of 
inch birch or maple that sells within the 
range of $95@105. Two-inch FAS maple 
is very scarce and firm at $105@115. The 
maple heel shops are substituting other 
woods, as 2-inch No. 1 common and better 
plank is not available as wanted at around 
$90 delivered. 


NEW YORK, N. Y. 


The big problem facing dealers is just how 
to anticipate future requirements. With wa- 
ter shipments from the West Coast getting 
scarcer each month, owing to more and 
more boats being taken off the intercoastal 
run, and shipments by rail becoming slower 
owing to the railroads having insufficient 
rolling stock, it is difficult for lumber deal- 
ers to decide on any set buying policy. Busi- 
ness in the New York City area does not 
warrant dealers speculating on their futur: 
requirements, and they do not know whethe! 
demand will increase. Stocks are now nor- 
mal and fairly well balanced. There is about 
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40 million feet at the Erie Basin but it is 
being moved out on jobs at the rate of about 
150 truckloads a day. Most of this is going 
out on the construction of apartment houses, 
and to contractors who are putting up small 
low-cost houses under the I*.H.A. plan in 
Queens. 


SOUTHERN PINE mills continue 
to be busy with Government contracts, 
and dealers are experiencing some diffi- 
culty in securing certain items. Price on 
roofers has again strengthened a little, 
with demand showing some increase. 


WEST COAST—With strikes and short- 
age of boats and cars, the mills are han- 
dicapped greatly in meeting the demand. 
The market shows ae tendency to 
strengthen. 


WESTERN PINES—Most mills are un- 
able to meet demand for leading items. 
Many orders are unfilled owing to strikes 
and shortage of cars. Dealers report 
stocks of No. 3 Ponderosa getting very 
low, with local demand quite heavy. Both 
Idaho and sugar pine stocks here are above 
normal, but both woods are in demand. 








SPRUCE — Demand continues, with 
prices having a tendency to strengthen 
further. It is a real sellers’ market. 


Many dealers are already caught short on 
items which they could have obtained 
some weeks ago. 


HARDW for red and 
white oak, maple and gum continues to 
increase. There is a large call from fur- 
niture manufacturers and industrial users 
who have obtained Government contracts. 
All local hardwood dealers report a nice 
volume, and have to pass up many in- 
quiries owing to their inability to provide 
the stock required. Prices are very firm. 


Buffalo, N. Y. 


Industrial demand for lumber continues 
active, and dealers are placing a fairly 
large number of orders. Building is going 
ahead at a good rate in suburban sections, 
stimulated by the need of housing for in- 
creasing numbers of workers in Defense 
plants. While the Federal Government is 
interested in the erection of housing units, 
there is also work planned along this line 
by private business interests. Producers 
of most species of lumber are reporting 
shortages of stock, due partly to labor 
troubles, but also to widespread demand. 
Douglas fir is particularly scarce. 

HARDWOODS—Demand is larger than 
it was a year ago, though it is not called 
brisk. The market is maintaining a firm 
position, as the mills have no large stocks 
to offer. Some woods are in much smaller 
supply than ordinarily at this season. 
Maple and birch especially are in this 
class. Poplar is said to be none too plenti- 
ful. Only a small amount of chestnut is 
being offered. 

WESTERN PIN ES—Wholesalers find 
that in attempting to fill orders they are 
advised that numerous items are not to 
be had in quantity, if at all. Much delay 
to mill shipments has occurred because of 
stock shortages. Quotations are all strong. 

NORTHERN PINE no large 
stocks available, and their incoming orders 
for Defense uses are absorbing most of 
their cut. Low grades are especially 
scarce, as there is much need of box and 
crating lumber. 


Norfolk, Va. 


NORTH CAROLINA PINE mand for 
shortleaf has been very good indeed, for 
this is the center of one of the largest 
Naval and Army developments. Every- 
thing bought today is wanted for delivery 
tomorrow. Most Carolina mills have been 
trying desperately for higher prices, but 
competition is very Keen. There has re- 
cently been a better demand from local 
retail yards for the better grades to be 
worked up in the planing mills. Yards 
in the North and East have been calling 
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for more mixed cars of dressed framing 
and straight cars of roofers and sheathing. 
The demand for crating lumber from large 
industrial concerns has been very good. 
There has been a very brisk demand for 
small dresed framing, mostly for Defense 
Housing projects. During the winter, a 
large amount of framing and boards was 
made by numerous small mills, but present 
demand is swiftly eating up this surplus. 
Local retail yards seem to be buying all 
the rough green framing and boards they 
need at very low prices from small mills, 
but the box mills, which are more par- 
ticular as to grade, are still paying prices 
in effect for some weeks and glad to get 
good stock. Demand for air dried roofers 
has been very good. The North Carolina 
mills, being in position to truck their 
stock to consuming localities promptly, 
have been getting most of this new busi- 
ness and good mills are unable to supply 
stock as fast as wanted. Georgia Main 
Line mills are selling 4-inch at $17, and 
6-, 8-, 10- and 12-inch at $20. The Caro- 
linas mills are getting better prices. Dur- 
ing the past week, this section, but not 
all of North Carolina has been visited by 
rains. A long spring and early summer 
dry period has helped materially the dry- 
ing of lumber but has caused the farmers 
the loss of many thousands of dollars, and 
fall lumber sales to them will show the 
effect of the long drought. 
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Baltimore, Md. 


NORTH CAROLINA PINE 
demand for home building items, and in- 
creased call for low grades from the box 
makers, have firmed up the market. Indi- 
cations are that new wants will develop, 
and that quotations will advance. 

LONGLEAF PINE—Large orders re- 
cently placed have had a tendency to 
cause a further stiffening in quotations, 
with the dimension stocks especially af- 
fected. 

CYPRESS—No further marking up has 
developed since the increase of about $2.50 
last month. Demand keeps up in a grati- 
fying way. 

WEST COAST WOODS of such 
stocks as fir, spruce and Ponderosa pine 
tend upward. The movement is affected 
by withdrawal of intercoastal vessels for 
Government purposes. It is therefore 
necessary to route more shipments by rail. 

HARDWOODS—Some woods have scored 
further sharp advances, while supplies of 
others are growing scant, and dealers find 
it difficult to take care of customers. 
Maple flooring stock is scarce and higher, 
and maple furniture frame material is 
difficult to get. Mills have taken to mak- 
ing up their stock lists largely with quo- 
tations on green lumber. There is very 
little export trade. 




























Year Dry. 


6/4 Soft Maple, 





SPECIALS 
100,000 4/4 S.W. & W.H.M.D. White Oak 


150 M. Ft. Dry No. 1 Com. & Btr. 4/4, 5/4 & 


250 M. Ft. 4/4, 5/4, 6/4 & 8/4 No. 2 Com. & 
Btr. K.D. Basswood. 


Cotton HAN 


ODESSA , N-Y. 











We are now in position to book 
additional orders for 
K. D. HARDWOODS. 















e@ Daily. a constant stream 
of caretully kiln-dried lumber 
passes along the Dry Sorter 


Chain at the W. T. Smith 
mill. The rough storage shed 
to which it is transferred after 
grading and sorting has a 
capacity of 3,500,000 feet. This 
great storage capacity plays 
an important part in assuring 
a completely adequate supply 
and prompt dependable serv- 
‘ice. 


NOW IN OUR 57th YEAR 
OF LUMBER MANUFACTURING 


SELECTIVE LOGGING ASSURES 
PERMANENT SOURCE OF SUPPLY 


Te) Ss OS )-) 2) ee) Inc. 


YELLOW PINE AND HARDWOODS 


CHAPMAN, 











The Pine to Sell 
for All S 


Structural Uses S 








SALLIS SERVICE is backed by a 
plentiful supply of famous Cen- 
tral Mississippi Shortleaf, by mod- 
ern mills and progressive organi- 


stocks of Yard and Shed Items, 
Eased-Edge’”’ Dimension, Floor- 
ing, Ceiling, Siding, Finish, Mould- 
ings, Casing, Base. Shed stock 
is kiln-dried. Air-dried items are 
Lignasan-treated. 


Annual Capacity 35,000,000 Feet. 
1. C. and G. M. & N. Railroads 


S zations that understand your 
lumber requirements. Get ac- 
quainted with Sallis high-quality 


SALLIS srinooninss’ 











48 Years’ 


Continuous 
Service to ! 
Lumber Dealers 
and Industrial 








Buyers 


hanecasn 


Pine ..1 Hardwoods 


DOMMDMOOCCOCC OCC OOOO OOOO CICIe Ice ICCC, 


HI 

t 
No matter how exacting your lumber ; 
requirements may be, order from i 
Ferguson. You can be sure of su- 
per-quality, dependable supply, 
careful service. Fine finished prod- 
ucts of many modern mills. Up-to- 
date kiln-drying, advanced manu- 
facturing. Everything in Yellow 
Pine, Hardwoods, Cypress, West 
Coast Products, Plywood, Car Mate- 
rial, Treated Lumber, Hardwood 
Flooring, Cedar Closet Lining, Grain 
Doors, Veneers, Shingles. 


W. T. Ferguson Lumber Co. 
St. Louis, Missouri 
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Market News from N 


Tacoma, Wash. 


WEST COAST WOODS—Settlement this 
week of a two-week-old boommen’s strike 
permitted lumber mills here to resume 
operation on full schedule. Because of 
the log shortage resulting from the strike, 
many plants had been obliged to suspend 
entirely or to curtail production drasti- 
cally. Those mills that did operate dur- 
ing the tie-up cleaned up extensive re- 
serve stocks of logs that had been accu- 
mulated in boom ponds during recent 
months, and now logging camps will have 
considerable storage space available to 
care for their cut during summer months. 
Logging camps also have resumed cut- 
ting, and indications are that log sup- 
plies soon will be ample for all demand. 
Lumber orders have been accumulating 
steadily during the strike and all plants 
have extensive backlogs. Lack of ship 
space is now the principal problem con- 
fronting mills serving the cargo markets. 
This problem has become more acute be- 
cause the number of available bottoms has 
been further reduced by exercise of Gov- 
ernment priorities. Local building con- 
tinues at an unprecedented pace. 


Seattle, Wash. 


WEST COAST WOODS RAIL In- 
creased Defense orders, slowdowns and 
shutdowns due to the loggers strike and 
depletion of stocks of certain staples have 
combined to make it necessary for some 
mills to withdraw from the market, and 
most of them are very choosy in accepting 
orders. Prices on most upper items—ex- 
cept on ceiling, particularly 55-inch ceil- 
ing—are $1@3 higher than they were a 
fortnight ago. Vertical grain flooring is 
up $3 in B&better and C grades and PD is 
up $2, making these items $50, $45 and $35. 
Flat grain flooring items are $1 stronger, 
and so are drop siding items except in 
the D grade. Boards are especially scarce. 
No. 1 boards are quoted $1 to $2 higher. 
And common dimension, which for several 
months past has stayed put on the D 40 
list, is now $1 above the list. Timbers are 
unchanged. Board prices, the trade re- 
ports, are moving upward. 


INTERCOASTAL—Strong demand con- 
tinues, with prices $1 to $2 higher than 
they were a month ago. More and more 
lumber is moving by rail as ship space 
gets scarcer. 

CALIFORNIA—Great quantities of lum- 
ber are moving by rail from Oregon mills. 
Prices are higher and compare with East 
coast prices. 

EXPORT—One local firm just shipped a 
million feet of lumber to Buenos Aires; 
inquiries come from the west coast, but 
no space is to be had. South Africa and 
other markets are out of the picture due 
to lack of tonnage. 








LOGS—Prices are very firm but the only 
change is an advance from $14 to $15 for 
No. 3 fir logs. Production of logs due to 
the I.W.A. strike has almost stopped on 
Puget Sound except for a small group of 
A. F. of L. camps south of Tacoma. About 
ten C. I. O. mills are down on account of 
the strike, and several in Grays Harbor 
are down as a result of log shortage. A 
considerable volume of logs is coming 
from British Columbia, and keeps some 
mills operating. Fir quotations run $15, 
$20, $28, with peelers bringing $30 and 
$39-40. Cedar shingle logs move at $16-17, 
and cedar lumber logs at $30-32. Hemlock 
2’s and 3’s bring $14 to $14.50. Settlement 
of the boommens’ strike has released 
some logs to mills in the Tacoma area, but 
in Snohomish County labor difficulties con- 
tinue. 


SHINGLES—Both the boommens’ strike 


and the I.W.A. strike have affected shingle 
production, With a fairly good normal de- 
mand, and shingle stocks depleted, prices 
are up 5 to 15 cents over levels of a fort- 
night ago. XXXXX quotations direct to 
trade average $3.10 to $3.20 for Nos. 1’s; 
$1.95 for No. 2’s; and $1.55 to $1.60 for 


No. 3’s. 
Portland, Ore. 


WEST COAST WOODS—Continuation of 
the loggers’ strike in Washington has 
shifted a considerable volume of orders 
to Oregon mills, which are hard put to 
take on any additional business, but 
which have been able to absorb some. Pro- 
duction in this territory continues at 
above rated capacity, with new, small and 
temporary mills figuring more prominently 
in the picture. tange of demand covers 
everything, from great shipyard timbers 








Miss Ann Barrow, Baxley, Ga., se- 
lected as “Miss Spirits of Turpen- 
tine’ at the Fifth Annual Conven- 
tion of the American Turpentine 
Farmers Association Cooperative held 
recently at Valdosta, Ga. Results of 
the Association's widespread adver- 
tising program were reviewed at the 
convention 





on down to the smallest items, and also 
all grades. 


INTERCOASTA L—This has pretty 
nearly become a rail market, for supply 
of tonnage is being further restricted. De- 
mand is strong and the mills have a large 
back-log of orders. Prices are holding 
former levels, with occasional spot orders 
being placed on a higher basis. 


COASTWISE Tonnage is now being 
withdrawn from the Portland-California 
run, and the railroads are getting more 
business. Willamette Valley mills are 
supplying this strong, active market. 





LOCAL—The building boom here con 
tinues, and the market is strong, but 
prices are being held to their levels as 
much as possible to help sustain the de- 
mand. 
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reach dealers, and there are many in- 


s § quiries. Speedy delivery is stipulated in 
most cases, and shipments are being 

° j rushed. There is a shortage of smaller 
items, because of adverse woods conditions 


last winter. Prices are firm. 
MILLWORK—Most sash and door fac- 


S F : ee lif great deal of strength, with prices quite tories report business active, although a 

an Francisco, allt. uncertain owing to strikes. A few weeks few announce they will curtail produc- 

ago mills upped prices as much as 25 cents tion until larger order volume warrants 

LUMBER CHARTERS—Free trading in a square in an effort to deter orders. Even a full-time schedule. With the demand 

the Pacific Coast charter market, it is be- at the higher levels, a sizable order file is for stock items continuing good, prices 
lieved by many, is about over “for the developing. 


continue steady. Labor troubles are be- 


duration.” Chartering now is at a mini- lieved nearing an end. 


mum, while demand for space is stronger 





es e es 
than ever. War conditions, demands and Minneapolis, Minn. 
restrictions of the Maritime Commission Houston, Tex. 
are the answer. It is now expected that NORTHERN PINE—The volume of ie ee = 
the Pacific coastwise fleet will lose about orders from retail yards in this territory, SOUTHERN PINE—The market has 
one-half of its fifty ships. On the Aus- as well as from industrial consumers in shown a great deal of strength, some mills 
tralian berth, lumber continued to offer the East, continues to mount steadily. that had lowered their prices now being 
in heavy volume, with space tight. Rates Although production is lower than at this inclined to make advances. Mill stocks 
were quoted at $55. time last year, manufacturers report their remain badly broken, with atmost an 
CARLOADING RATES—San Francisco ability to supply the demand for most a on demand. ae ee — “3 
cts eek icy ae a Sees =e : : items, and believe there is sufficient ma- ticularly scarce, and demand for No. 1 
~ phenip saat ee oe ee terial to meet all needs until new stocks a pe ponent octet 
rect car loading and car De x rates patience "aR ; ; s 0 imension are scarce, with 
at Stockton will be subject to a general an —— Prices remain unchanged 2x6-inch, in both Nos. 1 and 2, very hard 
increase of 6% percent, effective June 16. ang rm. to secure; most mills are badly oversold 
LUMBER RECEIPTS—Lumber receipts _NORTEERS WHITE CHRD A aatee- on these two items. Timbers continue 
at San Francisco from interior points dur- factory volume of orders continues to strong, with a number of inquiries coming 


ing May, 1941, totaled 12,440,000 feet, com- 
pared with 13,960,000 feet in April, and 
9,760,000 feet in May, 1940. 








COASTWISE TRA FEF IC— Fifty - four 
steam schooners were reported operating 
on the Pacific Coast as of end of May. 
Forty-three were in coastwise, and eleven 
in offshore trades including Alaska. 


CALIORNIA PINES—Market is reported 
firm for all grades of Ponderosa. Demand 
is very heavy and mills are finding it hard 
to keep shipments up with orders. Sugar 
pine is in about the same position. 


BETTER FRAMES 


The Winning Line of Ready Sellers 


These are the frames that build up trade. Dealers LIKE te 
handle them because they’re satisfaction-givers. Made of 
Genuine White Pine, they have every desirable feature of 
modern design and precision manufacture. They do not warp, 


DOUGLAS FIR—Demand in California swell or split. We also furnish Ponderosa Pine Frames, same 


is good. Prices are very firm. California Mixed Car Ship- manufacture and grade as the Genuine White Pine. 
vards are carrying about normal or a ments of Frames 
ee and High Quality BRADLEY, MILLER & COMPANY 
Box Shooks. ’ itt 4 
° Telephone 7812 Bay City, Michigan 
Kansas City, Mo. Let us quote. Write  C.W.Jones, 74 Bonny View Road, West Hartford, Connecticut 
us today. Eastern Representative 


SOUTHWESTERN MARKET — Inquiries 
from the eastern seaboard have shown a 
sharp increase because West Coast strikes 
have made fir supply uncertain. Fir has 
undergone sharp price increases in the 
last few weeks. Price lists of Southwest 
operators remain about unchanged from 


the levels of around the middle of May. THESE 


Heavy demands on southern mills by a 


variety of buyers—Government, railroad, DEPENDABLE 


industrial and _ retail are taxing their 


capacity; their sales are in excess of pro- PRODUCERS CAN 
duction and shipments, although the latter 


two have stepped up in recent weeks. SUPPLY ALL 
SOUTHERN PINEIE—A good demand con- 
YOUR NEEDS 





tinues for all grades and sizes. Recent 
advances, ranging from 50 cents to $1, 
have been maintained. No. 2 dimension 
and boards are scarce and actively sought. 
Producers are operating at capacity, and 
still the order backlog has not been dented 
a great deal. 


WESTERN PINE—Mills have no trouble 
in disposing of their capacity output. Buy- ‘ ‘a " * . . 
ing is heavy and there is no squabbling You'll enjoy handling this North Carolina Pine, Mr. Lumber Dealer. 
— yee You'll like this lumber for its beauty, strength and endurance. It’s the 

















HARDWOODS—Southern mills are busy. all-around dependable stock for interior and exterior construction. 
SOT Dae Sees epee Se Leen The reliable producers named below can supply you with all building 
but orders outstrip production capacity. - a S ‘ 

Huge amounts of low grade stock will be items in North Carolina Pine. Write them today. 
needed for powder and shell boxes in the 
coming months. A great deal of white 
oak is going for Defense ship building, ELLINGTON-FAY LUMBER co. BURRUSS LAND & LUMBER co. 
both green and dry included. Fayetteville N. C Lynchbarg, Va. 
. e ° 

Se ee ee “ruleset - SPA Grade Marked Lumber Kiln Dried, Grade Marked N. C. Pine. R. R. Material 
manifest. Prices are a shade higher th: Casi Idi P 
mre ae oe ae ae ‘aes eka Mfrs. Fl g, Ceiling, = » S a pag gon | — as 
up No. 1 and No. 2 regulars. Additional and Framing Lumber. Kiln Dried and Air Dried. - ae 





buying by the Government, together with 
the huge demand from residence builders, 


a ee ee PROMPT SERVICE on STRAIGHT or MIXED CARS 


SHINGLES—The market is showing a 
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out for large qilantities, and considerable 
export inquiries showing up. Railroad de- 
mand continues to get stronger, with a 
number of large inquiries out. The mills 
are making a desperate effort to manufac- 
ture all the decking, lining and framing 
possible. tains continue to interfere with 
logging, and many small mills have been 
forced to close. Several areas had as 
much as 10 to 14 inches of rain in 48 
hours, and many sections of Texas have 
been flooded. 


SOUTHERN HARDWOODS—The market 
continues to show plenty of strength, with 
all items scarce. It is necessary for large 
orders to be split up among several mills. 
Rain continues to interfere with logging, 
so many plants are idle. Oak flooring 





Amemcanfiumherman 


continues strong, with most mills over- 
sold. 

SHINGLES AND LATH—Red cedar 
shingles show a tendency to advance; 
many yards fear car shortage and are 
placing orders for quick shipment. De- 
mand for pine lath is good and stocks are 
low; prices range $4.25@4.75 for No. 2, and 
$5.25@5.50 for No. 1. 


Memphis, Tenn. 


SOUTHERN HARDWOODS The mar- 
ket continues its upward surge, with de- 
mand heavy and prices rising. Many mills 
are oversold and are striving to increase 
production. An unusually dry spring 
throughout the mid-South has helped log- 
ging. Sales have been so heavy and have 








R-B ROLL-OFF BED -ou. nro 





R-ROLLER TYPE 


MORE DELIVERIES*. . . MORE PROFITS 


WHY WORRY about the shorter working 
hours and higher wages when R-B Roller 
Equipment will easily triple truck deliveries? 
A real spring tonic for the over-burdened 
expense account!!! 


‘. THE R-B COMPANY 


WRITE NOW for our FREE TRIAL PLAN and 
literature. Or better, give us the Make, 


Model and Wheelbase of the truck. Let us 
suggest and quote on the proper roller 
equipment for it. 


Roller equip- 
ment for all 
sizes of Trucks, 
Trailers and 
loading equip- 
ment ready for 
prompt ship- 
ment. 


Guinofte and 


cucift ave. Kansas City, Mo. 








Reliable Large 


Piling 
All Lengths 
All Sizes 


From our 


Production 





All Sizes 


or 


Timbers 


All Lengths 


Mixed Cars 


Straight Cars 
Yard Stocks 


CAMPBELL-CONRO LUMBER CO., Pittock Biock, portiand, Ore. 


Minneapolis Office: Edward Rowlands, 207 Lumber Exchange Bidg. Telephone Geneva 7078. 











HARBORS LUMBER CO. 


WEST COAST LUMBER 


RAIL SHIPPING HEADQUARTERS: Seattle, Wash. 
Branch Offices: Chicago, Il. 


Lumber buyers in all parts of the country have learned that Twin 
Harbors Lumber Company is an ever-dependable supply source 
of Pacific Coast Woods, Western Soft Pine, Southern Pine and 


Waco, Texas --- Jack Ray 


Exclusive agents for Railroad and Car materials of 20 mills. 


Top-quality lumber, carefully 


Backed by Hardwoods. 

76 years of 

lumber family Famous Grays Harbor Timber. 
tradition. manufactured in modern mills. 


Straight Cars 


Mixed Cars Shingles, Siding. 


Factory Lumber, Industrial Items, Finish, Plywood, Timbers, 
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so far exceeded production, however, that 
mill stocks are extremely low. Sap gum 
has been in heavy demand and FAS 4/4 
air dried stock has sold as high as $57 


during the past week. Most sales have 
been made, however, at $51@53. No. 1 


common has been selling at $40; No. 2 at 
$21.50@23. Red oak, white oak, and mixed 
red and white oak, sold principally for 
flooring, have been moving at $38, $34 
and $25. Demand for poplar has been 
steady, with No. 1 common, kiln dried, 
selling at $48; air dried at $41. 

OAK FLOORING sales continue heavy, 
with prices firm and tending upward. 
Mills are adhering to published prices and 
they are becoming more oversold. 


Spokane, Wash. 


INLAND EMPIRE PINES — Orders are 
keeping the mill files well filled, and 
prices show only slight variation. After 
a slight lull in the unprecedently wet 
weather, rain has again nearly inundated 
sections of the Inland Empire, checked the 
shipping of air dried lumber, and again 
seriously hampered the operation of some 
mills because of their inability to get logs 
from the woods. 


Vancouver, B. C. 


BRITISH COLUMBIA MARKETS—Find- 
ing a way to sell at least half a_ billion 
feet of lumber that can not be disposed 
of in the customary market is the sawmill 
industry’s top-ranking problem this year 
in British Columbia; it is the volume that 
the industry fears will be lopped off 
United Kingdom requirements this year. 
Double that amount was sold by British 
Columbia lumbermen in the British mar- 
ket last year—about 50 percent of all the 
lumber produced in the Province. Threat- 
ened with drastic curtailment in demand, 
several of the larger logging camps may 
soon reduce their operations or shut down 
completely, although the general expec- 
tation is that most of them will continue 
to operate until the latter part of June. 
Ship difficulties, exchange and other arti- 
ficial restrictions have resulted in con- 
traction of business with the Dominions 
as well as with Britain. The British Co- 
lumbia lumber business is back again to 
the point where it must rely on this con- 
tinent for its major customers. The Ca- 
nadian domestic market has been strength- 
ened by Defense programs and_e the 
unprecedented housing boom. The United 
States is also a prospect, but an undepend- 
able one, due to shifting political influ- 
ences and the constant threat of tariff 
action. In the best year for United States 
business, volume was less than half the 
peak year for British Columbia’s lumber 
trade with the United Kingdom. 


Sets 











Up Cutting Program 
for Year 


The logging program of The Red River 
Lumber Co. for 1941 provides for the deliv- 
ery of 185 million feet of logs to the plant 
at Westwood, Cal. 

Of this amount approximately 27 percent 
will be sugar pine, 63!4 percent Ponderosa 
pine and 9% percent Incense cedar and Doug- 
las fir. Fifty million feet of these logs will 
be brought from the Humbug-Almanor- Butt 
Valley area about 40 miles southwest of 
Westwood. The 33 mile company railroad 
extends into this region and will be used for 
the major part of the haul. 

The remaining 135 million feet will be cut 
from the Moonlight-Light’s Creek tracts and 
will be transported to the mill over 30 miles 
of private road by Red River's new fleet of 
22 GMC diesel trucks. 

The logging program is based on plant 
production of 170 million feet for the saw- 
mill and 15 million feet for the plywood fac- 
tory. Almost all the cut will be kiln dried. 
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West Coast May Facts 


SEATTLE, WasH., June 10.—The volume 
of West Coast lumber produced during May 
directly reflects the effect of the closing 
down, by strike, of some fifty logging opera- 
tions and a number of medium and large 
manufacturers, says the West Coast Lumber- 
men’s Association. Additional mills, where 
no labor disturbance exists but where log 
supplies have been exhausted, have been 
forced to close, contributing to the effect of 
the forced discontinuance of production by 
struck mills. Meantime, volume of new busi- 
ness showed an increase over the totals of a 
month previous, partly due to seasonal trend, 
with weather throughout the West Coast 
distribution area favorable to general build- 
ing. Defense demand during the month con- 
tinued at about the same level as in April. 
A wide variety of items are going into gen- 
eral housing, for direct Army or Navy re- 
quirements, for ordnance housing units, 
shipbuilding and many other associated De- 


Sales stood at 98, production at 100, and 
shipments at 100 plus. April changes failed 
to halt the shrinkage of unsold stocks, which 
continued the downward trend begun last 
July. The April barometer of the Appala- 
chian Hardwood Manufacturers (Inc.), 
which reflects the performance of 65 band 
mill units, gives their April production as 
29,625,000 against 26,112,000 feet in March; 
sales, 29,081,000 against 29,339,000 feet, and 
shipments 29,708,000 against 30,549,000 feet. 
Unsold stocks shrank from 167,691,000 feet 
at the end of March to 166,851,000 feet. 





Western Pine Summary 


PorTLAND, OrE., June 6.—The Western 
Pine Association reports as follows on 
operation of identical Inland Empire and 
California mills during the two weeks ended 
May 31: 

Report of an Average of 93 mills: 


Total for 2 weeks ended 
May 31, 1941 June 1, 1940 


fense projects. i istics 2 Production ... 164,073,000 151,951,000 
4% ao Detailed statistics for May Shipments .... 155,163,000 141,387,000 
(four weeks) follow: Orders received 169,678,000 146,986,000 


Weekly Averages for May 


Report of 92 Identical Mills: 
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Tough, Strong 


IMBERS 


Large and small Tim- Wier 


Feet May 31, 1941 June 1, 1940 ‘ 
Pro@metion ........6.c60seses 153,167,000 Unfilled orders 398,483,000 231,204,000 bers, cut to your or Lon 
a ae 171,583,000 Gross stocks. .1,132,009,000 1,354,804,000 der, to fit your needs. g 
Orders Beets Nein Ctde Ciera ries 183,965,000 Report of 92 Identical Mills: Sell Long Leaf _for Leaf 
_End month— —— ‘rotai for Year —— ALL construction 
Unilled orders ...........5.- 787,299,000 1941 194 uses. It means cus- Y il 
Gross stocks ................ 866,829,000 Production ...1,376,961,000 1,195,801,000 : * . elliow 

Cumulative Totals for 22 Weeks Shipments ....1,627,234,000 1,358,691,000 tomer - satisfaction! e 
PROMO skies sednscaeware 3,592,664,000 Orders ........ 1,733,706,000 1,382,938,000 We can supply you. Pine 
i eT ee 3,656,976,000 
— Ag. Dietanc ts a dataaa 3,751,527,000 
rders by markets— 

PRR Re eee a TRE 2,016,706,000 ; isti ap ol 
Domestic CATHO ...ccccceucss 1,139,211,000 Southern Pine Statistics [ER LONE | FAF LUMBER { 
aS eee ee eee 95,762,000 [Special telegram to AMERICAN LumBERMAN] vi HK We. 
EMME: eistareiaiaser vie steletsicigeracelsccniers 499,848,000 


May output was 77.8 percent and 22 
weeks output was 82.9 percent of 1926-29 
—years of highest production. 





April Appalachian Report 


New Or.eans, La., June 11.—Following 
is a summary of reports from southern pine 
mills for two weeks ended June 7: 

Average weekly number of mills, 126; 

Units+, 100 


Two-Weeks 
Three-year average production* 59,537,000 


Metanl PFOGUCTION ......cscsece 65,821,000 
“INCINN i INN ors sesrevaierapaceievelaxeeaiaveia 65,428,000 
Cincinnati, Onto, June 9.—The most Orders received ................ 74,163,000 


pronounced change in Appalachian hardwood 
circles during April was a rise in production, 
which went ahead of sales for the first time 
in ten months. Shipments continued to lead 
the procession by the slimmest of margins. 


Number of mills, 130; Units}, 103 
On June 7, 1941 
TWMRIIGE GREETS ccc cictacadecws 139,077,000 
UMS BUORME. 6.6 66s waeresscae 268,887,000 
*Nov. 1, 1937, to Oct. 26, 1940. 
Unit is 299, 600 feet of ‘3- -year average” 
production. 





RELATION OF UNFILLED ORDERS TO STOCKS 


WasurncrTon, D. C., June 9.—Following is statement of seven groups of identical mills of 
unfilled orders and gross stock footage on May 31: 





No. of Mills Unfilled Orders Gross Stocks 
Reporting 1941 1940 1941 1940 LU A be & 
Total Softwoods® .. pani .. 873 1,219,913,000 697,636,000 2,865,397,000 3,329,730,000 
‘otal Hardwoods® ......... 94 79,531,000 61,953,000 °332'665,000  °396.432.000 sae " 
Senne ieee ae Specializing in Shed Stock and Boards, One- 
otal Lumber ........... - 452 1,299,444,000 759,589,000 3,198,062,000 3,726,162,000 * aa: Fi 
Oak and Maple Flooring... 89 87,754,000 66,665,000 80,008,000 93.415,000 half by Six Poplar Bevel Siding, Mouldings 


*Of Northern mills, 13 veperted on softwoods, 15 on hardwood unfilled orders; 16 mills 
on stocks. The total number of mills (467) includes 15 northern plants that are in both 


softwood and hardwood subtotals. 





NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


WasuincrTon, D. C., June 9.—Following is the National Lumber Manufacturers’ Associa- 
tion’s report for two weeks ended May 31 and for twenty-two weeks ended that date, covering 
mills whose statistics for both 1941 and 1940 are available, and percentage comparisons with 
statistics of identical mills for the corresponding period of 1940: 


HOUSTON, TEXAS. 


Mills: Wiergate Texas 











MONTGOMERY, ALABAMA 


MANUFACTURERS 


SOUTHERN PINE 




















pea tt DUSTRIA 


LUMBER LUMBER CO., Inc. 





ELIZABETH, LOUISIANA 























Av. No. Per- Per- Per- 

Mills Production cent Shipments cent Orders cent 
TWO WEEKS: Rpte. 1941 of 1940 1941 of 1940 1941 of 1940 
Total Softwoods .. 387 452,874,000 104 475,906,000 107 524,738,000 125 
Total Hardwoods... 95 22,279,000 111 26,618,000 140 25,425,000 146 
Total Lumber ..... 465 475,153,000 104 502,524,000 109 550,163,000 124 M 
Total Flooring .... 80 25,085,000 127 29,164,000 140 29,030,000 136 Timbers, chemically treated to 
TWENTY-TWO WEEKS: prevent stain. 
Total Softwoods .. 397 4,962,331,000 114 5,279,591,000 116 5,480,813,000 121 fl . 
Total Hardwoods.. 98 243,488,000 105 262,917,000 122 258,885,000 122 Eased Edge Dimension 
Total Lumber...... 474 5,205,819,000 114 5,542,508,000 117 5,739,698,000 12 Complete line of kiln dried 
Total Flooring..... 80 250,557,000 124 242,560,000 124 274,494,000 130 Yard and Shed Stock 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mil] sales prices on 


southern pine 


to the Southern Pine Lumber Exchange, New Orleans, La., 


for sales made 


in the period of June 2-6, but where prices for this period were not available, prices for the 














month of May have been inserted and starred (*): 
West East West East West East West East 
Side Side Side Side On... _— Side Side 
Flooring Standard Ceiling Standard No. 2 plap an No. 2 Dimension 
Lengths ‘i censtine Boards, Std. Leth. |,., 0” 
1x3 rift— bn es 56 x4— Bud ....5. 26.58 24.13/12 @ 14... 30.51 24.76 
B&better.. 63.07 *65.80) Bepetter.. 40.00 38.50]1X6 -.---- 30.47 26.11/16 ....... 30.41 26.41 
Cover eee + , rire 40.50 34.25]1X8 ...... 30.56 26.66/18 & 20... 31.99 *29.51 
A + 37.67 *43.501D ........ *25.76 *25.48 core sete ee 26.43192 & 24...*35.00 *31.00 
1x3 flat 6 37.15 29.26 
grain— Surfaced Finish 12 14... 27.78 24.72 
B&better.., 51.06 50.00 Standard Lengths No. 3 Shiplap and [16 ....... 28.29 25.00 
Cr eesesese 4.00 46.001 RORS Boards, Standard |ix |...... 30.34 28.69 
ID .. . 35.67 34.75]Inech thick— = Lengths oe 32.45 27.36 
1x4 rift— Beeeeeee tee +4 Se 18.58 18,43]22 & 24...*37.88 33.00 
B&better 65.14 65.962 -------- os on Py 1x6 Reh. & ; , <8 
 .. 6. DDS cee - PIR OES 61.94 se 84 S1S/S4S. 25.00 22.59912 & 14... 28.83 25.78 
>. : 39.25 10.00 seen Ste Sia D > ppt Ix6 CM... 22.00 Oe sGNkG ....... 28.86 26.42 
ix4 flat BRIO «+0 64.19 65.571, 58 25.62 23.26418 & 20... 30.43 28.58 
grain— 12 eee 1 98-00 80.601 i011! 26.63 23'33/22 & 24... 37.00 35.00 
B&better.. 49.46 48.61]5x6/4 thick— 1x12 “** S609 23.41) 2x10 
eo . ..e. 47.37 44.6514, 6, 8....°71.18 TO.00P*" --->> ey ae cee 12 & 14 31.61 25.69 
D ......-.. 35.10 34.45)5x10 ..... 84.94 79.00 16 "*" 34/38 26.03 
» - 9 6G S605 $3 feet L0L@6LUllUlUllCO Ow Op tC CeO ol.o 20.U- 
End Matched A aichalehe 105.42 93.50 ati Jambs 18 & 20... 31.39 27.00 
Flooring, 2 to 8-foot ite etter— ne @ 24... wis @aene 
1x3 rift— en ee ee ee 2x12 
B&better.. 54.61 *57.00}— scott: 55 37 49.81 eee: *84.06 78.00)12 & 14... 32.50 27.53 
(* 16.75 at el ge =e 23 #4855 6x4-3 GOSi C67 SIRS .ocees 32.63 27.56 
6 Sadia a el aloe 56.23 *48.5! g #29, er 997 
1x3 flat -= ©, - re £24 Og MP até.s heats 33.65 29.71 
grain— 1xd5&10 96.56 54.98 20 27.00 30.23 
Benetter.. 40.65 40,10]12 «+--+. 67.59 *68.51 No. 1 Dimension 22 & 24...%42.58 32.50 
c: . 38.54 39.50 Rough Finish, x i 
ee . 28.05 *°23.71 Standard Lengths " 14... 32.82 28.93 bad ar S ° Waser, 
1x4 rift— B&better— re > anaeeteaheeaie ss 24.51 31.04|Shortleaf— 
B& better a Ft were: og 62.50 *49.92 {18 & 20 25.30 34.25135x4&4x4. 38.39 *31.49 
C 5.00... FIXSKTO . 963.81 260.00159 @ 24. °1*438.23 2... f4x6—8x8.. 32.50 24.40 
1) san: 2.50 4... EXT? - "83.50 "79.25; gg : ; 3&4x10 40.00 *33.32 
1x4 flat 5&8/4 thick— = & 1 } 30 71 28 75 5x10—-10x10*34.87 32.66 
© a Pa. aeee "66.76 .s:-KNg 31.96 29.45)2&4x12 ...*46.75 36.00 
B&botter OL BOL TSe10 LL... *69.56 *73.11fi9 “°° "° 23°86 32.34 )9X12/12x12*46.40 40.00 
D ONS3 aeoof Pe ce "89.10 *86.67[o9 277°") 34559 33:20] Ne. 3 Dimension, 
coocsees GOSS 2M Casing and Base [22 & 24... 40.00 38.67}, Random Lengths _ 
Drop Siding, Stand- Standard Lengths 2x8 2x4 oelewes 23.90 20.50 
_ ard Lengths, 1x6” B&better— 12 & 14 30.72 29.16 x 
No. 117— ; LS rae 70.67 65.00] ¢ ; 29°86 30-75 
B&better.. 43.18 *45.00]1x6&8 67.48 66.13],;9 °° "° 24°84 39°90 
Ge. . 39.67 IT.2571x5&10 76.60 72.50}o9 ““"°"°° 5 45 2450 
en ... 33.69 36.00 ~ ted Sar Pagers ge 
No. 116— No. 1 Fencing & 22 & 24...*45.36 38.56] Car Siding, 13/16” 
B&better $7.50 *49.60 Boards 2x10 B&btr.&Sel.— 
cc. .. 48.80 45.75 Stundard Lengths |12 ....... 38.75 34.03]1x4, 8 Ro OO 
" eeeens Ee ee 44.34 *37.00}14 ....... 38.91 34.77}1x4, 9 .*53.23 *52.73 
No. 3. 33°99 98°81 |1x6 ...... 45.52 *8S7.51116 ....... 38.14 34.94]1x4, 10 ...*50.00 *49.09 
No. 3 . 28.00 22,00]1X8 ...... 43.65 *37.18]18 & 20... 45.36 37.86 1x6, 9.. - -*57.00 sees 
Assorted patterns 4 al ape one ta 22 & 24 52.00 43.6341X6, 10....*57.00 *53.00 
B&bet BO.66 *ET.0TIFET2 «~~: ee ee Car Linin 13 = 
. ~ ® ~~ 4 ° « 6 
na .. 40.51 43.00 Plaster Lath 12 & 14... 44.25 36.17 B&bette “ne oes 
D. . 35.50 38.00 Kiln Dried 44.00 34.34]1x4 16....*61.00 
No. 1 0 *40.25 3x1”, # ee 46.09 *42.00]1x4, 18 ...*69.02 
No. 2. 33.67 29.06|No. 1 .... 5.88 G.OOTSO ....cccs 49.67 46.00]1x6 16....*61.00 
No. 25 19.00INo. 2 4.88 22 & 24... 58.50 46.0511x6, 18 .*69.78 








RED CEDAR SHINGLES 


Seattle, Wash., June 7 


red cedar shingles, f.o.b., 
Royals 

1-24” 4/2 — 

2-24” a tae a wemee 

3-24” 


Perfections: 


J 1 aim ae sveknheaswos 
2-18” 5/2% 
3-18” 2% 

XXXXX: 


1-16” 5/2 


3-16" 5/2 


Average prices ¢ 
mills, are: 


$4.20-$4. 
9 


nm 


30 


2.40 


WEST COAST LOGS 


Seattle, Wash., June 7.—Average prices of 
logs are as follows: 


Fir No. 1, $28.00; No. 2, $20; No. 3, $15: 
Peelers, No. 1, $39-40; No. 2, $30. : 
Pg Shingle logs, $16-17; lumber logs, 


Hemlock: No. 2&3, $14-14.50. 





_ 
uN 


MAPLE FLOORING 


_ Northern maple flooring mills report the 
following average prices realized f.o.b. floor- 





|} ing mill basis, during the week ending 

os mated $3.10-$3.20 | June 7: 
cwaae ae ; First Second Third 
aciena.in Bahra wee 1.55- 1.60 lb) rererrr rere $71.77 $59.05 


DOUGLAS FIR 


Seattle, Wash., June 7.—Current quota- 
tions f.o.b. mill on Douglas fir items in mixed 
ears for rail shipments direct to the trade 
appear below: 


Vertical Grain Flooring 


B&btr Cc D 

WE: - iveca ‘eo ieteecomrene $50.00 $45.00 $35.00 

Flat Grain Flooring 
See ee er $38.00 $36.00 $33.00 
GO ks ateeiverseeewe ce 43.00 42.00 33.00 

Drop Siding 
1x6 Pat. No. 106....$43.00 $41.00 $32.00 
1x6 Pat. No. 116.... 43.00 41.00 32.00) 
Ceiling 

OO ee re ee $34.00 $31.00 $22.00 
De t2«040ceeaweeen 37.00 35.00 26.00 

Boards and Shiplap 

1x6 1x8 1x10 1x12 
No 1 . - $29.00 $29.00 $29.00 $32.00 
me 2 se 25.00 25.00 25.00 25.00 
No. 3 17.00 17.00 17.00 17.00 

No. 1 Dimension 
12 14 16 18 20 

er $27.50 $27.50 $28.50 $28.50 $28.50 
Se ee er 27.50 27.50 28.00 28.00 28.00 
Be Oc cp aewes 27.50 27.50 27.50 27.50 27.50 
ere 28.50 28.50 29.00 29.00 29.00 
ae 29.50 29.50 30.50 30.50 30.50 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4xl12-inch planks 20 feet and 


IS NINE Za: ccacaaiinin- 4) ve ouaiacs: 4.5 fare ioleiar ene $25.00 
pp oss ae EO ee re 22.50 
ipo Be eS SO errr ee 24.50 





OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and John- 
son City, Tenn., and Alexandria, La., as points 


of origin: 
4$X2%" 4$K1%” %x2” %x1%” 


Clr. qtd. wht....$92.00 $73.00 $70.00 $70.00 
Cir. etd. red..... 30.00 66.00 65.00 68.00 
Sel. qtd. wht.... 73.00 62.00 54.00 54.00 
Sel. qtd. red..... 75.00 63.00 55.00 55.00 
Cir. pin. wht.... 76.00 63.00 58.00 50.00 
Cir. pin. red..... 76.00 64.00 58.00 52.00 
Sel. pln. wht.... 73.00 61.00 47.00 46.00 
Sel. pln. red..... 74.00 62.00 48.00 48.00 
No. 1 com. wht.. 66.00 53.00 43.00 43.00 
No. 1 com. red... 66.00 53.00 45.00 44.00 
eG. & COM ccicws 49.00 39.00 37.00 38.00 
%yx2” %x1%” x2” 
- a a: , $78.00 $75.00 
rats ee DG whe ccaewos 76.00 73.00 
Re: GUG.. Wis i ovcc ccewes 68.00 64.00 
Os. WEG. POR o6c vciscecccws 68.00 64.00 ta 
cet. Bb. Wilkes osice ses ces 70.00 67.00 $67.00 
ee ee ee ae 70.00 67.00 64.00 
se. Se. | 65.00 60.00 62.00 
ner 66.00 60.00 62.00 
ee. F GOW. WSs ccc cet 61.00 56.00 54.00 
me. § GOW. POG. ..ccc cee 61.00 56.00 54.00 
Ws vote ies ences 42.00 35.00 


New York delivered prices may be obtained 
by adding to the following differentials fig- 
ured on Johnson City origin: For }}-inch 
stock, $8; for %-inch, $4; for %- and %- 
inch, $4.50. 

Chicago delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Memphis origin: For ji- 
inch stock, $6; for %-inch, $3; for %- and 
vs-inch, $3.50. 





to 7, inclusive. 


State of Illinois, outside of the Chicago metropolitan district, and the other the State of Pennsylvania. Quotations follow: 
1 


WESTERN PINES 


Following delivered prices, based on past sales, were reported to the Western Pine Association by members during the period June 2 
Both direct and wholesale sales are included and are based on specified items only. Two districts are giver, one being the 





-———lllinois ~ ¢ 


PONDEROSA PINE 
Selects S2 or 4S— 

1x8 

CS Bebe 1a ive seems 
Ib RL 

Shop, S2S— 


BOLNG 


i 


Hh 4 var re ys 
Commons, S2 or 4S— 

1x ee 

8) 2k | Pwr 
No. 4 4/4 RWRL. 


5/4RW 6/4 RW 
S$S1.00 $81.00 
64.20 F 
No.1 No. 2 
.$54.35 
No. 2 No. 3 
$46.93 $41.97 
$7.56 $1.54 


LARCH-DOUGLAS FIR 


Dimension, No. 1 
2x4, 16 ft 
2x6, 16 ft 


1x8 


$76.62 


64.30 


Pennsylvania———_, 





r linois _ a Pennsylvania——\ 
IDAHO WHITE PINE 
Selects, S2 or 4S— 1x8 6/4 RW 1x8 6/4 RW 
Choice (C) RL..... $78.75 wp atete $80.21 , sees 
Quality (D) RL..... 60.25 atandea 62.00 80.00 
men” sane Colo- ' Ster- Stand- Colo-  Ster- Stand- 
68.00 nial ling ard nial ling ard 
; eit No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 
No.1 No. 2 Commons S2 or 4S— 
$57.09 : ae ae $52.72 $46.25 $58.37 $54.72 $47.60 
58.00 7 1x12 RL ...$84.75 56.75 46.22 87.00 59.90 48.14 
No. 2 No. 3 SUGAR PINE 
$48.36 = $42.75 Selects S2 or 4S— 
19.85 43.39 4/4RW 5/4RW 6/4RW 4/4RW 5/4RW 6/4RW 
cece 09.69 Bebtr Hk. «... peace avis ee $91.50 wade 
© Bel Fike... os ee $85.75 $88.50 89.50 $87.70 
Shop S2S— No. 1 No 2 No. 3 No. 1 No. 2 No. 3 
ee ee $49.25 $61.50 S aers Sem 
$43.75 sh ere 49.09 60.50 
42.25 Be: wHatnetes's 54.69 =a 
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Current Market Review 


New softwood bookings during the two 
weeks ended May 31 exceeded the pro- 
duction by about 15 percent, and ship- 
ments were about 10 percent above pro- 
duction, so that mill stocks were further 
depleted, and there was an addition to 
files of unfilled orders. With Defense 
buying continuing heavy, and stocks at 
consuming centers now under increased 
drain because of a seasonal pick-up in 
building, there is indication that some 
distributors are becoming a little anxious 
as to future supplies. Their attempts to 
round out stocks are met with diffi- 
culties, however, for many wanted items 
are in low supply at the mills, efforts of 
which to increase output have often been 
frustrated. California pine mills have 
not been able to start until late in the 
season; those in the Inland [Empire are 
again handicapped by rains; and also 
in many sections of the South and South- 
east the mills have suffered from excep- 
tionally wet weather. Pacific Northwest 
operations have been much curtailed by 


loggers’ and boommen’s strikes, and a 
number of large plants have been closed 
because of mill labor difficulties. For 
Northwest mills the problem of transpor- 
tation is becoming harder, as many ves- 
sels have been taken over by the Govern- 
ment and on those remaining other 
freight has priority; the Atlantic coast 
markets and California are becoming 
increasingly dependent on the railroads, 
but these do not yet have sufficient roll- 
ing stock to take on the added burden. 
Northeast demand is readily absorbing 
all locally produced lumber and _ rapidly 
reducing storage terminal stocks, and 
prices are tending upward. California 
consumption is active and quotations 
there are strong. In the Southwest and 
middle West, building demand has been 
curtailed by wet and cold weather, but 
consumption has been increasing season- 
ally; because of difficulties in securing 
stocks from the Northwest, both sections 
are diverting more of their orders to the 





NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b. 
Wausau, Wis., on northern hardwoods: 

No.1 No.2 No.3 

Brown Ash— FAS Sel. Com. Com. Com. 

1/4 .......-$75.00 $65.00 $47.00 $36.00 $25.00 


“Yr eee 80.00 70.00 52.00 41.00 26.00 
er ree $5.00 75.00 57.00 438.00 26.00 
Ve eee 90.00 80.00 60.00 46.00 27.00 


No.1 No.2 No.3 


Basswood— FAS Sel. Com. Com. Com. 
7) > $82.00 $72.00 $48.00 $36.00 $26.00 
i eer ee 87.00 77.00 53.00 40.00 26.00 
0 AS A Oe 90.00 80.00 56.00 41.00 29.00 
OE ee 97.00 87.00 66.00 42.00 29.00 
EE gu coqigsai recs 102.00 92.00 73.00 51.00 so ie 
7) & rn 107.00 97.00 78.00 56.00 

te ear iecateres 73.00 63.00 41.00 33.00 


No.1 No.2 No.3 
Hard Maple— FAS Sel. Com. Com. Com. 
+s $85.00 $70.00 $53.00 $40.00 $22.00 


os es rae 90.00 75.00 58.00 43.00 23.00 
UE atte we suet 93.00 78.00 63.00 44.00 24.00 
ir Pe 100.00 85.00 68.00 44.00 24.00 
iy eee 100.00 85.00 68.00 45.00 24.00 
te 110.00 95.00 76.00 50.00 Melts 
WOE cies we 110.00 95.00 78.00 50.00 
BEES im Sewarws 130.00 115.00 90.00 53.00 
Pace sowewews 30.00 115.00 90.00 53.00 
RGSS wes eeceies 170.00 155.00 130.00 Bere meine 
No. 1 No. 2 No. 3 
Soft Elm— FAS Com. & Sel. Com. Com. 
J, errr $50.00 $37.00 $26.00 
i ee 63.00 53.00 38.00 26.00 
5 ae ee 63.00 53.00 39.00 27.00 
J ee 66.00 66.00 40.00 27.00 
ee ee 69.00 69.00 42.00 
Be eieiuatarrees 74.00 64.00 47.00 wreteas 
No. 1 No. 2 No. 3 
Roek Elm— FAS Conn. Com. Com. 
Ji, SE, oss $37.00 $25.00 $22.00 
Be acahe inne eee 63.00 44.00 27.00 24.00 
JS) eee 73.00 52.00 29.00 24.00 
BFE piciscwighe ess 76.00 60.00 34.00 27.00 
se ee 86.00 70.00 46.00 30.00 
i ee 96.00 80.00 51.00 32.00 
No.1 No.2 No.3 
Birch— FAS Sel. Com. Com. Com. 
ik ee $108.00 $88.00 $60.00 $40.00 $24.00 
Ts See 113.00 93.00 68.00 48.00 24.00 
OFS wsccieaias 118.00 98.00 74.00 54.00 25.00 
ih eee 123.00 103.00 84.00 59.00 25.00 
i ee 128.00 108.00 88.00 60.00 ue 
is are 133.00 113.00 93.00 65.00 
SOS) ns 170.00 160.00 130.00 weey 
Bee a ben ok 91.00 76.00 56.00 38.00 
| ne hee es 95.00 80.00 60.00 41.00 wipe 
No. 1 No. 2 No. 3 
Soft Maple— FAS Com. & Sel. Com. Com. 
1, ee $70.00 $50.00 $34.00 $24.00 
Sree 75.00 55.00 38.00 24.00 
5 ee 83.00 60.00 43.00 25.00 
8/4 90.00 65.00 44.00 25.00 


WESTERN RED CEDAR 


SEATTLE, WAsH., June 7.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills, remain as quoted 
in issue of May 17, 1941—EnpiTor. 





SOUTHERN HARDWOODS 


Following are ranges of f.o.b. mill prices 
on rough, air dried southern hardwoods, from 
reports of sales made during the week ended 
ended June 9: 





Quartered Red Gum Beech 
AS— FAS— 
i re 88.00 aS Serre 46.25 
No. 1 & Sel.— No. 1 & Sel.— 
ik are a. ere 36.25 
Sf ere 55.5 No. 2 Com.— 
, 49.00 @53.5 Ee wi ewen 22.25 
SPE wawaes Elm 
Plain Rea Gum FAS— : 
No. 1 & Sel.— ee 25 
yy, are 41.00 ” 1 & Sel.— : 
artered Sap Gum pe ae aie = 
AY — . . Cottonwood 
Taree 59.50 AS— 
7? 58.25 a! eer 40.00 
No. 1 & Sel.— No. 1 & Sel.— 
‘Vy Gree 41.75 4/4 ao 34.00 
No. om.— 
— tree 4/4 .....+25.50@26.00 
yr one eens |. eee 26.25 @ 26.50 
5/4 ......43.50@44.00 | 8/4 --->-> 26.75 
YS ee 45.50 Plain Sycamore 
No 2Com.— No. 1 & Sel.— - 
5/4 ......22.00@22.50 | 5/4 ...... 32.50 
ey ere 22.00 Willow 
Plain Black Gum iy 50.00 
No. 2 Com.— ee 
4/4 22.00 No. 1 & Sel. 
ces a: BOM aig cecis 36.00 
Plain Tupelo No. 2 Com.— 
+ sean | OF +H x05 22.00 @ 23.50 
are 20.0 
te tte ” rag nenelia 
a eee 44.00 4/4 68.50 
No. 2 Com.— j oo ) ) 
ee 26.00 ypress 
Plain White Oak | FAS— ses 
a 105.00 | Selects— 
a sia = TT) 57.00 
No. 1 & Sel— 6/4 59.95 
@ cove sc08 COQ 37.75 Shop— il ere 
Plain Red Oak 4/4 32.00 @ 38.00 
No. 1 & Sel.— Ce eee 50.00 
BP 5, csieces 36.50 ee 48.00 @52.00 
BEE. aisiwaace 41.00 i. 60.00 
Plain Poplar Mixed Hardwoods 
No. 2B Com.— Dunnage— 





Be ovate S450" O78 ices 11.00 @14.50 


7\ 


southern mills, to cause some firming up 
of prices there, 

Hardwood reports for the two weeks 
ended May 31 show further depletion in 
mill stocks, shipments having heavily 
exceeded output, accompanied by a reduc- 
tion in the back-log of unfilled orders. 
Operations in the South are much re- 
stricted by rains and floods, and mill 
stocks are low and broken in assortment, 
so that many producers are reluctant to 
take on new business. Some items it is 
almost impossible to buy, and these are 
showing strength, while the whole mar- 
ket seems to be moving gradually to 
higher levels. Furniture makers have a 
back-log of unfilled orders that is un- 
usually large for this season and are in 
the hardwood market; flooring is becom- 
ing heavily oversold, mostly for Defense 
construction; shipyards and_ railroads 
require larger quantities; and there is in 
prospect a big call for low grades for 
shipping war materials. 








-TO IDENTIFY A HOME AS MODERN! 


You know the builder's eye has 
looked ahead, when you see under- 
foot the floors of tomorrow—shim- 
mering, smooth Maple, with the fine 
grain that belongs with soft lights 
and sophisticated furnishings. A 
floor as modern as the furniture 
that will move in on it....Anda 
floor that means quality—no corners 
cut—a home built to stay modern. 
... Today, Hard Maple costs no more 
—and promises infinitely more—in 
beauty, in service, in living satisfac- 
tion. Suggest Maple for every home 
that wants to be modern! 


MAPLE FLOORING MANUFACTURERS 


ASSOCIATION 
1795 McCormick Building, Chicago, Ilinois 


Floor with 


MFMA Maple 


(NORTHERN HARD) 
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OBITUARY RECORD 





T. BERRY BRAZELTON, one of the pro- 
prietors of Brazeiton Lumber Co., Waco, 
‘rex., died unexpectedly at his home after 
a short illness on June 1. Mr. Brazelton 
had a business career which began in 1915 
when he went to work as a clerk for 
Brazelton-Pryor & Co., which firm was 
headed by his father. He successively 
progressed through the ranks until he at- 
tained the position which he held at the 
time of his death. Mr. Brazelton was a 
past president of the Lumbermen’s Asso- 
ciation of Texas, and was active in nu- 
merous civic and fraternal organizations. 
Beside his activity in Brazelton Lumber 
Co., Mr. Brazelton had numerous other 
business connections. Survivors include 
his widow, two sons, one brother and five 
sisters, 





LAWRENCE N. WHISSEL, 54, president, 
L. N. Whissel Lumber Co. (Ine.), Buf- 
falo, N. Y., was drowned in the Niagara 
River May 30 when he fell overboard from 
his cruiser. Mr. Whissel is said to have 
lost his balance while engaged in an 
effort to pull up the anchor at the stern. 
He swam for some distance in the swift 
current and then drowned. Mr. Whissel 
was a native of Buffalo and as a youth 
entered the employ of his father, Michael 
Whissel, who conducted the Whissel Lum- 
ber Co. until 1916. In that year the pres- 
ent L. N. Whissel Lumber Co. was formed. 
Mr. Whissel was active in association 
affairs. Surviving are his widow, a daugh- 
ter, a son, three brothers, all connected 
with the lumber company, and three 
sisters. 


LEO F. (Bud) KLARER, III, 22, secre- 
tary-manager of the Mutual Service Co., 
building materials wholesalers at Louis- 
ville, Ky., died June 3 following an opera- 
tion. He was the son of the late Leo. F. 
Klarer, Jr., former secretary-manager of 
the Kentucky Retail Lumber Dealers’ As- 
sociation who died early in 1940. Mr. 
Klarer, Jr., had preceded his son as man- 
ager of the Mutual Service Co. Bud Klarer 
had been a member of the varsity foot- 
ball team of the high school he attended. 
He is survived by his mother, three sisters 
and three brothers. 





WILLIS E. TERRY, SR., 85, retired 
founder of the W. E. Terry Lumber Co., 
with headquarters at Aurora, IIl., died at 
his home in Galesburg, Ill., May 24. Mr. 
Terry entered the lumber business in 
Galesburg in 1878 and for many years was 
a member of the firm, Terry & Lewis. He 
was prominent in Y. M. C. A. work and a 
founder of the Interstate Telephone Co. 
He retired from active business life 10 
years ago. Surviving are a son, three 
daughters and a number of grandchildren 
and great-grandchildren. 





ANDREW J. WYATT, 70, member of the 
firm of Wyatt & Bishop, Louisville, Ky., 
wholesale lumber dealers, died recently at 
Sarasota, Fla. For many years he had 
made his headquarters in Louisville. In 
the late twenties he and Arthur C. Bishop 
formed the firm with which he was asso- 
ciated. He was widely known in central 
and eastern Kentucky and in West Vir- 
ginia. Survivors include his widow and 
three nephews. 





PAUL H. GRUBB, 40, president, Frank 
W. Grubb & Sons Co. (Ine.), of Wilming- 
ton, Del., died there June 8 following an 
illness of two months. A native of Wil- 
mington, Mr. Grubb had headed the lum- 
ber company since the death of his father, 
12 years ago. Mr. Grubb was active in 
club and fraternal groups in Wilmington. 
Surviving are his widow, his mother and 
two brothers, both of whom are associated 
with the lumber company. 





WILLIAM C. TALBOT, 49, lumberman, 
died at his home in Hillsborough, Cal. 
June-l1 after an extended illness. His 
father, the late William H. Talbot, was a 
founder of Pope & Talbot, Inc., lumber 
manufacturers and wholesalers with head- 
quarters at San Francisco, Cal. W. C. 
Talbot was in the Army air service dur- 
ing the World War and was a pioneer in 
private aviation on the Pacific coast. He 
is survived by a son, a sister and a brother. 





EDWIN R. WENDLER, 50, vice presi- 
dent of E. Bailey & Sons, Ine., and man- 
ager of that company’s Babylon, N. Y 


” 


branch was found dead in his automobile 
May 29. His death was attributed to car- 
bon monoxide poisoning. Mr. Wendler 
was a World War veteran; was a director 
of a savings and loan association and ac- 
tive in civic work. He is survived by his 
widow and two daughters. 


HARRY C. LEE, 57, Middle West adver- 
tising representative for the AMERICAN 
LUMBERMAN during the past four years, 
died suddenly June 5. Mr. Lee had been 
in the advertising business for many 
years, and had represented other leading 
publications. He had a wide circle of 
friends, by whom he will be greatly 
missed. He leaves his widow and one 
son. 





ANDREW ALLEN, 68, partner in the 
Hunter-Allen Lumber Co., retail line yard 
firm with headquarters at Chapin, Ill, died 
May 25 at his home there. The company 
operates yards in a number of Illinois 
and Missouri towns. The widow and two 
sons survive. The sons are both yard 
managers; Alderman at Meredosia, II1., 
Bernard at Petersburg, IIl1. 





HORACE BRINKER WILGUS, 58, presi- 
dent and manager of the Philadelphia Re- 
serve Supply Co., Philadelphia, Pa., died 
suddenly May 23. He was former presi- 
dent of the Lumbermen’s Exchange of 
Philadelphia and former president and 
treasurer of the Middle Atlantic Lumber 
Association. His widow and a daughter 
survive. 


DENT GIBSON, 60, manager of the 
Rounds & Porter Lumber Co. retail yard 
at Dodge City, Kan., died at his home of 
a heart attack May 11. Mr. Gibson had 
been employed by the Rounds & Porter 
company for 39 years. He had been active 
in church work. Survivors include the 
widow and a daughter. 


HECTOR MACDONALD, 79, retired Ta- 
coma, Wash., lumberman, died May 31 at 
his home there. For 35 years he was asso- 
ciated with the Builders Lumber & Mill- 
work Co. of Tacoma. Survivors include 
his widow and son, Lester B. Macdonald, 
proprietor of the Builders Lumber & Mill- 
work Co. and the Macdonald Building Co. 


GEORGE PIERCE, 82, former manager 
of the New Glarus Lumber Co., New Gla- 
rus, Wis., died May 19. He had been in 
poor health for several months. Mr. Pierce 
had served as village president and mem- 
ber of the school board. Surviving are 





the widow, two daughters and seven 
grandchildren. 
CLAUDE ANDERSON, 38, secretary- 


treasurer of the Oregon-Washington Ply- 
wood Co., Tacoma, Wash., died at his home 
in that city June 2. Mr. Anderson was a 
member of several fraternal and civic or- 
ganizations. Survivors include his widow, 
two sons, a daughter, his parents and a 
brother. 

JOHN DARFUS, 86, president of the 
John Darfus Lumber Co., Lancaster, Ohio, 
died May 21 after a few days of illness. 
Mr. Darfus founded his business more than 
50 years ago and was a widely known fig- 
ure in the industry in Ohio. Surviving 
are a daughter and two sons. 


ELLSWORTH N. LEETE, 74, president, 
Young & Halstead Co., Mount Kisco, N. Y., 
died June 5 after a brief illness. He had 
been with the company 34 years. He also 
had served on civic commissions and was 
formerly a school trustee. Surviving are 
his widow, two sons and two sisters. 


MAX DEUTCH, 59, proprietor of the 
Maclobe Lumber Co., Valley Stream, N. Y. 
died May 27 at Miami Beach, Fla. He had 
been ill for the past three years, during 
which time his retail lumber business has 
been conducted by two sons and a son-in- 
law. They will continue this arrangement. 


JOHN J. GARDNER, for 12 years affil- 
iated with the McCormick Brothers Lum- 
ber Co., San Diego, Cal. died recently. Sur- 
vivors include the widow and a daughter. 


CHARLES E. FOGLE, 41, sales and 
credit manager for a group of lumber 
companies in the Calumet district of Chi- 
cago, Ill, died May 17. He had been in 
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failing health for some time. At one time 
Mr. Fogle was affiliated with the Flint- 
kote Co. His widow and a son survive. 


J. J. HENRICH, 66, manager of the F. 
M. Slagle & Co. retail yard at Bridge- 
water, S. D., died May 23. Mr. Hen- 
rich had been manager of the local yard 
for 41 years. The widow, two daughters 
and a son survive. 


WILLIAM HENRY HEATH, 74, owner 
of the W. H. Heath Lumber Co., Green- 
ock, Pa., and building contractor in that 
vicinity died May 31. The widow, two 
sons, a daughter, five grandchildren and 
three great-grandchildren are among the 
survivors. 








ALLEN G. TAYLOR, sales manager of 
the Miller Manufacturing Co., millwork 
concern at Richmond, Va., died June 1 
after a brief illness. He is survived by 
his widow and a daughter. 


W. C. DENNISS, 72, of Bracebridge, Ont., 
died June 4. Mr. Denniss was widely 
known in the lumber business, operating 
a retail yard at Bracebridge for many 
years. He is survived by his widow. 





Summarizes '39 Log Prices 


Wasuincton, D. C., June 9.—The an- 
nual summary by the Forest Service on 
stumpage and log prices, just issued, shows 
that average of prices for all hardwoods was 
$20.57, and for softwoods, $13.30, per thou- 
sand board feet, in 1939. Stumpage or stand- 
ing timber sales averaged $2.48 for soft- 
woods, and $5.87 for hardwoods. U.S.D.A. 
Statistical Bulletin 75, “Stumpage and Log 
Prices for the Calendar Year 1939” may be 
obtained from the Superintendent of Docu- 
ments, Washington, D. C., for 10 cents. 





Reserve Bank Owns Mill 


Tacoma, WasH., June 7.—Reorganization 
of the Eatonville Lumber Co., of Eatonville, 
Wash., has been approved in a court order. 
New officers are C. R. Shaw, of Seattle, 
president; Reno Odlin, Tacoma, vice presi- 
dent, and Ronald T. Symms, Seattle, secre- 
tary-treasurer. Odlin is president Puget 
Sound National Bank here; and Shaw, 
Symms and B. A. Russell, a director, are 
officials of the Seattle branch of the Federal 
Reserve bank, to which 3,995 shares will be 
issued. 





Hymeneal 


WILSON-ITTNER—Miss Florence Ittner 
became the bride of Samuel Wilson, Jr., 
son of Mr. and Mrs. Samuel Wilson, at the 
First Christian church in Tacoma, Wash., 
June 1. The groom’s father is secretary- 
treasurer of the Pacific National Lumber 
Company of Tacoma. The bride is the 
daughter of Mr. and Mrs. Arthur Healy 
of Tacoma. She was given in marriage by 
Mr. Healy and her maid of honor was her 
twin sister, Wilma Ittner. Bridesmaids 
included Miss Barbara Wilson, sister of 
the bridegroom. Both bride and groom 
are former students of the College of Puget 
Sound in Tacoma, where Mr. Wilson was 
affiliated with Sigma Mu Xi fraternity. 
The bride is a member of Alpha Tota, busi- 
ness’. sorority. Following a honeymoon 
trip, they will make their home in Tacoma. 


BOECKLIN - FOCHTMAN — August von 
Boecklin, secretary-treasurer of the Wash- 
ington Manufacturing Company, Tacoma, 
Wash., building material manufacturing 
concern, was married to Dr. Helen E. 
Fochtman of Cozad, Neb., at the chapel 
of Notre Dame University, South Bend, 
Ind., May 22. The bride was attended by 
her sister, Mrs. Lawrence McNerthney, 
and William J. Ellis, brother-in-law of the 
groom, was best man. Mr. von Boecklin 
is a graduate of Notre Dame University 
and Dr. Fochtman took her medical train- 
ing at Creighton Medical school. Follow- 


ing a honeymoon trip, they will make their 
home in Tacoma. 
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